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CHANGES IN THE FIELD 
ROBERTSON HAS MORE DUTIES 


Will Be General Agent of the Monon- 
gahela Underwriters in Western 
Union Territory 


J. W. Robertson, western _ general 
agent of the New Jersey Fire, will 
hereafter also represent the Mononga- 
hela Underwriters as general agent in 
Western Union territory. The Monon- 
gahela Underwriters having joined the 
union, the general agencies of Henry P. 
Magill & Co. at Chicago, Fish & Schul- 
kamp at Madison, Wis., Bierce & Sage 
at Detroit and George M. Cobb & Co. 
at Indianapolis have been terminated. 
Hereafter agents in Illinois, lowa, Wis- 
consin, Michigan and Indiana will re- 
port direct to Whilden & Hancock, 
New York, United States managers, 
the territory being supervised by Gen- 
eral Agent Robertson from Chicago. 
The Monongahela Underwriters is 
backed by the American Union Fire. 


BENNETT’S ENLARGED DUTIES 


Illinois State Agent of New York Un- 
derwriters To Look After West- 
ern Special Risks 


R. M. Bennett of Chicago, Illinois 
state agent of the New York Under- 
writers, has been appointed western 
representative in Chicago of the spe- 
cial risk department of that organiza- 
tion, succeeding Convers Goddard, re- 
signed. Mr. Bennett will continue to 
exercise ‘supervision over the Illinois 
field, but will also have general charge 
in the west of the sprinklered business 
of the New York Underwriters. He 
will maintain an office at 19 South La 
Salle street, Chicago, for the purpose 
of cultivating exchange business and 
securing brokerage lines to be written 
by local agents of the New York Un- 
derwriters. 

Mr, Bennett is the son of F. C. Ben- 
nett, for many years western general 
agent of the Aetna. It was from the 
latter’s brother, J. B. Bennett, the pio- 
neer of insurance in the west, that the 
late Alexander Stoddart took his first 
lessons in insurance, leaving Mr. Ben- 
nett in the early sixties to found the 
New York Underwriters. Mr. Bennett 
is one of the best known western field 
men. He has expert knowledge of 
rating, being one of the men selected 
to test the Dean schedule when it was 
being completed. He is prominent in 

(CONTINUED ON PAGE 13) 
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IT GIVES UP THE FIGHT 
MASSACHUSETTS GETS RISKS 


Pennsylvania Casualty Unable to Put 
Up Liability Loss Reserve by New 
York Standard 


Unable to meet the requirements of 
the New York liability loss reserve 
law, which several other states have 
decided to follow, the Pennsylvania 
Casualty as of Jan. 1 reinsured all its 
business except steam boiler in the 
Massachusetts Bonding. The story is 
told in the following telegrams re- 
ceived on Wednesday morning by THe 
WeEsTERN UNDERWRITER: 

“Scranton, Pa., Jan. 2.—This com- 
pany reinsured as of Jan. 1 all its acci- 
dent, plate glass, liability and industrial 
lines with the Massachusetts Bonding & 
Insurance Company. This action was 
taken because the company was ad- 
vised only last week that all states not 
having special liability reserve laws 
would require the reserve laws recently 
adopted in New York. Owing to an 
unfavorable experience in the liability 
business during the early history of 
the company, but during the ten year 
period used to determine the loss ratio 
for computing the reserve, the com- 
pany found that its reserve under the 
New York basis would be slightly more 
than double that required under the 
Pennsylvania laws, which assume an 
arbitrary 50 percent loss ratio. 

Could Not Meet Situation 

“While the company had arranged to 
adopt the Pennsylvania basis and would 
have had a substantial surplus, it found 
that it could not adopt the New York 
basis without increasing its surplus 
over $150,000. The company found it 
impossible to make arrangements for 
so large an increase in surplus on so 
short notice and decided to reinsute 
its business. The past year has been a 
profitable one for the company, new 
business written being over $900,000, a 
gain of more than $150,000 over last 
year. The claim experience has been 
especially favorable and the year the 
most prosperous in the history of the 
company. The Massachusetts Bonding 
having just entered the casualty field 
is able to take care of all the com- 
pany’s agencies and will take over 
nearly all of the home office and field 
organization. 

“Tue PENNSYLVANIA Casualty Com- 

PANY.” 

President Falvey’s Statement 

“Scranton, Pa., Jan. 2—The Massa- 
chusetts Bonding & Insurance Com- 

(CONTINUED ON PAGE 28) 
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FIRE LOSSES FOR YEAR 
SHOW ABOUT SAME AS 1910 


Table Given Whereby Annual Waste 
for the Last Thirty-five Years 
Is Presented 








The Journal of Commerce says as to 
the year’s losses: 


The losses by fire in the United States 
and Canada during the twelve months 
ended Dec. 31, 1911, as compiled from the 
records of the Journal of Commerce & 
Commercial Bulletin, aggregate about the 
same amount as last year. The figures 
for 1911 are $234,337,250, as compared 
with $234,470,650 charged against 1910. 
The continued high loss record of this 
country is beginning to attract more at- 
tention from outside of insurance circles 
and during the year there has been much 
more interest shown by the general pub- 
lic in measures looking to the reduction 
of the appalling fire waste. 

Insurance Losses Heavier 

While 1911's fire losses were about the 
game as a year ago the insurance losses 
have been somewhat heavier, due to the 

reater proportion of insured property 

estroyed. The fire losses of 1910 in- 
cluded much loss occasioned by forest 
fires on property with little if any in- 
surance, but in 1911's record this class 
of fires was much less numerous. Fire 
underwriters have long held that years 
of general business depression have re- 
sulted in larger fire losses, and the re- 
sult of the past two years would tend 
to indicate that their contention is ap- 
parently warranted. 

Loses for Thirty-five Years 

The fire losses in this country and 
Canada during the past thirty-five years 
‘aggregate $5,181,345,425, or an annual 
average of $148,038,440. From the fol- 
lowing table giving the losses by years 
during the past thirty-five years it will 
be seen that there has been a steady 
increase in the country’s fire waste, and 
that, notwithstanding all the factors for 
the reduction or prevention of fire losses 
that have lately come into existence, the 
losses continue abnormally heavy. 


1911... .$234,337,250 1893. . + «$156,445,875 


1910. 234,470,650 1892.... 151,516,000 
1909. 203,649,200 1891.... 143,764,000 
1908.... 238,562,250 1890.... 108,993,700 
1907.... 215,671,250 1889.... 123,046,800 
1906.... 459,710,000 1888.... 110,885,600 
1906. 175,193,800 1887.... 120,283,000 
1904. 554,0 1886.... 104,924,700 
1903. 156,195,700 1885.... 102,818,700 
1902.... 149,260,850 1884.... 110,008,600 
1901.... 164,347,450 1883.... 110,149,000 
1900.... 163,362,250 1882.... 84,506,000 
1899.... 136,773,200 1881. 81,280,000 
1898.... 119,650,500 1880. 74,643,400 
1897. 110,319,650 1879 77,703,700 
1896. 115,655,500 1878 64,315,900 
1895.... 129,835,700 1877 68,265,800 
1894.... 128,246,400 

Total for 35 years...... $5,181,345,425 


Record for Three Years 

The record of fire losses by months 
during 1911 affords an interesting com- 
parison with the monthly losses of 1909 
and 1910. It ‘will be noted that during 
the past two years, contrary to the nor- 
mal conditions, the losses during the 
summer months have been extremely 
heavy, reflecting the severe climatic con- 
ditions. The following table gives the 
rit by months during 1909, 1910 and 





1909. 1910. 1911. 

Jan... $22,735,000 $15,175,400 $21,922,450 
Feb... 16,131,000 15,489,350 16,415,000 
Mar. 13,795,400 18,465,550 31,569,800 
April.. 19,345,300 18,091,800 17,670,550 

ay. 17,360,400 18,823,200 21,422,000 
June 14,435,900 13,183,600 20,691,950 
July 15,830,900 26,847,900 25,301,150 
Aug 16,423,000 21,570,550 12,662,650 
Sept... 15,043,000 11,700,000 11,233,250 
Oct.... 17,765,200 37,183,300 13,945,000 
Nov... 14,808,550 16,407,000 18,680,600 
Dec... 19,975,600 21,528,000 22,722,850 
Total $203,649,150 $234,470,650 $234,337,250 


Shows Nation’s Carelessness 


While there is no authentic record of 
all the outbreaks of fire in this country, 
it is generally known that the figures, if 
they could be presented, would serve as a 
monument to the carelessness of this na- 
tion. A carefully compiled record of the 
fires credited with causing a property loss 
of $10,000 or over in each instance, shows 
that there were no less than 3,410 such 
fires during 1911. This compares with 
3,225 fires in 1910 and 3,270 in 1909. 





Goes in Banking Business 
Henry R. Bright, Mt. Sterling, Ky., 

formerly with the Germania of New 
York in Kentucky and West Virginia 
and later with the City of New York 
in a more extended territory, is now 
engaged in the banking business, be- 
ing connected with the Exchange Bank 
of Kentncky, the oldest banking insti- 
tution ie his home town. 

T\ 


RECOGNITION AND PROMOTION 


Number of Changes Announced in the 
Herrick & Auerbach General 
Agency of Chicago 





Several changes in the way of recog- 
nition and promotion have _ taken 
place in the organization of Herrick 
& Auerbach General Agency at Chi- 
cago. 
From the field force Chas. E. Mann 
has been made superintendent of agen- 
cies, still continuing, however, to 
give special attention to the states of 
Ohio and Michigan. Frank A. Dun- 
ning becomes state agent and adjuster 
with special charge of Minnesota, lowa 
and Wisconsin. 

From the office ranks James Smith 
has been appointed office manager, 
while H. R. Hutton, who like Messrs. 
Mann and Smith has been with the 
department for a long period of years, 
is at the head of the financial depart- 
ment, with A. C. Schauer as auditor 
associated with him. 

Herrick & Auerbach have’ also 
adopted the modern plan of includ- 
ing men long in the service and 
worthy of the close relationship into 
the organization on a profit sharing 
basis. This arrangement includes 
Messrs. Mann, Smith, Dunning and 
Hutton in the general agency, while 
in the city department office of Her- 
rick, Auerbach & Vastine, Walter C. 
Gielow is included as sharing in the 
profits. 





CLASSIFICATION OF HIS OWN 


Superintendent Blake of Missouri Di- 
rects Companies to Keep Records 
According to Schedules 


Classification reports, more detailed 
than the majority of fire insurance 
companies keep, are being demanded 
by Superintendent Frank Blake of the 
Missouri department. These must be 
kept for the year 1912 in accordance 
with classification as shown <n the 
basis rates filed by the companies 
under the rating act and must show 
premiums, losses and profits. Notice 
of this demand has been sent to the 
companies in the following language: 

Under the authority of section 3 of the 
rating act, I request that during the year 
1912 your company prepare and keep a 
full, accurate and complete record of the 
premiums received and losses incurred in 
Missouri on each and all of the classifica- 
tions for which basis schedules were here- 
tofore filed by your company with this 
department. For the purpose of this in- 
quiry, each basis schedule is to be con- 
sidered a classification, and the experi- 
ence under each schedule as to the losses 
and profits thereunder should be separ- 
ate and distinct; these statistics to be 
forwarded to me early in the year 1913, 
sworn to by the president and the secre- 
tary of the company. 
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NEWS ABOUT COMPANIES 


STERLING FIRE HAS STARTED 





New Indianapolis Company Begins 
Business with $850,000 Capital and 
$500,000 Net Surplus 





A bundle of business came to the 
Sterling Fire at its home office in In- 
dianapolis, on Tuesday, its opening day 
of business. The official opening day 
was Jan. 1 but as that was a holiday, 
Jan. 2 became the first business day. 
However, as the mail contained some 
business from country agencies, it is 
apparent some of them got to work 
promptly with the beginning of the 
year. Lynn B. Millikan, treasurer, got 
policy No. 1, for good luck. The com- 
pany opens with $850,000 capital stock 
and $500,000 surplus. On Saturday the 
company deposited with the state de- 
partment as security for its policyhold- 
ers $536,000 in first mortgages on real 
estate, making its total deposits there 
$625,000. 

Fine Start in Indiana 

The company has appointed 125 
agents in Indiana, where it will con- 
fine its operations at present and has 
four men on the road appointing addi- 
tional agents. The company appreci- 
ates it has good officers and a fine or- 
ganization and expects much of them. 
It looks forward to a profitable busi- 
ness. The president is John C. Bill- 
heimer, former head of the insurance 
department of the state and the secre- 
tary, Cyrus W. Neal, for sixteen years, 
first deputy in the department. The 
vice-president and underwriter is 
James F. Joseph, well known in fire 
circles. 

George H. Eymann has been ap- 
pointed Indianapolis agent of the com- 
pany. He was strongly recommended 
to the company by the John Wocher & 
Bro, Agency, where he got his early 
training and from where he went to 
become assistant manager of the insur- 
ance department of the Union Trust 
Company. Latterly he has been man- 
ager of the insurance department in 
the Fieber & Reilly agency. 





TO WRITE AUTOMOBILE LINES 





New Organization Begins With Some 
of Best Men of St. Louis as 
Backers 





The American Automobile Insurance 
Company of St, Louis began writing 
business the first of the year, its li- 
cense having been granted by the Mis- 
souri department Dec. 22. It has $200,- 
000 capital and $50,000 surplus. It will 
write all kinds of insurance on automo- 
biles, including fire, theft, collision, 
property damage, liability and all other 
insurance relating to automobiles. It 
will enter all states as soon as pos- 
sible, 

Two Chief Factors 

The company was organized by Law- 
rence B. Pierce and Charles W. Dis- 
brow. Mr. Pierce is a well known busi- 
ness man of St. Louis, a director of 
the Commonwealth Trust Company 
and president of the Income Leasehold 
Company, owners of the Pierce build- 
ing, St. Louis; member executive com- 
mittee of the Business Men’s League 
and has many other financial interests. 
He has had considerable experience in 
the insurance line as chairman of the 
St. Louis local advisory board of the 
United States Fidelity & Guaranty, in 
which position he took an active inter- 
est in the local affairs of that com- 
pany. 

Mr. Disbrow has had many years’ 
experience in the general insurance 
business. In 1902 he was appointed 
special agent of the United States Fi- 
delity & Guaranty, and was later made 
manager oi the mountain department 
of that company at Denver, Col. He 
was transferred from Denver to St. 
Louis in 1908 as manager of the central 
western department, from which posi- 





























ganize the American Automobile. 
Some of the Backers 

The following are the men interested 
in the company: 

Samuel C. Davis, capitalist and director 
in the National Bank of Commerce and 
the Commonwealth Trust Company; H. 
Blaksley Collins, partner Whitaker & Co., 
bonds and stocks; Edw. L. Preetorius, 
president and publisher St. Louis Times 
and Westliche Post, director Common- 
wealth Trust Company and the Interna- 
tional Bank; Daniel K. Catlin, capitalist; 
Hugo A. Koehler, president Independent 
Breweries and director International 
Bank; Paul Brown, capitalist and direc- 
tor Mercantile Trust Company and _ the 
Mechanics-American National Bank; John 
H. Douglass, capitalist and lawyer; A. L. 
Shapleigh, Norvell-Shapleigh Hardware 
Company and vice-president Merchants- 
Laclede National Bank; Joseph Xk. Bar- 
roll, manager Butler Brothers and direc- 
tor Merchants-Laclede National Bank; 
Isaac H. Orr, trust officer St. Louis Union 
Trust Company; P. Taylor Bryan, of 
Stewart, Bryan & Williams, lawyers; Chas. 
W. Disbrow, president of the company; 
Lawrence Pierce, chairman of the 
board, director Commonwealth Trust 
Company and president Pierce building; 
Roy F. Britton, attorney St. Louis & 
Southwestern Railroad and president St. 
Louis Automobile Club; W. K. Stanard, 


Stanard-Tilton Milling Company; Henry 
Ittleson, president Mercantile Credit 
Company. 


The officers of the company are: Law- 
rence B. Pierce, chairman of the board; 
Chas. W. Disbrow, president; S. S. Wil- 
liams, secretary-treasurer. 


New Je 
mark as a 


Fire—It has reached its 
1,500,000 company and the 
fact was celebrated at a complimentary 
dinner given in Newark recently. About 
175 agents, stockholders and other guests 
were present to help celebrate. President 
Amonson and Vice-President McNeill of 
the Peoples National, and President Stone 
and Secretary Oellers of the American 
Union were among the guests present. 
The New Jersey has an organization 
which is full of loyalty to the company, 
and the sale of the stock has proceeded 
es: The stock is well scattered, and 
a producing force of agents is being rap- 
idly built up. The prospects are that the 
capitalization will be increased in the 
near future to $1,000,000 with an equal 
amount of surplus. 2 


Western Millers Mutual, Kansas City— 
Its Jan. 1 statement shows cash assets 
$227,150, gross assets $1,306,191, liabili- 
ties $9,500, premiums and assessments 
$127,376, losses $79,065, insurance in force 
$6,225,750. a ke 


Camden Fire—This company is the first 
stock company out with its annual state- 
ment. Its assets as of Jan. 1 were $2,561,- 
099.53, gain $114,025.95, reinsurance re- 
serve $1,187,929.60, increase $18,399.67, 
reserve for taxes $20,000, reserve for con- 
tingencies $10,000, net surplus $741,734.50, 
gain $93,545.79. 


Mill Owners Mutual, Iowa—tThis is one 
of the early birds with its Jan. 1 state- 
ment. It shows cash assets $348,071, re- 
serve $151,530, cash surplus $179,041, pre- 
miums and assessments $205,329, losses 
$146,586, amount in force $10,336,711. 


Commonweal Tex.—The Nov. 1 state- 
ment shows assets $538,261, reserve $173,- 
101, net surplus $81,092, capital $249,775. 


- . + 
United American, Wis.—The Jan. 1 
statement shows assets $235,650, rein- 


surance reserve $79,256, net surplus $51,- 
023, premiums $73,573, losses $26,115. 


o . 7 

Twin City Fire, Minneapolis—The com- 
pany has about complet preliminaries, 
and confidently expects to be able to start 
writing business by April 1 next. The 
company has progressed steadily, and has 
accomplished much through its consistent 
and straightforward work. George Pal- 
=, Beomeent of the First National Bank 
° 





ankato, Minn., goes on the board of 
directors. M 


r. Palmer is a well known 


make a strong addition to the company’s 
board. This company now has 225 
agencies in Minnesota alone—a remark- 
able showing for a company which has 
been under way for so short a _ time. 
President George A. Mowry anticipates 
that the company will be ready for busi- 
ness by April 1, without a doubt. 

7 . a 

Connecticut Fire—The new annual 

statement shows assets $7,517,091, rein- 
surance reserve $4,058,784, net surplus 
$2,117,286. 

- 7 o 


Western, Pa.—It is stated that at the 
annual meeting of the company, Jan, 17, 
a movement will be made to increase the 
capital from $300,000 to $500,000 and 
also add $200,000 to surplus. The com- 
pany has closed a profitable year, its loss 
tn being 8 or 9 percent below that of 





Organizes Holding Company 

The newly incorporated Equitable Se- 
curities Company has filed a certificate 
of organization at the office of the sec- 
retary of state in Connecticut. The 
company is a holding company and was 
formed primarily to hold the stock of 
the Equitable Fire & Marine of Provi- 
dence, which was bought by the Phoe- 
nix of Hartford last summer. It is 





[ JEEN FIRE LIGHTNING TORNADO ; 
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Statement of January 1, 1911 } 

INS. CO. OF AMERICA | Assets - ° . ° ° $9,025,888.86 

NEW YORK Liabilities, exclusive of capital stock - - 4,636,763.95 2 

“One of the Giants” Surplus to policyholders - . $4,389,124.91 ¢ $ 

wv mice” ~ gia Responsible agents wanted in cities and ‘ 

- oa " towns where the company is not p 

~ v. - - - anager . 
A.R. MONROE, - = Assistant Manager now represented. 
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tion he resigned Nov. 1, 1911, to or- | figure in southern Minnesota, and will| understood that the Rhode Island 


company will continue business with 
the home office in Providence. 

The authorized capital stock of the 
new company is $587,900, all paid in. 
The Phoenix owns 5,874 shares. 





Scranton Fire Reinsures 


Taps have been sounded for an- 
other company that never recovered 
from the start given it by professional 
promoters. The Scranton Fire of 
Scranton, Pa., has reinsured in the 
American Union and will liquidate. It 
was organized in 1909 with $100,000 
capital and much of the surplus was 
eaten up by organization expense. An 
additional $60,000 was paid into sur- 
plus in 1910 and it was proposed to 
increase both capital and _ surplus 
again. This project was not ac- 
complished and the company is 
quitting. It did a large surplus line 
business and suffered a heavy loss 
ratio. 

It was represented in Chicago by H. 
P. Magill & Co. 





Better stay—if you can’t pay as you go. 














Chicago and Cincinnati 


Every field man of today 


must be a good inspector and know 
how to reduce fire hazards in specific cases. 


He must have a general knowledge of preventive con- 
struction and protective devices and keep abreast of 
the rapid advancement being made along these lines. 


He can get much practical knowledge and keep posted 
on new improvements through FIRE PROTECTION, a 
monthly magazine devoted exclusively to the problems 
of prevention and protection. 
WESTERN UNDERWRITER COMPANY, at 9 So. La Salle 
Street, Chicago, and 503 Johnston Bldg., Cincinnati. 


Filling out the below coupon will bring you two issues 


before a bill is rendered, and if the publication is not 
satisfactory, you may discontinue on a pro rata basis. 


It is published by the 


191__ 





The Western Underwriter Co., Publishers 


Please send FIRE PROTECTION ($2.00 per year) from date, to the following address: 





Street and Number 








City or Town 


State 











N. B-—Subscriptions may be discontinued at any time pro rata. 
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RATING BILL PREPARED 


STATE BOARD FOR KENTUCKY 





Louisville Board of Trade Committee 
Makes Public Measure Intended 
to Reduce Rates 





A state insurance board is provided 
for in a bill to be introduced in the 
Kentncky legislature, which began its 
session at Frankfort Jan. 2. The board 
is to be composed of the insurance 
commissioner and two members ap- 
pointed by the governor at a salary of 
$3,000 a year each. 

The powers of the board, as defined 
by the bill, which was made public last 
Friday by Sebastian Zorn, chairman of 
the special insurance committee of the 
Louisville board of trade, who is en- 
gineering the campaign against the fire 
insurance companies, do not provide 
for the origination of rates by the 
board; but simply require that all com- 
panies must file their rates, and that 
the board shall have the power to 
make reductions or other changes. It 
is to hold public hearings for the pur- 
pose of determining whether rates are 
reasonable, and its decisions are to be 
subject to review by the courts. 

Penalties for Discrimination 

Penalties for discriminating between 
communities and municipalities include 
a fine of $100 to $300, while discrimina- 
tion between individuals and rebating 
are to be punishable both by fines and 
jail sentences. When complaint of such 
offenses are made to the board, it is 
to prepare the evidence and lay it be- 
fore the proper court. 

The classes of insurance covered are 
fire, lightning, hail, windstorm and 
sprinkler leakage, and it is required 
that within thirty days after the pass- 
age of the bill all companies doing 
business in Kentucky must file copies 
of every rate charged on every kind of 
risk, Notices of changes in rates must 
be provided. There is no clause in the 
bill which would prevent companies 
from using uniform rates nor from se- 
curing estimates from a central bu- 
reau. 

Raise Louisville Bates 

Copies of the bill have been sent by 
the committee to newspapers and busi- 
ness men, and its conditions are being 
given wide publicity. Mr. Zorn says in 
his communication accompanying the 
measure that the bill resembles the 
Kansas law, “Which was so decisively 
upheld in the United States circuit 
court that no attempt was made to 
carry it any higher.” 

Up to this time no definite plans for 
fighting the bill have been made by the 
insurance men. Some of the Louis- 
ville agents believe that the creation of 
a state insurance board would result in 
rates being made uniform all over the 
state, and in the adoption of a uniform 
basis for the entire commonwealth. 
This, of course, would raise rates in 
the cities and lower them in the smaller 
communities. If Louisville policyhold- 
ers were to suffer an increase in rates. 
after all of Mr. Zorn’s protestations as 
to saving them $400,000 a year in pre- 
miums, it is probable that he would 
note the collapse of his mayoralty 
boom. 

Must File Schedules and Rates 


The bill provides for the filing by each 
company of two copies of all general 
schedules and of all policy riders affect- 
ing the cost of insurance, and two copies 
of every published book of specific rates, 
and where the card system is used, two 
copies of every card; but the companies 
may unite in the appointment of an agent 
to file the two copies for all of them. 
Companies that do not use the published 
rates must file their own rating systems, 
and those that deviate from the published 
rates must file their plan of deviation. 
Facts regarding the construction oc- 
cupancy and protection of the risks must 
be noted. 

Board to Make Own Schedules 

The board must consider the matter 
filed by the companies with reference to 
its “reasonableness” and must make such 
changes, rejections as shall enable it to 





W. N. JOHNSON, General 


Insurance Company of North America 


STATEMENT OF CONDITION JANUARY 1, 1911 


Cash Capital, - - - $4,000,000.00 
Total - - - - - 16,001,411.66 
Total Liabilities ( t Capital) - - 8,257,431.49 
Surplus to Policy H 7,743,980.17 


AGENTS WANTED EVERYWHERE 
WESTERN DEPARTMENT, 76 West Monroe St., CHICAGO, ILL. 


PHILADELPHIA, PA. 


B. L. WEST, Assistant General Agent 











No Delay 





Pllinois Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


No Red Tapeand “ WE ISSUESURETY BONDS” Literal Commissions 
Local Agents Wanted Everywhere 


INCORPORATED APRIL, 1905 


WRITE TODAY Attractive Contracts 











publish “reasonable” general basis sched- 
ules and policy riders. After the publi- 
cation of the board’s schedules they must 
be used by all companies in making rates. 

The rates obtained by faithful applica- 
tion of the board’s schedules shall be the 
legal rates in the state and shall be ad- 
hered to by all, 

The board is authorized to appoint 
agents to examine the records of com- 
panies, agents or associations having to 
do with rates in the state. In case of re- 
fusal to submit its record for examina- 
tion the license of a company shall be re- 
voked; if an agent refuses his licenses 
shall be revoked, and if an organization 
refuses the licenses of all its members, 
whether companies or agents, shall be re- 


voked, 
Seeley Schedule the Aim 
The board must provide for “system of 
adequate reports” from companies, agents 
and policyholders, for the purpose of 
showing the “relations of losses to haz- 
ards in risks and rates of loss for normal 
and subnormal risks.” These terms show 
the hand of George H. Holt in the prepa- 
ration of the measure and suggest a pur- 
pose to force the Seeley rigmarole of a 
schedule upon the companies. 
appeal to the courts is provided, 
but the courts are expressly denied power 
to suspend an order of the board. All 
they can do is to vacate the order and 
issue a new one, but where a rate is in 
dispute the court may impound the dif- 
ference in premium and order it paid to 
the company or the assured upon the de- 
termination of the suit. Elaborate pro- 
visions for publicity and notice to all 
parties in interest are made in the act. 


F THE COMPANY WITH THE PYRAMID 








NORD - DEUTSCHE 


INSURANCE COMPANY 
Of Hamburg, Germany 
Established 1857 


UNITED STATES BRANCH 
123 WILLIAM STREET 


J. H. LENEHAN 


United States Manager 


American Automobile Insurance Company 


CHARLES W. DISBROW, President 


NEW YORK 





Pierce Building, St. Louis, Mo. 


ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 
and Liability 














[_..3.'63,080.05 | 946,783.34 | 


FIRE INSURANCE C0. 


3.779. 569.67 4154.610.10 
2. A -70 





. m 
2. és 1. 2542.67.00 
4.310.636.19 | 1.257, 058.25 
4.500.404.12 
4.661.149.8 


5.196.017.46 | 1,510,064.23 


TOTAL LIABILITIES $2,585,953.23 
POLICY-HOLDERS SURPLUS $2,610,064.23 
































TERN SPECIAL AGENTS—M. 5S. 
Moore and F. S. Chase, Terre Haute, Ind; 











Here is the most convincing advertisement we can write— 
a list of four recent users of our product which establishes 





NEWMA 


WATCHMAN'’S CLOCK 


“RK POSITIVE CHECK ON HUMAN FALLIBILITY” 
as the STANDARD System of America 


Underwriters’ Laboratories, Chicago 
Underwriters’ Building, New York 
Underwriters’ Salvage Bldg., New York 
U. S. Naval Observatory, Washington 

We could add thousands of other great organizations, re- 
quiring many pages of this magazine to tabulate. 





Won't you, Mr. Insurance Agent, protect = customer 
by recommending the QUALITY WATCHMAN’S 
CLOCK, absolutely tamperproof—or will you let him take 


NEWMAN CLOCK COMPANY 
York Specialists Chicago 
178 Falen St. Time Recording Devices 1526 Wabash Ave. 
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AS VIEWED FROM CHICAGO 


MOST COMPANIES MADE MONEY 

While the year just closed was a hot 
one for many fire companies yet in 
the west the majority of companies wil} 
make some money. The average loss 
ratio will not run as high as 60 per- 
cent. Companies report a return of 
from 2 percent up on the volume of 
premiums. Normal expense ratio com- 
panies will be able to save something 
and are in a far better position in 
close margin years like 1911 when com- 
pared with those whose business is 
gotten at excess cost. 





Two or three months last fall proved 


to be money-makers for most compa- 
nies which to an extent overcame the 
unprofitable months earlier in the year: 
Some companies just about broke even 
while others have a loss ratio that will 
mean a loss; the figures will have to 
be placed on the wrong side of the 
books. While a few companies show 
an increase in premiums, the majority 
broke even or show something of a 
loss owing to decreased stocks. Some 
of the big agency companies report a 
loss ratio of from 52 to 57 percent, 
For a while the times seemed to in~ 
dicate that almost all companies would 
come out at the short end of the horn, 
yet the final figures are more satisfying. 
The managers always dread an end of 
the year fire of large proportions. The 
only one of magnitude was at Wash- 
ingtotn C. H., Ohio, but the companies 
did not carry large lines on the block 
that burned. 
* * 
WILL LOCATE IN CHICAGO 

H. H. Skinner has resigned as trav- 
eling representative for the automobile 
department of the North America to 
accept the management of a similar de- 
partment in the west for the Liverpool 
& London & Globe. He will have of- 
ces in Chicago. Mr. Skinner is a son 
of W. D. Skinner, former secretary of 
the Hawkeye & Des Moines and with 
Mr. Howell was eastern general agent 
for that company at Philadelphia before 
going with the North America. 

. 2 * 
VARLEY WITH SPRINGFIELD 

An improved risk department is 
being established by the western de- 
partment of the Springfield with C. E. 
Varley as superintendent. Up to the 
end of last year he served the North 
British & Mercantile in a similar ca- 
pacity. For the first few weeks Mr. 
Varley will devote his attention to or- 





A Policy placed in the 
ROYAL seldom leaves 
its books. Itis a tower 
of strength, especially 
during troublous times. 





FIRE 


THE WORLD’S GREATEST FIRE COMPANY 


ROYAL 


LIGHTNING 
Has opened an Automobile Department Insurin 
Lightning, Transportation 








TORNADO AUTOMOBILES 


against Explosion, Self Ignition and 
azards and Theft. 








ganization. He is engaged at present 
in arranging for the handling of the 
the field or be ready to assist agents 
business and will probably not get into 
in this work before the first of Feb- 
ruary. 
* * * 
WILL REPORT TO CHICAGO 

Effective Jan. 1 the Kentucky terri- 
tory of the Providence-Washington is 
to be handled from the Chicago office, 
of which S. T. Collins is manager. The 
field has heretofore been in charge of 
the home office, while W. C. Vander- 
Voort, special agent for Kentucky, 
Tennessee and Arkansas heretofore, 
will from now on devote his time to 
the latter two states only, Kentucky 
territory being handled by Special 
Agent Green in addition to Indiana, in 
charge of which he has been for some 
time. Mr. Collins was in Kentucky last 
last week looking over the situation 
and getting acquainted with the agents 
of the company in that territory. 


e a . 
WILL ENTER WESTERN UNION 
Vice-President James F. Joseph of 
the Sterling Fire of Indianapolis has 
applied for admission to the Western 


Union. 
s > 


= 
TOO BUSY TO MEET 

Owing to the rush of work at the 
end of the year and the busy week 
after Jan. 1, the joint committee of the 
Western Union and Western Insur- 
ance Bureau has had not another meet- 
ing. It seems to be agreed among the 
managers that little can be done in 
an agreement that will permit non- 
union companies to enter union agen- 
cies. However, it is possible to do 
something with mixed agencies, the 
large cities, and general practice. The 
sentiment prevails that the two or- 
ganizations can line up against compa- 
nies that belong to neither organiza- 





SPECIAL AGENT 


WANTED—Experienced special agent for 
Wisconsin and northern Minnesota, by 
, established fire company. Answer 
gi experience and full particulars. All 
replies treated as confidential. Address 
94-S, care The Western Underwriter. 





WANTED — Young man, ex- 
perienced in insurance, to goon 
the road for The Western Un- 
derwriter Company. Address 
Cincinnati Office. 











WANTED—Good man for statistical work in Home 
Office Fire Insurance Company, outside of Chicago. Must 
be experienced. Address, with references, 92-Q, care 


The Western Underwriter: 
CHILDS, YOUNG & WOOD 


19 South La Salle Street, Chicago, ¥Y. M. C. A. Bldg. 


TELEPHONE RANDOLPH 2379 
Cook County Managers 
WESTERN RESERVE INSURANCE CO.,CLEVELAND, OHIO 


The Reisch Indemnity Company 


(A PARTNERSHIP) 
of SPRINGFIELD, ILLINOIS 


Chicago Oifice, 1216 CORN EXCHANGE NATIONAL BANK BLDG. 


RESOURCES EXCEED $4,000,000. DRAM-SHOP INDEMNITY 
AFTER MAY Ist, 1912—1560, 1562, 1864 INSURANCE EXCHANGE BLDG 

















WILLIS S. HERRICE BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J.O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Ins. Co., of Philadelphia, Inc. 1854 
Pittsburgh Fire Ins. Co., of Pittsburgh, Inc. 1851 
Lumbermens Ins. Co., of Philadelphia, Inc. 1873 
German Fire Ins. Co., of Wheeling, Inc. 1867 


GOOD AGENTS WANTED 116 S&S. LASALLE STREET 
CHAS. E. MANN, EXECUTIVE SPECIAL CHICAGO, ILLINOIS 


® 








PROMPT LOSS SETTLEMENTS 


® 





THE 
GIRARD FIRE & MARINE 
Insurance Company of Philadelphia 


W.E. ROLLO & SON, Managers 
29 South La Salle St., CHICAGO, ILL. 





| KH4tHUPsO 


Organized in 1858. Agents Wanted 
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D. H. DUNHAM, President CHARLES COLYER, Vice-President 


FIREMEN’S ins’ RANCE 
COMPANY OF 


ORGANIZED 1855 


A. H. HASSINGER, Secretary 


NEWARK, N. J. 


ASSETS $6,121,382.27 CAPITAL $1,000,000.00 NET SURPLUS $2.841,939.41 
SURPLUS TO POLICYHOLDERS .............cseeeeeeees $3,841,939.41 
Western Department. ° 137 S. La Salle Street 


NEAL BASSETT, Manager 


Artcansas, Colorado, Illinois, Indiana, lowa, Kansas, Kentucky, Michigan, Minnesota, Missouri, Mentane 
Nebraska, Ohio, Oklahoma, Tennessee, Utah, Wisconsin, Wyoming, Province of Maniteba, Canada. 


Capital Paid in, $400,000 Surplus Paid in, $400,000 
JAMES B. HOBBS, Pres. HENRY P. MAGILL, Geni. Mgr. 
PRANE M. RICE, Secy. 


CENTRAL NATIONAL 


FIRE INSURANCE COMPANY 


108 S. La Salle Street, Chicago 


First Class Agents wanted in Ohio, Indiana, Illinois, Michigan, Wisconsin, Minnesota, 
the Dakotas, Iowa, Nebraska, Missouri and Kansas 


FARM DEPARTMENT 
Excellent Reinsurance facilities at disposal of deserving Agents. 


HAWKEYE & DES MOINES FIRE 


INSURANCE CO. 
DES MOINES, IOWA 


The consolidation of 2oid and substantial lowa 
companies under a conservative management 
which has strengthened the policy contracts of both. 


H. R. HOWELL, President 
G. G. HUNTER, Vice-Pres. 
C. S. HUNTER, Sec’ 
D. SKINNER, Treas. 
R. S. HOWELL, Asst. Sec’y 
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tion and which show no indication to 
limit commissions to one or the other 
scales. The bureau will be asked first 
to reduce the number of its “excepted 
cities.” 
* * * 
MATCH FIRE LOSSES 


Tabulation of match fires by the com- 
mittee on publicity and education for the 
Western Union shows that 364 fires in 
November with a loss of $189,477 were 
due to matches. The compilation of these 
figures was begun in May, 1911, and will 
be continued until May, 1912. The stat- 
istics will be used to further the fight 
on the criminal match and the criminal 
use of the match. The first seven months 
showed 3,900 fires and losses of $1,390,219. 
These are by no means complete as only 
union companies are reporting and it is 
fair to assume that the bureau and non- 
affiliated companies are getting their 
share of match fires. 

” = ” 
SOME LOCAL EVENTS 

Valentine M. Herrmann and George 
Herrmann, Jr., both sons of the senior 
partner, who have been connected with 
the office for some time, have become 
partners in the agency of George Herr- 
mann & Co., as will Emil L. Kunze, Cook 
ow, special agent for its companies. 

W.F. Jacobs, who has been on La Salle 
street for twenty years, the last seven 

ears as 2n adjuster for the companies, 

as decided to retire from the adjustment 
business and has taken over and con- 
tinues the agency of Arthus Beiser, who 
retires from the insurance business to go 
into the mercantile line. 

Frederick O’Brien, who on Oct. 1 was 
called from his field as state agent of 
Minnesota, and since has been acting as 
assistant manager of the western depart- 
ment, has been officially appointed as- 
sistant manager of the western depart- 
ment of the American Lloyds, reat 
Western Lloyds, Colonial Assurance of 
New York, National Underwriters of 
America, Union Underwriters of New 
York, New York and Boston Lloyds, and 
the Lumber Underwriters of New York. 
He has his headquarters in Chicago with 
his father, Harry J. O’Brien, manager of 
the western department. 





RETURNS TO OLD POSITION 

H. H. Duley, who resigned as sprink- 
lered risk inspector of the Cincinnati 
Fire Prevention Association some months 
ago to become manager of the newly 
organized Cincinnati re Extinguisher 
Company, has severed his connection with 
the latter concern and has returned to 
his old position. Mr. Duley found that 
the competition of the larger sprinkler 
companies was too keen and that a con- 
siderable capital is necessary to engage 
in the sprinkler business on the proper 
scale. e Cincinnati Fire Extinguisher 
Company will continue in business as 
heretofore with office and shop on Read- 
ing Road, Avondale, 





It is announced that Samuel W. Mo- 
Culloch, insurance commissioner of Penn- 
sylvania, will not continue in the service 
as deputy when his successor takes 
charge, as had been expected. It is prob- 
able that the deputy commissioner will 
come from Pittsburg. 


WESTERN and 
ATLANTIC FIRE 


INSURANCE CO. 
NASHVILLE, TENN. 


CAPITAL- ------ $200,000.00 
NET SURPLUS - - - - $134,000.00 
H. H. RIMINGTON, Manager 
AGENTS WANTED IN OHIO 
C. A. ROWLAND, Special Agent 
21 S. Linwood Ave., - Crafton, Pa. 
OPERATING IN 


Pennsylvania, Ohio, Maryland, Virginia, 
West Virginia, Tennesees, Kentu 


Indiana, Illinois and Colorado 
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ORGANIZED-1851- 


AGENTS WANTED IN OHIO 


“NATIONAL 


INSURANCE 
COMPANY 


or CINCINNATI 


G. W. POHLMAN, JR., President 
E. A. WINTER, Secretary 
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LE ROY, OHIO 


Organized 1848 


OHIO FARMERS INSURANCE CO. 


POINTS EMPHASIZING INDIVIDUALITY 


loyal support of an intelligent, trustworthy agency force. 
prestige of long continued fair dealing with its patrons. 
democratic spirit permeating its entire organization. 
quality of its assets. 


Its steady, healthy growth. 


erratic in its business policy. 


JAMES C. JOHNSON, President; W. E. HAINES, Secretary; F. H. HAWLEY, Treasurer 








CINCINNATI CLUB ELECTION 
Harmony Prevails in the Naming of 
the Members of the Gov- 
erning Committee 








The annual election of the Cincin- 
nati Fire Underwriters’ Club for the 
new governing committee takes place 
on Thursday of this week. The nom- 
inating committee appointed by the 
president. according to the bylaws has 
reported in favor of the old committee 
with the exception of F. J. Blain, who 
wished to be relieved. The new mem- 
ber is W. J. Carey of Carey & Zim- 
merman. The following will in all 
probability be elected, as no opposition 
ticket has appeared: A. W. Schell, L. 
L. Rauh, Wm. Stredelman, W. J. Ca- 
rey, E. F. Weiss, Carl Kleve, Jr., and 
H. F. Finke. 

An interesting method for selecting 
the members of the committee was 
adopted this year. The nominating com- 
mittee of five was chosen so as to rep- 
resent as nearly as possible the various 
interests. This committee in turn 
called for sealed recommendations from 
all the members, each having the priv- 
ilege to name the seven men whom he 
preferred. These lists were tabulated 
and those having the highest number 
of votes were chosen to be recommend- 
ed. The result was virtually an en- 
dorsement of the present governing 
committee and it is felt that the method 
has worked greatly for harmony. In 
past years some complaint was made 
that there was not free enough com- 
petition for positions on the commit- 
tee and when the new constitution was 
adopted some months ago it provided 
that additional candidates to those rec- 
ommended by the nominating com- 
mittee should be voted for when five 
or more signed a petition in favor of 
any one. It is stated that an opposi- 
tion ticket was proposed this year, but 
that the method adopted headed it off. 
As all opposition tickets must be filed 
at least one week before the meeting 











Wanted—High Class Examiner 


LARGE GEN’L AGENCY DESIRES A FIRST CLASS 
EXAMINER thoroughly familiar with States surrounding 


Chicago. 


State age and experience and what States you have 


handled and for what Companies and what salary. 


Address, 95-T, The Western Underwriter. 


Citizens Trust & Guaranty 
Company of West Virginia 
PARKERSBURG, W. VA. 


Becomes Surety Wants good Agents 
on Bonds in Ohio 


Company began business July, 1899, and has a clean record. Write if interested 
W. G. PETERKIN, President J. H. KNAPP, Sec. & Treas. 


OHIO AGENTS WANTED 


United States Underwriters Policy, Capital $1,360,000. Assets over $5,3°0,000 





North River Insurance Company, Capital $350,000. Surplus $504,707 
Empire City Fire Insurance Co., Capital $400,000. Surplus $226,000 
United States Fire Insurance Co., Capital $400,000. Surplus $271,711 
Nassau Fire Insurance Company, Capital $200,000. Surplus $225,041 
Richmond Fire Insurance Company, Capital $200,000. Surplus $101,607 





F. F. MURRAY, Special Agent 
911 Commercial Tribune Bldg. CINCINNATI, OHIO 
LONG DISTANCE PHONE, CANAL 190 


KEYSTONE UNDERWRITERS 


OF PITTSBURG, PA. 
Underwritten by the following companies: 


German Fire Insurance Co. Union Insurance Co. 
German American Insurance Co. Western Insurance Co. 





All of Pittsburg, Pa. 
BNE, 5 ok bine Pads on o6 a hee ame eee ae 900,000 
I nce ah tse. are GR whee wikia done Aw act 3,037,878.00 
Surplus to Policyholders................-+++. 1,488,082.00 
ASPER E. WILHELM HENRY WACHTER 
J Special Agent neh teen eet Manager 
Alliance, Ohio 218 Fourth Ave., Pittsburg 





HOTEL EUCLID) ™=* Cincinnati stop tthe 
Euclid Ave., Huron Road & E.4thSt.| GRAND HOTEL 


CLEVELAND, OHIO Insurance Men’s Headquarters 
Cuar.es H. Miter, Manager 

Five minutes walk from 
center of Insurance district = 


An increasing number of Insurance 
EUROPEAN PLAN Men are stopping at “The Grand” 
$1.50 Per Day and Upward 


FRED 8S. AVERY 














NEW QUARTERS THE BUSINESS MEN’S CLUB 













japan 


in 








a a | 


January 4, 1912. 


THE WESTERN UNDERWRITER. 





7 











and none has appeared it is practically 
certain that the nominating committee’s 
ticket will go through at today’s meet- 
ing. Mr. Carey, the new member, rep- 
resents in a measure the smaller agen- 
cies and his election will be pleasing to 
that contingent as well as to the larger 
agencies, who regard him as a fair 
fighter and devoted to the best inter- 
ests of the club. 





LOSS HITS WASHINGTON C. H. 


End of the Year Blaze Eats Up About 
,000 in a Business 
Block 








The good loss record for 1911 in 
Ohio had a hole poked into it by the 
fire at Washington C. H., which started 
Saturday night in the Masonic Temple, 
supposedly from a defective electric 
wire in the basement and gutted a 
block, the property loss being about 
$425,000. The heaviest losers are Dahl- 
Millikin Company, building and stock, 
$100,000; Masonic Temple and lodge 
equipment, $85,000; Stutson department 
store, $85,000; Imperial Hotel, $30,000; 
Fayette County Hardware Company, 
$55,000; Judy block, $15,000; Westward 
block, $15,000. Help was secured from 
the fire departments of Columbus, 
Greenfield and Wilmington, There was 
a heavy rain falling, which served to) 
stay the progress of the flames. The 
Columbus department found that the 
couplings were not uniform and the 
hydrant pressure was too low. The 
Columbus engine pumped from a creek 
running through the town, 

The city was inspected last May, 
when most of the territory affected 
by Saturday night’s fire was included 
in the special hazard district. Four- 
teen recommendations were made for 
improvements in the waterworks sys- 
tem, seven in the fire department and 
six safety ordinances were urged. 


Zuber Will Be Reappointed 

John W. Zuber, state fire marshal of 
Ohio, who has done such good work in 
organizing his department and reduc- 
ing the fire loss of the state, will be 
reappointed for another two years from 
Jan. 1, according to an unofficial an- 
nouncement. This will be good news to 
insurance men and will meet with gen- 
eral endorsement. Mr. Zuber’s depart- 
ment is perhaps the first in point of 
efficiency of all the state fire marshal 
bureaus, and this is due largely to his 
work. Ohio this year will probably 
show one of the most favorable loss 
records it has ever experienced. The 
fire marshal bureau organization is 
working well and it would have been a 
grave mistake to have made a change 
at this time. 








Cincinnati’s Loss Record 

Cincinnati has experienced one of 
the best years in its history on the 
fire loss record. Up to Dec. 28 the 
fire loss of the city aggregated $944,- 
877, or about $1,000,000 less than the 
previous year, which included the Syc- 
amore street conflagration. The insur- 
ance loss for this year is $585,399. The 








fire loss this year averages $78,739 a 
month, or $2,624 a day. The daily aver- 
age for the past six years has been 
$2,787. The fire alarms for the present 
year have averaged four a day. The 
following table shows the fire losses for 
the six years up to 1911: 

et mace | Loss over 


overed Insurance 
1905 ..$ 814 834. 00 $ 261, bs § 00 $ 53,047.00 
1906 .. 0.00 469.1 42.00 157,057.00 
1907 1,971'217.00 1,414,369.00 556,848.00 
1908 .. Song 525,919.92 148,895.10 
1909 .. 619,865.51 500,242.60 110,622.91 
1910 ..1, 814, 602.87 1,145,644.51 668,958.36 


WANTS FIRES INVESTIGATED 


State Fire Marshal Ellison of West 
Virginia Desires to Get at 
the Cause 


State Fire Marshal Charles A. Elli- 
son of West Virginia is not satisfied 
with reports made to him by deputies 
where the cause of fire is shown as un- 
known. In 50 per cent of the fires re- 
ported in November the cause was un- 
known. He suggests that investigation 
of conditions where the fire started 
will often reveal the cause and many 
times show crime. He is particularly 
anxious to prosecute all incendiaries 
and stamp out arson. 

* * * 

Though November was generally a 
hot month, it was exceedingly good in 
West Virginia. The report of the state 
fire marshal shows the loss was $62,- 
047, as against $160,763 for the same 
month in 1910 and -8210,244 in 1909. 








West Virginia iy authorized 332 
companies to transact business within 
its borders. Of this number 102 are 
fire companies of the United States, 43 
are foreign fire companies, 11 farmers’ 
mutuals, 50 are legal reserve life, 3 as- 
sessment life, 52 fraternals, 61 are mis- 
cellaneous casualty and 2 annuity com- 
panies. 

Alsred Paull & Son, of Wheeling, 

. Va, have concluded arrangements by 
which ‘they will look after I ae interests 
of the Svea in West Virgini 

In honor of the West Virginia Fire Un- 
derwriters Association, which will hold 
its annual meeting in Cincinnati, Feb. 
13-15, the local committee, J. M. Neu- 
berger of the Atlas, H. E. Boning of the 
Milwaukee Mechanics and F. M. Jones of 
the Sun is preparing a number of enter- 
tainment features. 





Ohio Agency Appointments 
Amer. Union—Adams & Roach, BH. N. 
Newburger and M. J. Herbert, Cincinnati; 
Carey & Zimmerman, Cleveland; Smith- 
Bowman Company and B. J. Long, Toledo; 
McCabe-Shephard-Coe Company, Dayton; 
McComb & MHauenstein, Lima; Albert 
Henry & Co. and G. 8. Spring, Ashtabula; 
L. V. Stone, Conneaut; Blanche M. Kup- 
ton, Martins G. fe Gertrude A. mole”, 

Bellaire; ayers Hamilton; 
Snutte, ms. est, East’ 8. 
pool; ‘Jacobs Ps Po... Coshocton; 
Dehnel & Dehnel, a Want: Priest & 
Feaster, Columbus; G. ork, Logan; 
J. G. Wanemacher, Steubenville: Ww. 2 





WE REPRESENT ONLY 
FIRST CLASS COMPANIES 


Aetna, Connecticut, Massachusetts 
F. & M., Empire State Surety Company 
Earls & Johansing Cincinnati 





WANT AGENTS 


for territory in Ohio to handle all 
Casualty lines. 


NEALE BROS. 


Write for proposition. 


& COMPANY 


CLEVELAND, OHIO 





Home Fire Insurance Co. 
WHEELING, W. VA. 


Cash Capital $250,000 


Earned Surplus $48,000 


Surplus to Policy Holders $298,000 
This Company will —_ apply for admission to the State of Ohio, and will con- 


tinue the same policy t 


hat has been so successful in drawing to its ranks many of the 


leading agents in the states in which it is operating. 
dence from 
ing along safe, conservative li 





ents who are not afraid to handle a small company operat- 
es, is respectfully solicited. 


Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


H.R. SMITH, President 


BUSINESS CONFINED TO OHIO 


R. SMITH, Secretary 





The Central Manufacturers’ 


VAN WERT, OHIO 


Mutual Insurance Company 


Organized 1876 





Cash Assets---$537,881.36 


Cash Surplus---$327,946.3 | 





H. V. OLNEY, President. 


C. A. L. PURMORT, Secretary. 





KNOX COUNTY MUTUAL INS. CO. 


MT. VERN 
CASH SURPLUS $164,310.42 


ON, OHIO 


ORGANIZED 1837 


BUSINESS CONFINED TO OHIO 


W. A. BOUNDS, President 


H. H. GREER, Secretary 








In sixty 
seven years 
of business 





Organized in 1903 


Ohio Underwriters Mutual Fire Insurance Company 


COLUME 


Columbus Endorsement Spreads 
Confidence Abroad 


Us, OHIO 
AGENTS WANTED 





E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Marsfield Mutual 
Fire Insurance Company 


OF MANSFIELD, OHIO 
Insurance . . $4,716,161 
Premium Notes . 667,871 


An Agency Company 


Business Confined to Ohic. 


\Dayton Mutual Fire 
Insurance Co.,”Sunio™ 


B.C. COLEMAN, Secy. 
Assets July 1, 1911, $140,000 


Conservative and Careful Management 


AGENTS WANTED 
Address Home Office. 








ENDORSED AT HOME 


APPROVED ABROAD 


THE PITTSBURGH CASUALTY COMPANY 


PITTSBURGH, PENNSYLVANIA 
ACCIDENT, HEALTH, PLATE GLASS INSURANCE 
Surplus and Reserve to Policy Holders, $178,746 


Write for attractive Agency Propositions In Pen 


nsylvania, Ohio, West Virginia and New Jersey 
JOHN M. BOCCS, Seo’y and Gen"l Mar. 





HUDSON UNDERWRITERS 


AGENCY OF THE 


Lumber Insurance Company of New York 


CAPITAL, 
S242 Wiittiam Street 


$400,000.00 
NEw YORE 





GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000, Net Surplus $234,549.22 
WM. F. STIFEL, President 


F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


- E. A. KEELER 
811 Brunson Bldg. Columbus, Ohio 
Special Agent for Ohio and Indiana 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. 6 M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 188) 


COMBINED STATEMENT 


Capital - + + + «+ $250,000.00 
Assets - + + + «+ «+ 723,732.00 
Surplus to Policy Holders 439,819.00 


F.A. ROTHIER, Prest. ADAM BENUS, Secty. 
R. HEINTZE, Asst. Secty. R.B. HEATON, State Agt. 











Pittsbure Underwriters 


IRVAN NECKERMAN, Manager 


UNDERWRITTEN BY 
Allemannia Fire Ins. Co., of Pittsburg, <™ 
Humboldt Fire Ins. Co.. of ms Coat Al 
National-Ben Franklin 1 Ce. of Allepheny. . Pa. 


Teutonia Fire Ins. Co. 





Commonwealth Bidgé., PITTSBURG, PA. 
COMBINED STATEMENT. yam, 1. 1911 
1.700000. 


Net ..° - 7 . - “ "780,166.00 
Assets, o . . 7.060,043.00 
Surplus to Policyholders, . = 3,480,166,00 


HOWARD ri hci F. H. WESTMEYER, G. R. MANDERBACH, Special Agents 
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Mt. Vernon; H. W. Wise, Lorain; ooo AGENTS! WE CAN HELP YOU 
UColley Warrington, Marion Ee: MICHIGAN AND INDIANA) ,, with your Big and Inventoriesof Sound Values made. Working with 
Tiffin; Johnston & Johnston, Fostoria; at CUSTOMERS and obviates danger from competition. We 

Cread Milstead and 8. M. Johnson, Ports-| COMMENT BY OLD DETROITER edhings aed to help with as to forms. 


mouth; J. E. Jenne, Massillon; F. Cole, 
Canton; J. C. Bloomfield, Akron; Whittle- 
sey Adams oar ve D. Culver, Warren. 
Atlas—Trinter & McGraw, Massillon; 
W. V. Jordan, Newark; L. Weity, — 


Buff, Coml.—cC, H. Hover, Clevelan 
Caledonian—G,. _ E. empsey, iMingo 
Junction; F. W. Torner, M 


: 8, 

saeeeenen, Cambridge; H. B. H 
iit ance, 

Camden—W. B. Pease, Painsville. 

Cent. Natl.—G, W. Moore, Cambridge. 

Continental—Trinter & cGraw, Ver- 

milion; R. F. Rempel, Logan; P. 
Nichol, es. 

Fire Assn. ~~ wo Papp, Cleveland. 

Fidel. Und.—W. C. Park, Columbus; H. 

. Hazzard, Alliance. 

“Fid. ce peata — Peters Muspheg, 
Barnesville; H. McGraw, “Vermilion; 
M. Spiker, bolo; 6 Cc. Fisher, Union City 
0. J. Harman, Wren: Milton B. Smit 
Carey. 

Ger. Amer., N. ¥.—Trinter & McGraw, 
Vermilion. 

Humboldt—F, E. M. Baldwin, Tiffin. 

— NatlL—E. EB. Clem Company, 


New Be L. Mathews, Ada. 
N. & M.—Hall-Harter Insurance 


Doyle, Richwood; y 
N. W. Natl—wW. C. Marlot, R. Lusztig, 
H. Miller and Miss L. P. Warman, Cin- 
cinnati. 
pees Natl.—J. M. Buehrle, Youngs- 


° Phoenix, Eng.—B. J. Cattey, Crestline. 
Royal—Trinter & McGraw, Vermilion. 
Standard, Ct. — Grovanna Passarelli, 

Youngstown; R. C. Keefer, 8. A. Williams, 

8. Phelps and G. W. Nic olas, Dayton. 
pple, France—H, C. Bishop, 


fiel 
United States—C. T. McKinney, Troy; 
M. T. Stewart, Portsmouth. 
‘Westchester—B. K. Smith, Arcanum. 
Western, Pa.—P. A. Kaehle, Lima; Mc- 
Colley & Warrington, Marion; Bradner 
Agency Company, Fostoria. 


INSPECTION BUREAU CHANGES 

A considerable number of changes in 
the branch staff of the Ohio Inspection 
Bureau will be effective about the middle 
of January. . 8. Hewit, inspector in 
charge of the Youngstown department, 
has resigned, to enter the fire insurance 
field at Youngstown as x - agent, and 
will be succeeded by E, Wood, inspec- 
tor in charge of the P de depart- 
ment, C. F. Siler, assistant to Mr. Hewit, 
will become inspector in charge of the 
Portsmouth branch, and will be succeeded, 
as Mr. Wood's assistant, by Walter Har- 
rod, electrical engineer, formerly with the 
Cleveland Inspection Bureau. 


pring- 








SCHELL TAKES IN PARTNER 

Beginning Jan. 1, the big local agency 
of Albert Schell of Cincinnati, becomes 
that of Albert W. Schell & Co., Robert H. 
West, Jr., who has been connected with 
the Office for the past nine years, being 
admitted to the firm. The Schell agency 
was established in 1877, by Mr. Schell’s 
father, and has grown to be one of the 
largest agencies in Cincinnati. 


OHIO NOTES 


The Northern of Moscow and the War- 
saw Fire have been admitted to Ohio. 

Because a section of the Ohio constitu- 
tion prohibits the state from becoming a 
partner in any mutual company or asso- 
ciation, Attorney-General Hogan has ren- 
dered an opinion that the public schools 
of the state cannot be insured in mutual 
companies. He handed down the ruling 
in response to a request from officials of 
the Federation of Mutual Insurance As- 
sociations and the school authorities of 
Greenville, Darke county. 








A boy arrested at Terre Haute con- 
fessed to starting numerous incendiary 
fires. His father is a merchant police- 
man and the boy’s purpose was to show 
the necessity for a night watchman in the 
district his father patrolled 





In the little matter of making fools 
Grocpersty can put it all over adversity.— 
asp. 








How to Cinch the Business—Agent 
Thinks Selection Is Up to the 
Companies 





Detroit, Mich., Jan. 2—(Special cor- 
respondence)—I saw one of the latest 
insurance getters the other day. A 
patron of a certain office bought a 
home on contract and of course had 
to have it insured. He brought the 
surance friend to have a policy writ- 
ten. The agent took time to read the 
contract at his friend’s request, in or- 
der that he might be assured it was 
O. K. In the bottom part of the con- 
tract was written “It is hereby agreed 
and understood that so long as this 
contract is in force, the insurance is 
to be placed by —————” who was the 
real estate agent who sold the prop- 
erty. The purchaser said he did not 
know that provision was made but 
supposed he would have to stand by 
it. The commission was easy money 
for the real estate agent; though he 
did not represent any companies he 
was connected with an agency that was 
glad to do the business and pay 25 
percent for it. 


Up to the Companies—We had a 
talk a few days ago with an old agent. 
He gave us a new idea as to an agent’s 
duty to his companies. It runs about 
like this: “We send the company a 
risk. We get the premium and pay 
them when the time comes to do so. 
That’s all. The company accepts the 
risk, and gets the premium. It’s up 
to them. We don’t worry. We don’t 
know whether we make money for the 
company or not. We have no record 
of losses, never kept one. In fact, 
don’t care.” Other agents’ chief worry 
is the fear that at the end of the year 
their books will not show profits. for 
their companies. Both are good agents 
and represent first class companies, yet 
the don’t care agent seems to get along 
as well as the others. In fact, he gets 
along better because he doesn’t worry. 


Got Wind Driver ° Working—A special 
agent who has seen many changes in 
the way of insurance selling said, “I 
imagine the man who has got the idea in 
his head that his earnings have to be 
shared with the buyer falls into the di- 
vision trap often when he could as well 
as not jump over it, and the agent who 
values the goods he sells doesn’t feel 
happy if he can’t get his price and very 
often turns business down which the 
loose fellow would call good stuff.” We 
h an experience ourselves last week 
which proves that the agent who hangs 
on will often win and at the same time 
make a good friend. Of course not al- 


ways re often enough to warrant a good. 


friend put us next to a party 
who was starting a business. We got 
busy and after finding about the amount 
required were asked the rate. We could 
not give a rate as the business was a new 
one, but would arrange for an inspection 
and when the rate was made would notify 
him. “Why that’s queer,” he said, “two 
men have been in already and made a 
rate of i percent.” We found the old 
rate d by a former occupant was $1.40. 
Our isposition was to admit our inability 
to meet this kind of competition, but 
inasmuch as our friend expected us to 
make a showing we got our wind driver 
going and for a period of fifteen minutes 
we put up a word stunt which to our 
mind sounded pretty good. Anyway we 
got the business subject to the inspec- 
tion rate, so we proved to our own satis- 








DETROIT, MICH. 


Assets..... ce eeeeeeeees GL372,882.79 


M. W. O'BRIEN E. J. BOOTH 
President Vice-! 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-ONE YEARS 


It has paid $6,179,000.00 in losses. 


IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Capital. ...........++++ «$400,000.00 


E. P. WEBB 


H. E. EVERETT 
Secretary Ase t Secretary 


Write Us... THE POLICY HOLDERS SE’ SERVICE € ADJUSTMENT CO. 
J. R. SUTTON, President DETROIT, MICH. 
Fire PRrorecrion maa ADJUSTERS FOR THE AsSURED 











=m 


FIRE, TORNADO 
INS! 


Michigan Commercial 


Insurance Company 








AND AUTOMOBILE 
CE 


Lansing, Michigan 
Total Assets . . . . $1,1 12,949.43 
Surplus to Policy Holders . . 486,266.52 


F. A. Hooker, President 
B. L. Hewett, Ass’t Secretary 


a2 Robert Henkel, Vice Pres dent 
- Baker, Secretary 
Ralph Rawlings, Ass*t Secretary 























American Union Fire 


Insurance Company of Philadelphia 
CAPITAL STOCK $500,000.00 








GOOD AGENTS WANTED 


Blackman, Glass & Cook, Detroit 


General Agents for Michigan, Indiana and Wisconsin 


GEORGIA LIFE INSURANCE C0. Casualty Department 


MACON, CEORCIA 


Surplus and Reserves to Policyholders over $600,000. $225,000 Deposited with 
Georgia Insurance Department for Protection of Policyholders. Duly Authorized 
in Indiana to write all Lines of Casualty Insurance. Live Agents Wanted. 


GEO. M. COBB & CO., Gen’l Agts., Newton Claypool Bidg., INDIANAPOLIS 


ASSETS $1,083,959.55 








ORGANIZED 1853 
LOSSES PAID $9,593,145 


THE FARMERS’ FIRE INSURANCE CO. 
OF YORK, PENNA. 
A. S. McCONKEY, Sec’y & Treas. 


SURPLUS $523,622.54 


W. H. MILLER, President 











ESTABLISHED 1870 CAPITAL $100,000 


The Largest and Oldest General Agency 
in Our Field 


BIBRCE & SAGE 


Whitney Office Building 
Detroit, Mich. 


RIEN [Tht CONCORDIA FIRE 


INSURANCE COMPANY 
INSURANCE OF MILWAUKEE, WIS. 
COMPANY 


Cash Capital -  - $800,000.06 
OF HARTFORD, CONN. 


























Reinsurance Reserve - 932,786.42 
Reserve for all other Liabilities 181,543.44 





Surplus to Policyholders 530,308.94 
Total Assets - ~ 1,644,638.80 
STATE AGENTS: 
CHARLES E. DOX JAMES M. MORAN, Women’s Temple, Chicaga 
MANAGER for Indiana and Illinois. 

pr Colum! Ohio, for Ohio. 
‘ Lene ne Kansas City, Mo., foes 
WESTERN DEPARTMENT AE. Des Moines, Ia, for Iowa and Ne- 

















39 S. La Salle St., Chicago, III. 


®. G. FORD, Seattie, Wash. for Washington aaf 
Oregon. 
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down. 
at the 


who wouldn’t be happy unless he cut 
something. When he made an rse- 
ment on @ where the assured had 


percent. The assured did not 

take to that kind of business and asked 

him to make his endorsement the same 

as the others. In this case the agent 
did not make a friend. 

Otp Detroiter. 





Michigan Agency Appointments 

London—F. W. Mossett, Detroit. 

N. W. Natl—W. M. Watson, Albion; 
A. J. Huizinga, Holland; E. A. Kemp, 
Greenville. 

North River—Charles Holmes, Three 


Oaks. 

Northern, Eng.—Case & Carlson, Mar- 
quette. 

Nord-Deutsche—E. E. Denison, Kala- 
mazoo. 

Pa. Lumb. Mut.—A, C. Benson, Detroit. 

Phoenix, Eng.—F. H. Rowland, Alma; 
Hovey & McWain, Fenton. 

Phoenix, Ct.—Charles Holmes, Three 


s. 

Pruss. Natl.—D. B. Sharpe, Vicksburg. 
Royal—Case & Carlson, Marquette. 
Scott. Union—LeBlank & Perry, Ford. 
Security, Ohio—A. A. Heuptler, Lud- 

ington. 

U. 8S. Liloyds—The Christian Mack 
Agency. Ann Arbor; F. N. Sealand, De- 
To 

Western, Ont.—F. W. Mossett, Detroit. 

Westchester—L. C. Riethmiller, Jack- 
son; Charles Holmes, Three Oaks. 

American—Perry Hadsall, Byron; C. M. 
Young, Dansville; C. L. Masters, Mont- 
gomery; F. G. Milliman, Scotts. 

Boston—Michigan Insurance Agency, 
Inc., Detroit. 

California—S. R. Hadley, Litchfield; F. 
B. Moran, Iron Mountain. 

Commonwealth—F. H. Rowland, Alma; 
A. R. Bournier, Detroit. 

Delaware—Frank L. Thorne, St. Louis. 

Detroit Natl.—H. J. Guthard, Detroit. 

Franklin, Pa.—R. C. Cummings, Pontiac. 

Germania—J. A. High, Mt. Clemens. 

North Amer.—fFred Leonard, Bentley; 
Hovey & McWain, Fenton; B. F. Heustic, 
Harbor Beach. 

State of Pa.—G. F. Harris, Mackinaw 


ty. 
‘ Mich. Coml.—Hathaway & Tormey, Bu- 
chanan. 

Milw. Mech.—A. B. Scott, Ypsilanti; EB. 
T. Prideaux, Hillsdale. 

Natl-Ben Fr.—Burt Phillips and N. 
oiler, Detroit; J. P. Seven, Grand Rap- 


North River — Superior Insurance 
Agency, Inc., Menominee; J. F. Corcoran 
Insurance Agency, Inc., Crystal Falls. 

Prov. Wash.—W. Elkenburg, South 
Haven. 

Queen—C. L. Hicks, Allegan; R. L. Sim- 
mons, Elwell; Enoch Andros, Clare; C. F. 
Hansen, Trufant; G. C. Chaddock, Muske- 
gon; William Furner, Ada. 





Acting for all companies the Conti- 
nental has secured an injunction in In- 
diana restraining the state insurance de- 
partment from collecting the annual fire 
tax as levied by it. The Indiana law 
provides for the collection of 3 percent 
on net premiums with losses deducted. 
After a year of heavy losses in the state 
when the net premiums thus figured were 
small the state sought to collect 2 per- 
cent on the gross premiums under the 
reciprocal law. Litigation was begun 
some time ago but as the time for paying 
the tax is now at hand the Continental 
has secured the restraining order. 





INDIANA NOTES 


George W. Pangborn has been ap- 
pointed general agent for Indiana of the 
United States Lloyds. 

The Blish Milling company at Seymour, 
Ind., with a line of about $200,000 carried 
for years by mutuals, has recently gone 
to stock companies. 

There were 1,676 fire alarms in Indian- 
apolis during 1911, which is 274 more 
than in 1910. The record for one month 
was made by July with 212 alarms. 

Stock companies have taken the line 
of the American Maize Products Company 
from the mutuals. It amounts to $1,500,- 
000 on plants in Indiana and elsewhere. 


Illinois. 





IN ILLINOIS AND WISCONSIN 


DESIRES DEPOSIT RETURNED 








Georgia Home Begins Friendly Man- 
damus Suit in Illinois Against 
Superintendent Potter 





The Georgia Home has on deposit 
with the Illinois department $10,000 in 
approved securities for th benefit of 
the policyholders of the company in 
This deposit has been made 
with the Illinois department under the 
reciprocal laws of the state, as the 
Georgia law requires all foreign com- 
panies to deposit a like amount witli 
the proper authorities in that state as 


a condition precedent to doing busi- 
ness there. 


The Georgia Home reinsured its Illi- 
nois business in the Fire Association, and 
requests the return of its deposit from 
Illinois, inasmuch as it claims that it has 
no liabilities of any kind whatsoever in 
that state. There is no provision in the 
Illinois law providing for a return of 
securities deposited under the provisions 
of the reciprocal law of the state, and 
as Superintendent Potter cannot deter- 
mine whether or not the Georgia Home 
has liabilities existing in Illinois he finds 
himself unable to comply with the re- 
quest of the company to return the se- 
curities, 

A writ of mandamus has been applied 
for in the circuit court of Sangamon 
County, Judge Creighton presiding, di- 
recting Superintendent Potter to pay over 
immediately to the representatives of the 
Georgia Home the securities on deposit. 
Of course, this is a friendly suit, and no 
objection will be imposed by the insur- 
ance superintendent to the petition of the 
company for a writ of mandamus. It 
seems the only course that can be taker. 
to save Superintendent Potter harmless 
on his bond should any liabilities against 
the company turn up in the future. 





Wisconsin Men To Meet 

The regular quarterly meeting of the 
Wisconsin State Fire Prevention As- 
sociation will be held Jan. 8. It will 
be an important session, as arrange- 
ments for the observance of fire pre- 
vention day in the spring will be dis- 
cussed and plans will be formulated for 
having the organization represented at 
the dinner of the Milwaukee Associa- 
tion of Credit Men, which will be given 
at the Hotel Pfister Jan. 26 in honor of 
Vice-President Charles E Meek of the 
National Credit Men’s Association and 
Franklin H. Wentworth, secretary of 
the National Fire Prevention Associa- 
tion. 





Wisconsin Agency Appointments 

Aachen & M.—J. E. Hunt, Elroy; W. E. 
Knospe, Algoma; James Leonard, Lake 
Geneva. 

Aetna—A. R. Amundson, Cambridge; 
Henry Thoma, Richfield; W. E. Knospe, 
Algoma. 

American, N. J.—A. R. Amundson, Cam- 
bridge; A. P. Daniels, Beloit. 

Amer. Union—Mrs. L. Mason, Beaver 


am. 
Coml. Union, Eng.—W. S. Fish, North 
Milwaukee; F. J. Barnes, Shiocton. 
Commonwealth—G. . Bunke, Osh- 
k 


osh. 
Connecticut—Walter Reitman, Milwau- 


ee. 

Consolidated—M. B. Huntley, Elroy. 

Delaware—J, F. Gile, Richland Center; 
J. D. Stuart, Prairie du Chien. 

Detroit—Myrtle B. West, Oshkosh. 

Equitable—E. C. Jupp, West Allis; Wil- 
liam Grobschmidt, South Milwaukee; E. J. 
Reineck, West Allis. 

Peoples Natl.—G. G. Blatz, Milwaukee. 

Empire City—E. W. Sellers, Stevens 
Point; J. N. Manon, Wausau; D. M. Phin- 
ney and F. W. Kubasta, Merrill; W. A. 





STANDARD LIVE STOCK INSURANCE COMPANY 


(Name Changed from International) 
1353-1355 Lemcke Annex, INDIANAPOLIS, IND. 


OSCAR HADLEY, Pres. 


FRANK i. GRUBBS, Secy. 


A new organization which makes forceful entry into the field by taking 
over the American Live Stock Insurance Company. 


AUTHORIZED CAPITAL $250,000.00 





Will have on deposit with Indiana Insurance Department thousands of 
do ars more money in securities than the law requires. 


E. R. SMITH, Agency Supt. 





The Indiana and Ohio 


Live Stock Insurance Company 
OF CRAWFORDSVILLE, IND. 


Organized in 1886 Cash Paid-up Capital $200,000.00 
Assets Almost a Half Million Dollars 


@ Producing agents wanted in all unoccupied territory where the company is 
writing business. It pays to sell live stock insurance if you represent the “Indiana 
and Ohio.”’ Promptness and fair dealing make it popular with farmers and stock- 
men. Our system of advertising is helpful to the agent. Write Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 


TO INDIANA AGENTS 


Indiana Millers Insurance Company 
INDIANAPOLIS, INDIANA 


THE SPECIAL HAZARD COMPANY 
ORGANIZED 1889 


Capital, $100,000 Surplus, over $300,000 


SPECIAL HAZARDS OUR SPECIALTY 


We assist our _— in securing Bus‘ness. 
No annexes—Single Agency Guaranteed. 


E. E. PERRY, President 


JEFFERSON 


FIRE INSURANCE COMPANY 
OF PHILADELPHIA 

















Write us NOW 











ALEXANDER N. STEWART, President 
S. LAURENCE BODINE, Vice-President 
SAMUEL W. SCOTT, Seoretary : 














Ghe 
YORKSHIRE or york, encvano 
OF YORK, ENGLAND 
Is now entering the Eastern States for Agency Business, appointing Representatives 
in the principal cities. and will soon be prepared to consider other territory. 


ESTABLISHED 1824 


The “Yorkshire” is the Oldest and Strongest of the English Fire Companies not here- 
tofore represented in the United States. 


Ample funds have been furnished for purposes of United States deposit and 
investment. 


FRANK & DU BOIS 
U. S. Managers 
47 William St., New York 


F. E. KENASTON, Pres. 


NEW YORK LIFE INSURANCE 
AND TRUST CO. 


WILLARD S&S. BROWN &CO 
Metropolitan District Managers 
U. S. Trustee New York 1 Liberty St. New York 


C. W. RANSOM, Vice-Pres. JOHN H. GRIFFIN, Sec’y and Treas 


CONSOLIDATED 


Fire & Marine Insurance Company 
MINNEAPOLIS, MINN. 








JANUARY 1, 1911 


ey eer 
Liabilities (except capital) .................... 144,611.04 
Policy Holders’ Surplus...................... 222,674.67 
Net Premiums Received, 1910................ 189,948.16 


Net Losses Incurred, 1910........,.-.. 66,591.33 
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Maertz and F. W. Kiefer, Antigo; J. S. 
Schuck and J. F. Muller, Milwaukee. 
Pittsburgh—Xavier Parmentier, Green 


ay. 

Prov. Wash.—Alexander Stewart, Clin- 
tonville; Myrtle B. West, Oshkos 

Security, Cct.— Cc. Smith, “Gillett; 
Joseph Schwabe, Milwaukee. 

Svea—Walter Reitman, Milwaukee. 

Teutonia—F. W. Schneider, Green Bay. 

United Amer.—J. E. Fuller, Elkhorn. 

eee anes. John West, Osh- 
os 


Western, Ont.—D, F. Clark and R. M. 
Whitaker, Rice Lake. 


Illinois Agency Appointments 


Cent. NatlL—M. P. Biddlecom, Wauke- 

n. 

Coml, Union, Eng.—J. B. Althoff, Ef- 
fingham. 

Coml. Union, N. Y.—Walter Bros. & 


Walsh, Joliet. 

Equitable—W. C. Maguire, Urbana. 

ppreenear' Fund—J. R. Cantrall, Tus- 
cola. 
Fid.-Phenix—E. A. Maus, Mendota. 

German, Ill.—J. E. Gard, Springfield. 

Girard—C. A, Newton & Co., Chicago; 
Cc. H. Meyer, Galena. 

Germania—-W. C. Fricke, Chicago; F. 
H. Railsback, ~ Moline. 

General—P. A. Olsen and Axel Heiberg, 
Ottawa. 

German Amer., N. Y.—Hanlon & Beam, 
Canton; J. N. Crosby, Jr., Heyworth; Lay- 
ton & Miller, Mackinaw. 

Ger. Alli.—Hanlon & 
Frank Schroeder, Lincoln. 

Hartford—B. M. B Bane, Arrowsmith; G. 
A. Leutscher, Chicago; J. O. Purcell, Dix: 
Mrs. M. E. Hall, East Lynn; W. L. "Esta- 
brook, Edwardsville; Grimes & Williams, 
Grand Ridge; F. B. Mulberry, Mt. Auburn; 

A. Birchard, Nebo; J. D. Thompson, 
Paris: G 2. is. Messurier, Pontiac; J. F. 
Otto, Roseland; H. A. Bartelsmeyer, 
Shattuc. 

Home—J. F. Otto, Chicago; Bozarth & 
Harrell, Shawneetown; W. J. David and 
F¥. E. Bensley, Casey; P. C. Kuykendall, 


Beam, Canton; 


Enfield 

L & L. ., Eng.—Murphy & Sons, 
Eldorado; Connole Bros., Madison. 

Lon. & Lanc.—W. G. Norketty, Evans- 


ton; W. H. Gardner & Son, Bloomington. 

Lumber—Hanlon & Beam, Canton. 

Metropolitan—Aaron Smick, Decatur; 
Lennon Bros., Joliet. 

Milw. Ger.—Palmquist & Co., Chicago. 

Mich. Coml.—C., M. Dunnington, Wash- 
ington. 

North River—H. Raffenberger & Son, 
Dixon. 

National, Ct.—T. P. Russell, Hurst: A. 
W. Kershaw, Grayville; Bozarth & Har- 
rell, Shawneetown; W. 8. Allison & Son, 

City; J. E. Whelan, Farmersville. 
Natl. Union—F. H. Railsback, East Mo- 


line 

New Hamp.—Harry Hanschmann and 
R. B. Hancock, Chicago; F. A. Knoebler, 
Galena. 

Norw. Union—Staubus & Knake, Cissna 
Park; C. M. Walter, Savanna, 

N. W. Natl.—J. D. Schoby, Kinney; W. 
BH. Hiatt, Beardstown, 

Orient—Ralph Jeffris, Charleston. 

Old Colony—F. Hollenbeck, Sycamore; 
Hanlon & Beam, Canton. 

Prov. Wash.—H. E. Straussheim & Co., 


Ohicago; M. J. Brown, Hillsboro. 
Phoenix, Eng.—Bozarth & Harrell, 
Shawneetown. 


Phoenix, Ct.—M. C. Wylie, Paxton, C. 
J. Le Messurier & Son, Pontiac; J. F. 


Otto, Roseland. 
e—C, J. Le Messurier & §on, 


latin 
Pontiac. 
Gilman; A. T. 
— Maple Park; E. C. Corkins, St. 
nne. 


Royal—F. E. Warfel, 
St. Paul—Walter Bros. & Walsh, Joliet; 


R. C. Willis, Jr., Toledo; Bruce Nichols, 
Kansas. 

Sun, Eng.—F. C. Teverbaugh, Grant 
Park; F. A. —— - % Galena; C. B. 
Hoenscheid, Peru; Morris, Watseka. 

United tinal N. Sterling, Dixon; 
W. W. Hyde, b. 

Westchester—W. L. Estabrook, Ed- 
wardsville; J. W. Schaefer, Staunton; H. 
Cc. Simons, Virden; C. A. Schumacher, 
Crawford. 

Buff. Ger.—J. H. Smith, Jerseyville; 


W. E. Veitch, Jacksonville. 

a Coml.—Allie D. Scott, Jackson- 

ville. 
American, N. J.—E. W. Dunn, Kinsman; 

James Welsh, Liberty; F. A. Piatt, Mid- 





STRICTLY FIREPROOF 


wn BREVOOR 


Hotel 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near La Salle 
One minute from the Insurance District 


land City; F. A. Hatheway, Ottawa; F. W. 
Seaver, Rockford. 
Concordia—Peter Bobeng, oe J. 
ae —— Barry; Mary T. Bed it. 
arm 
P impire City—Anthony Haines, Rock- 
or 
Equitable—R. C. Hosmer, Chicago. 
Franklin—Kerns & Vernon, Moline; F. 
C. Webb, Mt. Vernon. 

Hill, Harry 


rno 
Germania—J. E. 
Marean, Rockford. 
Girard—J. C. Knight, Chicago. 

State of Pa.—F. N. Rood, Peoria. 
State of IllL—M. F. Laughran & Co., 
Joliet; Frank Hancock, Barry. 

Mechanics—C. P. Bogue, Dundee. 

Mich. Coml.—C. H. Meyer, Galena; C. 
D. Powell, Mendota; J. J. Sheehy, Utica. 
New Hamp.—Gus Holzweg and John 
Thomas, Collinsville. 

North River—Anthony Haines, Rock- 


ford. 
Nassau—Anthony Haines, Rockford. 
C. Sibbitt, Hoopes- 


Phoenix, Eng.—A. 
ton. 
W. Mudge, Edwards- 


N. W. Natl.—BE. 
ville; L. W. Terry, Camp Point. 
Royal —wW. G. Sourtaty, Middle Grove. 


Chicago; 





on sae States—Anthony Haines, Rock- 


United Amer.—J. H. Ullrich, Macomb. 

Westchester Wylie Bros., Plainfield. 

American J.—F. H. Railsback, East 
Moline; Giibert Peterson, Lafayette; O. 
D. McBlhiney, Levna; C. E. Sloan, Odin; 
J. J. Early, Pocahontas; Jacob Cantlin, 
Rock Falls; T. Johnson, Victoria; P. B. 
Martin, Watson; W. H. Johnson, Wheaton. 


NEW BATES rES AT RACINE 


A new schedule of rating has_ been 
adopted by the Racine Board of Under- 
writers at Racine, Wis., the new rates 
taking effect on Jan. 1. It is said that 
the volume of premiums will show a de- 
crease in rates, although there have been 
many increases in special hazards. Dwell- 
ing house property is not affected, as rates 
for this class were decreased about a 
year ago. In some instances rates on 
brick structures have been decreased, 
while rates on frame structures are 
higher in most cases. Rates on mercan- 
tile stocks are about unchanged. 





D. C. SCHUPP EXPLAINS 
Bloomington, Ill., Dec, 29—To the Edi- 
tor: Your article ‘about my surplus line 
license being revoked at Peoria is say 
at fault, as I did not have any 1 


Phoenix Assurance Co., Ltd. 


HEAD OFFICE a Se 
FOR UNITED STATES WESTERN DEPT. 
431 S. DEARBORN ST. 


47 CEDAR ST. 
NEW YORK CHICAGO 


FIRE —USE & OCCUPANCY — TORNADO ,,: 


At 58th ANNUAL STATEMENT 


$ 500,000.00 
3,761,805.29 
i,800,599.27 


of WatartouneN 1,300,599.27 
W. 8. STEVENS, President JOHN Q. ADAMS, Secretary 
STUART MORGAN, State Agent, Michigan, Detroit 
N. T. JULIAN Laem Agent, Ohio and West Virginia, Columbus 
GUS M. WISE, $ ecial Agent, Indiana and Kentucky, Indianapolis 
P. P. WIPPELL, State gent, Il inois and Wisconsin, 159 a Salle St., Chicago 
RAYNOLDS BARNUM, State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Neb. 


PITTSBURGH FIRE INSURANCE COMPANY 


Organized 1851 1808-11 Commonwealth Buliding, Pittsburgh, Pa 


Capital.........s0se0s sgocece OO0R ee. 00 | mob ay NUS. ssee+.sesecesecceesees $200,355.60 
Kou, January 1, 1911..... 551,793.94 opten to Policyholders seesees 400,355.60 
Licensed to do business in A a, i inois, Michigan, Ohio and Wisconsin 
R. J. VILSON, President D. C. SHAW, Vice-President R. J. MCKNIGHT, Sec’y and Treas. 
W.J.R. MAGILL, Ass’t Secretary JOSEPH H. GORDON, General Agent 


The Sovereign Fire Assurance Company 


OF CANADA 





LOSSES P 
R $200,000,000 





° 


Swourance 


Capital . 
henete (to protect olicyholders) . . 
Net Sarphen o topolicyholders «+ . 

Net Surplus to stockholders « . 











Head Office UNITED STATES BRANCH 
Temple Building, TORONTO 55 John Street, NEW YORE 
H. S. WILSON, Managing Director 
W. IRVING OSBORNE, President JAMES A. PATTEN, Vice-Pres, OTTO E. GREELY, Secretasy 





revoke. Without any desire to injure ony 
late partner, R. L. Lohmar, will say that 
he had a license which expired July 1 and 
was not renewed, as the insurance depart- 
ment wanted to assess him $200 for Peoria 
county and then restrict him to the one 
county alone, although the license itself 
did not do so. The license is very broad 
on the face of it, but Superintendent Pot- 
ter places a closer construction on it. 
My business was, of course, cleared by 
Mr. Lohmar up to the expiration of his 
license, D. C. SCHUPP 





SCHUPP BUYS A THEATER 


Disgusted with the tactics of his for- 
mer business partner, R. L. Lohmar, D. 
C. Schupp has shaken the dust of Peoria 
from his feet and has now purchased a 
moving picture theater in Bloomington. 
In the meantime Lohmar has withdrawn 
all charges against Schupp, apparently 
having failed to make any of them good 
when it came to trial.—Peoria, Ill., Star. 


ILLINOIS NOTES 


W. W. Watson, formerly a broker on 
the Chicago board of trade, has become 
an agent for the Royal at Glen Ellyn. 

Harold Branning has been arrested at 
Rockford, Ill, in connection with an at- 
tempt to burn the plant of the Dobson 
Manufacturing Company in that city. 

The agency of A. Schonstedt & Co., at 
Joliet, Ill., was incorporated with the 
beginning of the new year. It is con- 
trolled by the estate of Mr. Schoenstedt 
who died about a year ago and is man- 
aged by Mrs. Jane Shreeve, who was 
stenographer and bookkeeper for a num- 
ber of years and purchased an interest in 
the business some time ago. 








The Wisconsin department, from unof- 
ficial reports, concludes that the loss ratio 
in the state will be 1 or 2 percent nigher 
than in 1910, when it was 60.39 percent. 














CALUMET INSURANCE COMPANY 
39 S. La Sallie Street, CHICAGO 
SURPLUS sccphs tnd dificult tines and ure 
usual forms of insurance in best 
LI N ES on companies and at Lloyds, London 
F. R. THOMPSON 
FLOATERS 29 So. La Salle St., Chicago, Ill. 
Marsh C4 McLennan 
SURPLUS INSURANCE 
Duluth CHICAGO OFFICE =a 
Minneapolis 29 S. La Salle Street New York 
SURPLUS LINES 
i ee 
R. L. LOHMAR,, successor to 
SCHUPP & LOHMAR COMPANY 
Insurance es pelnatrctasr-y yar 4 Lavigne <n e 
RETURN MAIL SERVICE 











JOHN C. BILLHEIMER, 
. MILLIKA 





The Patronage of Insurance Men 
Is So Shea 


vcr 





Sterling Fire Insurance Co. of Indiana 


aa JOSEPH Vice-President and Underwriting Manager 


CYRUS WN! NE retary 
JOHN W. HOLTZMAN and LEWIS A. COLEMAN, Counsel 


Applications for Territory now being received 


INDIANAPOLIS 


President 


af ed 
PAL, Soc 
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IN THE GREAT NORTHWEST 


JOWA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 








HAD GREAT CHRISTMAS PARTY 





Minnesota Pond Repeats Success of 
Last Year—Everybody Remem- 
bered With Suitable Gift 





Wives and sweethearts of Minnesota 
Blue Goose members were guests at 
a Christmas tree entertainment in the 
Blue Goose Club rooms in Minneapolis 
Friday evening last. The event suf- 
fered nothing by comparison with that 
of a year ago when the custom was 
inaugurated. Most Loyal Gander L. F. 
Daniel entrusted arrangements to John 
F. Stafford, successful engineer of 
1910’s party, and his two doughty lieu- 
tenants, W. M. Higley and C. G. Bea- 
dell. The rooms were resplendent in 
green and red and the motif of the 
decorations was a huge Christmas 
tree, snow laden and lighted in accord- 
ance with the rules and regulations of 
the National Board. It was heavily 
hung with gifts for the ladies and me- 
mentoes for the men. Santa Claus 
Beadell in full regalia, including asbes- 
tos whiskers, distributed the “line” 
with lines from the pen of Gander 
Stafford. T. R. Fletcher, who spent the 
holidays in furniture stores, received 
words and music of the popular song 
entitled, “First You Get the Money, 
Then You Get the Flat.” Gander Sa- 
bin, justly celebrated for his well pol- 
ished dome, was made conspicuous 
and happy with a hair brush which 
bore a suspicious resemblance to a 
feather duster. Guy Krumdick re- 
ceived a doll with a message explain- 
ing that it came because he had noth- 
ing but a fence running about his 
house. C. G. Stone, a popular bache- 
lor whose mail is supposed to consist 
largely of square envelopes, received a 
song written by his many admirers 
and bearing the title, ‘ ‘Baby, Save All 
of Your Kisses for Me.” W. D. Low- 
ry was presented with a set of build- 
ing blocks with which to erect a new 
“Home” if he should lose his job, and 
E. A. Davis, who recently changed 
companies, was the recipient of a hand- 
some one man power watch, the pre- 
sentation of which had been overlooked 
when he recently transferred. W. J. 
Tippery, a late recruit from the Da- 
kotas, was given a red bandana with 
which to blow himself among his new 
agents, and R. A. Overpeck received 
an instrument from the toilet articles 
of the horse barn, something witb 
which he can “curry” favor with the 
agents of the St. Paul F. & M. W. O. 
Chamberlain, apostle of good cheer, 
was remembered with a Billiken. A 
telegram of greeting was read from 
Most Loyal Grand Gander Benallack. 

Cards provided the amusement of 
the evening when the Christmas tree 
entertainment and musical numbers 
were not holding the attention. There 
was “congregational” singing of pop- 
ular melodies that had been adapted 
for the occasion. Miss Mina Chamber- 
lain repeated her success of a year age 
with a whistling solo and encores that 
were demanded. The many friends of 
the late J. O. Lee were glad to meet 





KNCORPORATED 184¢ 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 





CAPITAL ° . $ 300,000.00 
yn aah POLICY HOLDERS, 387,713.39 

ASSETS . 954,385.58 
LOSSES PAID TO DATE -  4,764,557.00 


Minneapolis Fire & Marine Insurance Company 


STATEMENT OF CONDITION JANUARY 1, 1911 


Cash Capital - - - - - 


- $200,000.00 
Total Liabilities (except capital) 224,165.23 


Total Assets - - - - = = 
Surplus to Policyholders - - 


$574,595.35 
350,430.12 


WE DESIRE AGENTS IN ALL TOWNS IN THE NORTHWEST 


F. C. Van Dusen, President 


Joun D. McMitran, Vice-Pres. ALFRED Stinson, Secretary 








his son, who was present as the guest 
of B. K. Cowles. He furnished a piano 
solo and as encore rendered a pretty 
waltz of his own composition which is 
soon to be published. At 11 o’clock 
tables were cleared and lunch served. 
In the words of the Piney Woods Cla- 
rion, “a good time was had by all.” 





Agents Form a Corporation 

The Sioux City Underwriters is the 
name of a corporation organized by 
the local agents of Sioux City, Iowa, 
with $100,000 capital stock. The pur- 
pose of the corporation is to promote 
fire precautions by policyholders and to 
prevent taking undue risks by the 
underwriters themselves in the accept- 
ance of new business. The officers are: 
J. M. Lynch, president; J. R. Hewins, 
vice-president; Henry French, secre- 
tary; Percy Webb, treasurer. These, 
with H. P. Guiney, A. W. Gilehm, R. 
A. C. Flournoy and R. J. Andrews con- 
stitute the board of directors. 

Similar corporations were formed 
some time ago by the local agents of 
Davenport and Muscatine, Iowa. Lo- 
cal boards are not permitted by the 
state laws. 





Will Increase Capital to $200,000 

Although Auditor Bleakly agreed 
upon $75 as the price to be paid by 
the Anchor of Des Moines for each 
share of stock in the Atlas, the contract 
as approved by the executive council 
fixes the price at $65 per share and no 
more. In other words, the complaint 
that some Atlas stockholders were get- 
ting more than others was eliminated. 
The agreement makes one share of 
Anchor stock worth two of Atlas stock 
in case stockholders in the latter re- 
tain stock in the merged concern rath- 
er than sell it. The capital stock will 
be increased from $118,000 to $200,000, 
it is expected. 





Stand Ready to Make Good 

W. I. Berry and Edgar M. Davis of 
St. Louis have assured State Auditor 
Bleakly of Iowa that they stand ready 
to make good the Iowa indebtedness 
against the Century Fire, of which they 
were formerly owners. Auditor Bleak- 
ly alleged that Berry and Davis were 
short $55,000 in the amount needed for 
protection of Iowa policyholders and 
threatened to sue them on their note 
if they did not come across. Now that 
there is every indication that the de- 
mands of the auditor will be complied 
with the suit is unlikely. Auditor 
Bleakly feels elated that he has ef- 
fected a settlement of the difficulty for 
full protection of the Iowa policyhold- 


The Hotel Ryan 


ST. PAUL 


The Insurance Men's Home 
and center of the Insurance District 
EUROPEAN PLAN 


Rates, $1.00 and $1.50; with Bath, 
00 and up. 
Your patronage is solicited. 


WALTER A. POCOCK, Mgr. 





= “Sg Lnsurance Company 


SIOUX CITY, IOWA 


Cash Capital (Fully Paid).......... ...... $200,000.00 
NEL nts a cinhn thiinein ay ven oben’ e@h ot 62,076.45 
Security to Policy MINS asodc cane ak 302,480.45 


Mr. Agent—Have you examined the liberal provisions and strong 
talking points of our farm policies. If not, it will please us to ex- 
plain them as well as the forms used in our town business. 


Producing agents wanted in all towns in 
Iowa, Nebraska and South Dakota 


F. A. McCornack, Pres. C. J. Wooldridge, Sec’y & Treas. 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended on improvements. European 
Plan. Cuisine.of acknowledged excellence. Restaurant prices reasonable. Club 
Breakfasts, Club Luncheons. 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 


SHC UR IT WY 


Fire Insurance Company of Davenport, Ia. 
s. F. GILMAN, Pres’t M. CC. HINSCH, Sec’ y 
CASH CAPITAL $200,000 


This Company has had 27 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin and Ohio. It is a good comp — for the agent, 
because in addition to writing a general business, it accepts practically all classes of 
farm risks. + We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. Address the Secretary. 


W. W. MARSH lIOW HERMANN MILLER 


Manufacturers Insurance Co. 


OF WATERLOO, IOWA 
Writes Fire and Tornado Insurance in Iowa and Illinois Illinois 

















Strictly an Agency Company—No Surplus Lines—For tation in protected Cities 
and Towns, make application direct. 


LAUGH and THE WORLD LAUGHS WITH YOU 
THE NORTH DAKOTA MUTUAL FIRE INSURANCE CO. 


VALLEY CITY, N. D. 
Licensed by the Commissioner of Insurance to Smile ALWAYS 




















SAFE SOUND RELIABLE 
Adjusts Its Losses Fairly—Pays Them Promptly 
F. W. HEIDEL, President D. W. CLARK, Secretary 
ROBT. ANDERSON HERMAN WINTERER WM, OLSON W.A. GORDON 
Pre Vice-Pres. Treas. Sec’y & 


MIDDLEWEST FIRE 


INSURANCE COMPANY 
Capital, . . . . . . $200,000.00 


Gross Assets, . . . . 301,567.07 7 sORTE 
Surplus to Policy Holders, 238,429.10 DAKOTA 


A Progressive, Conservative, Western Company operating in North Dakota, 
South Dakota, Manitoba, Alberta, Saskatchewan 
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ers without throwing the case into the 

of a receiver as was suggested 
by the department of Missouri. A peti- 
tion in bankruptcy was recently filed 
against Davis, and Berry is a solicitor 
for a St. Louis local agency. 





SUCCEEDS HARPER—SHIELDS 

The James H. Harper Company of 
Duluth, Minn., announces that on Jan. 1 
it succeeded to the business of the 
Harper-Shields Company, which had one 
of the big local agencies at that place. 
It will conduct the business of fire insur- 
ance and fire insurance engineering, fur- 
nish surety bonds, and write liability and 
steam boiler insurance. 


MAY OUST OFFICIALS 

State Fire Marshal Ole O. Roe of Iowa 
is “on his ear” because of failure of the 
authorities in Carroll county to report 
fires. This is the only county in the state 
from which no fires have been reported 
since the new law was created and the 
fire marshal has consulted the attorney- 
general as to whether the offense is suffi- 
cient to justify proceedings to oust the 
officials under the law which provides for 
ousting those who fail to enforce or obey 
the laws. The Iowa law is strict in com- 
pelling the reports of fires. 





Minnesota Agency Appointments 

American, N. J.—Peter Capretz, Aus- 
tin; C. F. Sawyer, Goodhue; A. S. Chell- 
son, Red Wing. 

Columbia — Albert White, Redwood 
Falls. 

Commonwealth—D. D. Miller, Crosby. 

Germania—John Cutting, Sleepy Eye. 

London—F. A. Lindberg, Crosby. 

North River—W. L. Prince, Scott Van 
Emon and F. E. Jay, Stillwater. 

Peoples Natl.—BE. L. Flaten, Moorhead. 
‘ Phoenix, Eng.—C. H. Sullivan, Hast- 
ngs. 

Royal—wW. J. Driscoll, St. Paul. 
Exch.—P. C. Frazee, Pelican 

United States—W. C. Leach and R. H. 
Rose, Minneapolis. 

Wertchester—J. E. Burchard, St. Paul. 


IOWA NOTES 

A man named Benjamin F. Hildebrand 
is working in Iowa in the effort to form 
@ mutual among printers and publishers. 

The Northwestern National has com- 
plied with the request of the local agents 
of Davenport, Ia, to go on a single 
agency basis and taken up the supplies 
held by Alfred Parsons, a real estate man. 


MINNESOTA NOTES 


William E. Tracy has bought the local 
agency of David H. Lawrence at Two 
Harbors, Minn. 


W. O. Caamberlin, of Minneapolis, spe- 
cial agent for the Commercial Union and 
Palatine, has moved his office from 718 
Phoenix building to 300 Nicollet avenue, 
where he is located in the same office with 
the Marsh & McLennan agency. 


DAKOTA NOTES 


The Standard Fire of Hartford has just 
been admitted to North Dakota. 


Attorney-General Johnson, of South 
Dakota, has ruled that county and town- 
ship insurance companies must submit to 
the supervision of the state insurance 
department. 


EQUITY 


FIRE INSURANCE 


ASSOCIATION 
GENERAL INSURANCE BUSINESS 


AGENTS WANTED IN IOWA 
409 UNITED BANK BLDG. 
SIOUX CITY, IOWA 


T. W. PURCELL J. V. F. BABCOCE 
President Sec’y and Treas. 
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BLAKE COMMENTS ON RESULTS 
Missouri Superintendent Says ents’ 


Commissions Are Too High—Ad- 
vocates 10 Percent Basis 














Jefferson City, Mo., Dec. 30.—(Spe- 
cial Correspondence.)—Superintendent 
Frank Blake stated today that the fire 
insurance situation at the close of the 
year is practically what it was two 
months ago. The companies claim to 
have incurred heavy losses during the 
present year and Mr. Blake does not 
doubt it is the truth. He says the 
losses in St. Louis for the year prob- 
ably will amount to 100 percent, as in- 
surance people figure such losses. On 
their own estimates of business they 
should not have over 55 percent loss 
ratio, 

The insurance people blame this con- 
dition on the new fire insurance law, 
which has resulted in the agents slash- 
ing rates, and, in the opinion of the 
companies, has demoralized the busi- 
ness. Mr. Blake says there are en- 
tirely too many insurance agents and 
they are paid too high a commission, 
the average in the state being 22 per- 
cent. He says there are from 6,000 to 
8,000 agents in Missouri, and rivalry 
between them for business is the chief 
cause of a great many losses. 

In his opinion the agents should be 
put on a 10 percent commission. He 
says that on some risks in St. Louis 
agents are paid as high as 50 percent. 
The agents cost, he says, about $2,000,- 
000 a year on fire insurance alone, and 
the annual amount paid by the people 
of the state for fire insurance is $9,- 
000,000. 

The rerating of the state is pro- 
gressing slowly, about 100 out of 700 
cities and towns having been rerated 
so far by the companies. At this rate 
a — will be required to complete the 
task. 





. Says Loss Ratio Increased 

That the loss ratio for fire insurance 
companies in Oklahoma for 1911 was 
even greater than for the previous year 
is the estimate made by Commissioner 
P. A. Ballard in a preliminary state- 
ment in regard to the business of the 
year. In 1910 the loss ratio for for- 
eign companies was 60.81 percent and 
for home companies 41.25 percent. 

There were 16,803 licenses issued 
during the year. The receipts of the 
department for the year were $203,370, 
and the total since statehood has been 
$638,321. The ratio of expenses to re- 
ceipts has been 7.6 percent. 

The statement commends the work 
of the state fire prevention association 
and the fire marshal’s office, and finds 
insurance conditions in general satis- 
factory, but suggests that some im- 
provements may still be made. 

There were 208 companies licensed 
for 1911, including seventy-eight fire, 
fifty-one life, forty-two miscellaneous 
and thirty-seven fraternal. 





Arkansas Loss Ratio 


It is estimated that for every dollar 
received in premiums in Arkansas, the 
fire companies paid back $1.30 in losses 
in 1911. Last year’s experience in the 
state was the most disastrous in many 
years. The losses have been so heavy 
that the people all over the state are 
aroused on the question of fire protec- 
tion and agitation for better equip- 
ment and water supply is almost uni- 
versal, 





Must Repay the Money 

Five directors of the Union Fire of 
Lincoln, Neb., who sold out their po- 
sitions to the Woodmen Fire, which 














in the Union Fire and is now trying 
to effect a consolidation of the two 
companies, must repay to the Wood- 
men Fire the $26,000 they received for 
the sale by Jan. 5, or suffer prosecu- 
tion. So says State Auditor Barton in 
a letter to the five, T. J. Brownfield, E. 
H. Marshall, G. P. Watson, Cyrus Kel- 
logg and J. F. Donovan. The first 
two received $5,000 each and the last 
three $2,000 each, 


IS FORCING OUT THE AGENTS 


Drift of Business to Trust Companies 
at Little Rock Makes Situation 
Serious 








The trust company situation in Little 
Rock, Ark., is becoming acute in so 
far as the local agent is concerned, and 
he has no recourse. The banking and 
trust companies are rapidly annexing 
the greater part of the insurance busi- 
ness, but it is all done by legitimate 





means and in full accord with the re- 
quirements of the law, so all that the 
local agent can do is to “grin and bear 
it.” Local agents who a few years ago 
were doing a thriving business, are find- 
ing their lines gradually shrinking until 
it seems but a question of time that 
many will be forced to seek other 
means of livelihood. 


It is a condition that has grown up 
within the last five years. Eight years 
ago there was not a banking or trust 
company that handled insurance, now 
there are a dozen in Little Rock, and it 
has been estimated by a general agent 
that they write at least three-fourths of 
the insurance on local business, particu- 
larly residence property. As a matter of 
fact, the trust companies largely control 
insurance on residential risks, chiefly due 
to the fact that the insured is expected 
to carry his insurance with the institution 
where he may be carrying a loan. A year 
or more ago, there was some objection 
raised in the courts to trust companies 
doing an insurance business, but nothing 
came of it, as it could not be shown there 
is anything in the law to prevent their 
doing so. 

The absorption of the local agencies 





Biacksrnithing 


Painting 


Gear Cutting 


AUTOMOBILE CONSTRUCTION CO. 
1429 Wabash Avenue, Chicago 


Phones 4077 and 2066 Calumet 





NEW BODIES BUILT TO ORDER 
OLD BODIES REPAIRED—MOTORS OVERHAULED 
INSURANCE WORK A SPECIALTY 


Machine Work 





WEST 


HOTEL 


MINNEAPOLIS 
INSURANCE MEN’S HEADQUARTERS 





Accommodates 500 


The Hotel with the Location, the Rooms, the Service. 
In the center of the city 


GEO. R. KIBBE, 
Proprietor. 





Paid-up Capital, $100,000 


For Texas Business, address 


NORTHWESTERN LIVE STOCK 
INSURANCE COMPANY 


OF DES MOINES, 


IOWA 
Assets, $150,000 


One Hundred Thousand Dollars in Real Estate Mortgages on Deposit 
with the Iowa Insurance Department 


Good Producing Agents Wot in Illinois, Iowa, Nebraska, Missouri, Kansas. 


oma and Texas 


ADDRESS HOME OFFICE, DES MOINES, IOWA 
KYTE & CHANDLER, Dallas, Texas 
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HEAVY VALUED RISKS 
At Tariff Rates Only 





OVER $300,000 


Prompt Service by Mail or Wire 
W. H. MARKHAM & CO., MGRS. - - 


ST. LOUIS 





No Cheaper Method 
Of Transportation 








elected its directors to succeed them 


WAGNER MOTORCYCLE C0., St.Paul, Minn. | A 


Fire Association of Philadelphia 


Office, 407-409 Walnut Street 
Organized Sept. 1, 1817 


E. C. IRVIN, President 
THEO. H. CONDERMAN, V. P. 
M. G. GARRIGUES, S. and Treas. 
N. KELLY, JR., Asst. Sec’y. 


Incorporated March 27, 1820 
Charter Perpetual 


Losses paid since organizaticen 
AT CRE ies $35,000,000 
750,000 


8,767,555 
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has been in progress for several years, 
and promises to continue. The Mercan- 
tile Trust Company absorbed Raleigh & 
Morris, the Union Trust absorbed Adams 
& 7 and the Southern Trust absorbed 
A. J. Wilson. Experienced insurance men 
are “placed in charge of the insurance 
a artments, but this naturally cannot 

e care of all the men who are dis- 
nel by the change. 





WILL HAVE BIG MEETING 
The annual meeting and installation of 
new officers of the Nebraska Blue Goose 
will be held in Omaha, March 6. The 
Nebraska Fire Prevention Association will 
hold its quarterly meeting on that day. 





Missouri Agency Appointments 

American, N. J.—Fleming & Bridges, 
Walker. 

Buff. Ger.—Henry Kemper, St. Charles. 

Cent. Union—B. H. Alsop, New Frank- 
lin; F. M. Miller, Appleton City; H. A. 
Humphrey and “ee Welsh, Jr., Kan- 
sas City; Allen & Hart, Windsor; Mrs. 
Nettie McGill, Cameron; Stucker & Son, 
Breckenridge. 

Fid.-Phenix—J. H. Jenkins, Advance; 
James McKenzie, Doniphan; W. H. Kin- 
ney, St. Louis; W. W. Chedester, Stur- 


geon, 

North Amer.—C. C. Schonhoff, Advance; 
B. B. Canterbury, Butler; W. C. Travis, 
Butler; C. L. Bess, Fredericktown; G. H. 
Bridges, Charleston; L. B. Hooper, Platts- 
burg; Nettie Winton and M. L. Clevlen, 
Poplar Bluff, J. S. Johnson, vunnegan; 
E. F. Yenni, Amazonia; T. L. and H. R. 
Phillips, Perryville. 

Eng.—J. J. Colhum, 


L. & & G., 
Woltsvilie; °C. EB. Ware, Ludlow. 

Milw. Mech.—J. H. McGuire, Sweet 
Springs; H. B. Tibbels, Sheridan. 

Northern, Eng.—Robinson Insurance 
Agency na Poplar Bluff. 

Natl.-Ben F.—Rice & Shouse, Shelbina. 

N. B. & M.—A. A. Hughes, Ridgeway; 
Robinson Insurance Agency Company, 
Poplar Bluff. 

Sun, Eng.—R. G. and Squire Harney 
Ramsey, Flat River; L. L. Travis and 
J. T. Turk, Joplin. 





Nebraska Agency Appointments 

Aetna—A. E. Rogers, Walthill; Theo- 
dore Boehme, ng Island. 

Concordia—W. Reilly, Omaha. 

Sonnattiont Albert Martin, Hendley; 
A. G. Johnson, Loomis; J. H. Uerling, 
Hastings. 

Delaware—E. C. Van Horn, Lexington. 

Farmers, Ia.—C. H. Kundig, Nemaha; 
ety Dry, Chester; Grant Sanburg, 

ora. 

Fire Assn—J. F. Brechbuhl, Anselmo; 

A. Duncan, Merna; Frank Skochdolph, 
Ravenna; Arthur Gentzier and H. C. Lout- 
zenheiser, Gothenburg; C. E. Vaughn, 
Guide Rock; O. R. Root, Wood River. 

Ger. Alli—L. A. Winchell, Greeley; 
S. A. Stacey, a. 
Y.—C. H. Burk, McGrew; 
G. L. and W. M. Carter, Red Cloud; B. J. 
Myers, Riverton; Emil Pouliquot, River- 


ton 
Glens Falls—R. E. Weaverling, North 
en 


Hartford—W. T. Fisher and H. H. 
Hamblin, Randolph; C. E. Byars, Valley; 
W. H. Jennings, Jr., Arnold. 

Mich. Coml.—Frank Parr, Omaha. 

National, Ct.—H. L. Prentice, a 
Loup; J. D. Johnson, Cadams; H. 
Artus, Bassett; F. P. Knox and H. | 
Arnold, 

New Hamp.—W. J. Mohlman, Beatrice; 
F. D. Cornell, Lincoln. 

L. Ough, Benkel- 


Northern, Eng.—D. 
man. 

— W. F. & M.—G. F. Reynolds, Beat- 
rice. 

N. W. Natl.—J. F. Hampton, Bradshaw; 
W. G. Woolley, Neligh; C. H, Nelson, Dor- 
chester. 

Palatine—F. D. Cornell, Lincoln. 

Phoenix, Ct.—W. L. Eckley, Belgrade; 
J. W. Hastings, Decatur. 

Royal—J. N. Uerling, Hastings; J. D. 
Johnson, Cadams; L. C. Soldan, Chester. 

Scott. Union—G. A. Henney, "Fairbury. 

Sioux—J. R. Kelly, Bancroft; T. O. 
Drayton, Orchard. 

Westchester—C. R, Stasenka, Campbell. 


ARKANSAS NOTES 


E. C. Cooper, Arkansas special agent 
of the Continental, has resigned to go 
with the Bates Adjustment Bureau at 
Dallas, Texas. 


Kirkwood & Culpepper is the name of a 
new agency firm at Little Rock, Ark. 
John W. Kirkwood was with Cornish & 
England for a number of years, and 
lately with Kirkwood & Tunnah. J. N. 
Culpepper has been with the Union Trust 
Company. 








The Commercial Fire of Washington, 
D. C., is preparing to enter Oklahoma. . 





Colorado, which has hitherto been man- 
aged for the Law Union & Rock from 
Chicago, has been transferred to the 
Pacific Coast general agency. 





The Bates Adjustment Company of 
Oklahoma City opened a branch office in 
Dallas, Tex. Jan. 1. G. C. Cooper, former- 
ly with the Continental in Arkansas, 
joined the forces of the Bates Adjustment 
Company in Oklahoma City Jan. 1 





KENTUCKY AND THE SOUTH 


ARE FIGHTING THE CLAIM 











Companies Interested in the Union 
Mercantile Company, Gilbertsville, 
Ky., Take Up Cudgel 





By having the case transferred from 
the civil courts to a court of equity 
and thus delivering the companies from 
the usual jury verdicts, the Connecti- 
cut and the North American have won 
a signal victory for fire insurance com- 
panies in the suit that is being brought 
against them by the Union Mercantile 
Company of Gilbertsville, Ky. This is 
the first fire insurance case in Ken- 
tucky ever sent to a court of equity 
and may prove a precedent. 

The plaintiff suffered a total loss 
Aug. 19, 1910, with $10,000 of insur- 
ance, $5,000 in each of the defending 
companies. An excessive and peculiar 
claim is alleged by the companies and 
numerous examinations of witnesses 
have been made in the meantime by 
representatives of the companies. Oli- 
ver & Oliver of Paducah, Ky., are the 
attorneys and W. G. Albright, Illinois 
state agent for the Connecticut, and 
Frank-M. Drake, Kentucky state agent 
for the North America, have been 
working on the case. Because of con- 
ditions in Kentucky J. J. McDonald, 
western manager for the Connecticut, 
determined to fight this claim, which 
in many ways is typical, and delegated 
Mr. Albright to the work because of 
his experience with this class of claims. 
The trial of the case comes in April. 





BELL GIVES LOSS RATIOS 

C. W. Bell, who has just retired as in- 
surance commissioner of Kentucky, has 
given out his report on fire losses for 
1911, in which he shows that the losses 
paid by the insurance companies in the 
state aggregated $2,568,244. This repre- 
sents a loss ratio to stock companies of 
other states doing business in Kentucky 
of 45 percent, and to foreign companies 
of 41% percent. Mr. Bell said that losses 





Changes in the Field 








(CONTINUED FROM PAGE 1) 
the Illinois State Board, having served 
as president. 


Fred C. Secor 
Fred C. Secor, Michigan state agent 
of the Concordia, has had Indiana 
added to his field, retaining Detroit as 
his headquarters. Indiana and Illinois 
were formerly covered by J. M. Moran 
who recently became superintendent of 

agents at the home office. 


J. C. Bagby 
J. C. Bagby has resigned as Cook 
county special of the Niagara. He has 
not yet announced a new connection, 
but will probably do so soon as he is 


one of the good men in the county 
field. 











EDWIN SEVER 


Edwin Sever, who for the past two 
years has been connected with the agency 
of the L. R. Fenlason & Co. at Rocky 
Ford, Colo., has been appointed special 
agent in the farm department of the 
Home for the western part of Colorado, 
with headquarters at Rocky Ford. 





?. BE. HOFFMAN, IR. 

F, E. Hoffman, Jr., special agent of the 
State of Illinois in’ Iowa, Missouri and 
Kansas, has been appointed state agent 
of the Concordia for Missouri and Kan- 








sas, to succeed Madison Nelson. F. BE. 
Hoffman, Sr., state agent of the State of 
Illinois, will continue to have charge 
of Missouri and Kansas for his company 
while Iowa is added to the field of H. A. 
Sundberg of Minneapolis. 





An insurance field man had often lost 
time waiting at stations of a certain rail- 
road because of its habitual ae time 
trains; so when he once saw the agent 
chalk on the station blackboard: “10:20 
East on Time,” he couldn’t resist chalk- 
ing this addition: “Cause unknown.” 





Insurance Stocks 
Quotations as furnished by 
E. S. BAILEY 
66 Broadway, New York, City 
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OF LONDON, ENGLAND 
Incorporated A. D. 1720 


United States Branch, 92 William St.. New York 


UBERTO C. CROSBY, 
General Manager 


RICHARD D. HARVEY 
Assistant General Manager 





are in excess of those for 1910, although 
it is conceded that fires due to arson have 
been fewer in number and less in im- 
portance than before. 





ASE PREVENTION LEGISLATION 


A large attendance is expected at the 
annual meeting of the Kentucky State 
Fire Prevention Association, which will 
be held at the Seelbach hotel in Louis- 
ville Jan. 9. It is likely that the ques- 
tion of asking for fire prevention legis- 
lation, including the extension of the 
authority of the state fire marshal, will 
be discussed at the meeting. 


KENTUCKY NOTES 


Joseph Rodman, head of the firm of 
Rodman & Williams, at Frankfort, Ky., 
is dead. He was one of the leading agents 
of that section of the country. 


Under the new rules for granting co- 
insurance credits, a reduction is allowed 
for all tobacco warehouses, provided they 
are under fire protection. Heretofore only 
a houses have been allowed the 
credit. 


According to the annual report of the 
Louisville fire department, the loss by fire 
in that city during 1911 was $645,335. 
This is about $250,000 more than in 1910. 
The number of fires was 1,015, and the 
principal causes of the blazes were care- 
lessness, defective flues and crossed elec- 
tric wires. 








The average rate in Texas last year 
was $1.26 per $100, according to the fig- 
ures of the state rating board. 
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GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 





Cash Capital, - - $1,000,000.00 
Assets, - - - - $6,648,971.67 
Net Surplus, - - $2,021,740.21 
Surplus for Policy 

Holders, - - - $3,021,740.21 


HEAD OFFICE: 
Cor. William and Cedar Streets 


Organized 1852 


Capital $1,000,000 


HAN OW ER 


FIRE INSURANCE COMPANY OF 


NEW YORK 


FIFTY-SEVENTH ANNUAL STATEMENT, JAN. 1, 1911 


Assets, $4,820,678 


Liabilities, $2,532,599 


Net Surplus, $1,288,079 


Western Department, 108 S. La Salle St., Chicago 


C. W. HIGLEY, General Agent 


F. A. HUBBARD, Assistant General Agent 





B. CREMER, President 


ESTABLISHED 1876 


CHAS. CREMER, Secretary 


German Fire Insurance Company 


CAPITAL $200,000 
OF PEORIA, ILLINOIS 


JANUARY 1, 1911 


Admitted Assets - - += + + $771,029.78 
Policyholders’ Surplus - - - + $348,430.35 


Paid in Baltimore - - - - = = $102,000 
Paid in San Francisco - + + «= $470,165 
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Nationale Fire ins. Co. of Paris, France 
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One man who leaped into wealth 
through the insurance business is re- 
ported to have divorced his wife be- 
cause she couldn’t drink champagne for 
breakfast nor ride in two automobiles 
at the same time. 





DECEPTIVE LITERATURE 

THERE are many examples of decep- 
tive literature being put out by pro- 
moters of insurance companies these 
days. There are “half truths, whole 
lies and statistics.” People are led to 
believe there is a gold mine in insurance 
transactions. They are not able to ob- 
tain a conservative view of the exact 
conditions from some of the enthusi- 
astic and highly colored prospectuses. 

One of the most flagrant misrepre- 
sentations that has come to our notice 
is a “pink sheet” put out by the pro- 
moters of the INDEPENDENCE Lire or CHI- 
cago, which is being organized by for- 
mer Mayor Davin S. Rose of Milwaukee, 
a man whose position and connec- 
tions should cause him to blush with 
shame at the deceit practiced. We 
quote: 





pital 
Central Life .......... Ottawa $117,740 
Federal Life ......+... i 211,100 
Franklin Life ..... Springfield 200,000 
German National Life.Chicago 101,760 
Illinois Life ........- hicago 100,000 
Marquette Life ....Springfield 117,260 
Peoples Life .......-. Chicago 100,000 
Peoria Life ......+++.:. Peoria 100,000 
Savings Life ........--. Peoria 100,000 
U. 8. Annuity & Life. .Chicago 325, 000 


The figures, the sheet states, were 
taken from the Illinois annual report of 
last year. We presume they are cor- 
rect. The deception comes in the cap- 
tion over the fourth column, “Net 
Earnings.” To the prospective investor, 
that caption means that all sums over 
and above disbursements are profits to 
the stockholders, and considering this 
item in connection with the capital, the 
showing is certainly a glorious one. 

But what about the reserve that has 
to be put up, Mayor Rose? The excess 
over disbursements does not all belong 
to the stockholders by any means. The 
greater part of the income is from re- 
newal premiums and out of this the 
legal reserve has to be put up which is 

a liability. 

Now let us take from the gain and 
loss exhibit as shown by the Illinois 
department and note the difference 
from the supposed net earnings of the 
“pink sheet.” Out of the companies 
mentioned, the Savincs Lire with 
$4,778 “net earnings” has departed this 





life because it could not make both 
ends meet: 


Div. to 

Gain in Stock- 

Surp.,1910 holders 

1 Central Tage. ere $ 2,757 $ 5,481 
2 Federal Life ...... - 11,831 9,19 
Franklin Life jenend 8,378 ocenee 
rman National —22,072 rr 

Illinois Life ....... 156,000 7,000 

3 Marquette Life ....—12,54 3,101 

Peoples Life .... —l 4,003 
Peoria —_ Ségcceee 3, oss eee 6 


Savings Life ....... pers a 
4 U. 8. Annuity & Life - 338 13,433 


in in surplus 
1 $3,724 surplus contributed by 
holders in 1910. 
2 $8,823 surplus contributed by 
holders in 1910. 
$4,390 surplus contributed by stock- 
holders in 1910, 
4 $575 surplus contributed by stockhold- 
ers in 1910. 


It is just such deceptive literature 
and statistics as shown in this “pink 
sheet” that are deceiving the people 
and causing them to cast their good 
money in a sink hole. 

There should be a law in every state 
giving the insurance department su- 
pervision over promotions, so that the 
records and books could be examined 
and the public be advised of not only 
the percentage of promotion expense, 
but the plans, subsidiary holding and 
agency company corporations, truth and 
conservatism of the literature, and so 
on. The public should receive correct 
information on all companies being or- 
ganized but until the law empowers a 
state department to investigate promo- 
tions the public is obliged to take much 
on faith. The result is that faith finally 
turns into despair in many cases. 


stock- 
stock- 





TITLES 

TiTLes are much sought after by 
Parisian soubrettes, mothers of Ameri- 
can heiresses and insurance men. 

The soubrettes want them for press 
notices, the mammas for prestige so- 
cially and the insurance men for—the 
gods only know. 

Invariably titles are taken in lieu 
of something else. The chorus lead- 
ers substitute them for Reno divorces, 





Net 
Income Disbursements Earnings 
$ 170,834.17 $ 102,547.51 $ 68,286.66 
624,952.09 574,459.96 50,492.13 
1,607,774.20 1,323,126.80 284,647.40 
2,710. "381. 78 76,828.45 
2,128,498.25 Be 560, 267.20 568,231.05 
3,176.52 43,638.53 9,537.99 
40,545.25 26,571.34 13,973.91 
199,640.26 141,611.56 wPaee se 
27, "023.89 22,245.32 4,778.57 
290,894.94 182,475.43 108,419.51 





the bemonied “beauts” for real hus- 
bands and insurance men for real 
“cush.” They sacrifice renewal accounts 
and forsake good things in order to 
hitch nomenclature before and behind 
their names. 

There are all grades and prices of 


titles. Some are all wool and a yard 
wide. Others are all “bull” and too 
wide. Like pattern hats, size and qual- 


ity of material do not enter into the 
cost. As to value nothing is guaran- 
teed, everything is estimated. 

Real estate titles are guaranteed but 
as yet no surety company has seen fit 
to guarantee titles of insurance men. 
The risk is too hazardous as the con- 
ferring companies may discover some- 
thing more high sounding and confer 
it on some one else. 

In Europe betitled people are called 
nobility. In America they are called 
otherwise. Postal laws and property 
prevent enumeration here. 

The great objection to insurance 
titles is that they cannot be cashed at 
the bank, made up by a tailor nor 
converted into delicacies even by 





French cooks. 


Personal Side of the 
Insurance Business 


Superintendent of Insurance W. H. 
Hot of New York when asked as 
to the truth of the published report 
that, upon his retirement from office in 
February he would become first vice- 
president of the Equitable Life made 
this statement: “No, there is no war- 
rant for the report. I have made no 
arrangements of that kind and at pres- 
ent am interested chiefly in finishing 
up my work here.” 


A. D. Hatfield, of Cleveland, who has 
just left the State Mutual to connect 
with the Penn Mutual in the new gen- 
eral agency of Hatfield & Murray, 
looms up as one of the big personal 
producers of the country and probably 
the largest individual writer in Ohio in 
1911. He wrote two monster applica- 
tions last year, one for half a million 
and the other for two hundred thou- 
sand. The half million case was that of 
Sieberling of Akron in which many 
agents in Northern Ohio were interest- 
ed, and the $200,000 policy was on the 
life of Garford, the automobile manu- 
facturer of Cleveland. 





Daniel A. Per Lee, special agent of 
the Franklin Fire of Philadelphia for 
Illinois, was married at Plattsburg, 
Mo., recently to Miss Mary B. Chas- 
tain, one of Plattsburg’s charming 
young ladies. Mr. Per Lee was for- 
merly field representative of the Frank- 
lin for Kansas and Oklahoma, being 
changed to the Illinois field in March, 
1911. Mr. and Mrs. Per Lee will make 
their home at Peoria, Ill. 


With the passing of the American 
Live Stock of Indianapolis a strong 
business man is lost to the insurance 
world in the person of Sterling R. 
Holt, who was president of the com- 
pany. He came to Indiana a bare- 
footed orphan and has become a man 
of large affairs. He is in the coal and 
ice business, is an importer and breed- 
er of fine horses and a director in a 
number of financial institutions. He 
has received many offers for his stock 
farm, Maywood, just outside of In- 
dianapolis, and has often consented to 
sell if the prospective purchaser would 
tell him how to spend the money. He 
still owns the farm. Mr. Holt never 
uses tobacco nor “booze” and refuses 
to employ men who drink—even two 
beers a day are two too many. And 
above all, Mr. Holt is methodical and 
systematic. You can set your watch 
by his daily program. 


Garrett Brown’s new paper “Conser- 
vation” appears this week from St. 
Louis and makes a highly creditable 
appearance. It specializes on preven- 
tion of fires, accidents and disease. It 
is a big field, one well worthy of prac- 
tical treatment. The number contains 
some valuable contributions from Fire 
Marshal Zuber of Ohio, Commissioner 
Young of North Carolina, Conserva- 
tion Commissioner E, E. Rittenhouse 
of the Equitable Life, Chief H. C. Hen- 
ley of the St. Louis Fire Prevention 
Bureau, Assistant Secretary Lee K. 
Frankel of the Metropolitan Life, and 
others, 


President William B. Joyce of the 
National Surety had a birthday last 
week, Dec. 28, and his forty-fifth. On 
that morning he arrived at the office 
to find his desk piled high with bulky 
packages, addressed to him personally, 
containing applications for bonds and 
burglary insurance, with premiums ag- 
gregating over $50,000. The general 
agents of the company, from the United 
States, Canada, Mexico, Porto Rico and 
Hawaii, keeping Mr. Joyce in entire 
ignorance of the plan, had set about to 
make the day memorable in a way 
which would best show their interest, 
and certainly succeeded. Every agent 








self to collect all outstanding premiums, 
and the effort has resulted in a large 
volume of new business. The National ~ 


} Surety has been breaking all records 


this year, the burglary department 
alone up to Dec. 15 having written al- 
most $600,000 in gross premiums. The 
company has found it necessary to in- 
crease its space, and half of the twenty- 
first floor of 115 Broadway has been se- 
cured, the fidelity and bonded attorneys 
departments being moved to that floor. 


Beecher Putnam, insurance commis- 
sioner of Maine, retired from office 
Dec. 31. Mr. Putnam has served 
Maine well as insurance commissioner 
for the past three years. He attended 
many of the meetings of the commis- 
sioners association, and took an active 
part in the proceedings of the conven- 
tion. He was exceedingly well liked 
by all his fellow commissioners. He 
is succeeded by Andrew P. Harvey. The 
change in the state government of 
Maine, owing to the recent democratic 
landslide, occasioned the retirement of 
Commissioner Putnam. 


E. L. Montgomery, who has been 
business manager of the American 
Agency Bulletin, has purchased an in- 
terest in the Insurance World and be- 
comes business manager for that paper. 
He has the stuff in him that wins. 


J. E. Sutton, of Chicago, winner of 
the first place in the accident premium 
contest of the Travelers, has been in 
the accident insuranice business for 
but little more than a year. He was a 
traveling salesman with a line of 
hosiery and for fifteen years traveled 
out of Chicago on a commission basis. 
During the last few years of his career 
in this business, road life palled on 
him. He had looked for an opening 
in some other business, something that 
would leave him at home seven days 
of every week. W. Burt McBride, the 
leading life producer for the Travelers, 
who lives at Cleveland, had tried a 
number of times to get Mr. Sutton into 
the insurance business. The two were 
schoolmates and boys together in Lon- 
don, Ont. Insurance, however, didn’t 
appeal to Sutton. 

On the evening of Nov. 7, 1910, Mr. 
Sutton was due to arrive in Chicago at 
8 o’clock. He was coming in from an 
extended trip on the road and his train 
was late. He got home at 2 a. m.,, 
thoroughly disgusted with traveling. 
Shoving his grips into a corner he an- 
nounced that he would quit the road. 
He didn’t know just what he would 
turn to but he was firm in his decision. 
From the parlor came the greeting of 
Mr. McBride. He had wired Mrs. Sut- 
ton asking when her husband would 
arrive home and had come on to Chi- 
cago to be on hand when he arrived. 
He caught Mr. Sutton at a disadvan- 
tage. The promise to look the busi- 
ness over was exacted. 

Mr. McBride took him to the Chi- 
cago branch office and for a week Mr. 
Sutton studied accident insurance. The 
call of the business was slow to get 
him but finally the selling possibilities 
appealed and he jumped in. During his 
first sixty days he wrote a policy a 
day and has since been doing better. 
During the last twelve weeks of 1911, 
when the contest was on, he sold two 
policies a day on the average. He 
made from fifteen to twenty calls a 
day and secured four or five interviews. 
His record is selling half the people he 
gets interviews with. All of the busi- 
ness was done in the loop district of 
Chicago. Calls were on office men and 
heads of departments, all strangers, and 
premiums ranged from $6.25 to $135. 
This shows no spasmodic production of 
big business but a steady stream of ap- 
plications for the kind of business that 
sticks. His premiums during the twelve 
weeks totaled better than $3,000. 

Mr. Sutton is a thorough student of 
accident business. He reads all he gets 





of the company has been exerting him- 


hold of dealing with the subject. 




















See 














January 4, 1912. 


THE WESTERN 





UNDERWRITER. 1S 








News of Life Insurance 








EARLY REPORTS ARE OUT 


COMPANIES HAD GREAT YEAR 





Illinois Life Exceeded Its Aim to Have 
$60,000,000 in Force by Over 
$200,000 





Sixty millions of insurance in force 
on paid for basis was the mark set by 
the Illinois Life for accomplishment 
by the close of 1911, and this figure 
was attained with ease and exceeded 
by $204,000. The annual statement has 
not been completed, but it will show 
60,204,000 of insurance at risk, about 
700,000 of surplus and approximately 
$9,000,000 in assets. 

The past year has been the best in 
the history of the company. More 
than $16,000,000 of new business was 
paid for and the gain for the year in 
business in force is $6,000,000. About 
$2,500,000 more business was paid for 
in 1911 than in 1910. 

Indications are that Otto H. August- 
ine, general agent for the company at 
Peoria, Ill, will be president of the 
$100,000 club for the year by reason 
of his personal production. 


NEW YORK LIFE’S BIG YEAR 








Summary of Business Done Last Year 
Shows Gains All Along 
the Line 





The New York Life has given out 
some approximate figures that tell of 
its year’s work. During 1911 it issued 
over 177,000 policies, making about 
$175,000,000 new paid for business, a 
gain of $18,000,000. Its outstanding 
business Jan. 1 was about $2,100,000,000, 
a gain of $60,000,000. Its applications 
for 1911 amounted to nearly $261,000,- 
000. It paid in death losses last year 
$24,000,000. In maturing policies and 
other cash benefits it paid $28,000,000. 
It loaned on policies $27,000,000. It paid 
in dividends $9,000,000. 


TRAVELERS HAD A BIG YEAR 
Personal Accident Contest in the Big 


Cities Helped to Swell Premium 
Volume 











All former records of the Travelers 
were surpassed in 1911. A total of 
$38,600,000 life insurance was paid for, 
making a gain of $5,500,000. Accident 
premiums aggregated $4,300,000, show- 
ing an increase of $260,000. Liability 
premiums were $6,200,000, being a gain 
of $750,000. The total income of the 
company was over $21,800,000. 

A big volume of the personal acci- 
dent business was put on the last 
twelve weeks of the year through a 
handicap contest between the six 
metropolitan branch offices. Chicago 
was an easy winner and though final 
figures are not in it is claimed that 
Chicago paid for as much business as 
New York. Under the handicap ar- 
rangement Philadelphia stood second, 
Boston third, San Francisco fourth, 
New York fifth and St. Louis sixth. 

For personal production Chicago 
men held the first four places. J. E. 
Sutton won the prize of a gold watch 
and was closely seconded by L. W. 
Hill. F. A, Bentley and E. Sharpe 
were third and fourth respectively. One 
San Francisco man, H. A. Chambers, 





came in for personal honors with fifth 
place. 

The Chicago accident men had a 
contest among themselves. This lasted 
through the first ten weeks of the 
twelve-week race and though those on 
the “Chanticleer” team paid for the 
greater amount of business during the 
contest the members of the “Bull Dog” 
team came in during the last two 
weeks with enough business to make 
their total production larger. Their 
touchdown was made, however, after 
time had been called. 


GAINS SHOWN IN THE FIGURES 


Provident Life & Trust Paid for Over 
$39,000,000 of New Insurance 
During Past Year 








In accordance with its custom the 
Provident Life & Trust had the 
statement of its financial condi- 
tion as of Dec. 31, 1911, completed by 
the close of the year and it was printed 
in full and in detail in the Philadelphia 
daily papers of Monday morning. Dur- 
ing the year 12,983 policies were paid 
for carrying $39,238,434 of insurance. 
This is a gain of $5,618,083 over the 
production for the previous year. The 
total insurance in force aggregates 
$258,647,955, which is an increase over 
the same figure for the end of 1910 of 
$25,989,279. The company has 95,421 
policies outstanding. 

The premium income for 1911 was 
$9,421,407.12 and the total income was 
$12,720,432.13. Dividends paid in cash 
or used to purchase additional insur- 
ance totaled $1,593,042.37; endowments 
paid amounted to $2,686,362.20, and 
death losses aggregated $2,222,873. In 
this connection it is interesting to note 
that two years ago three-fourths of 
the business of the Provident Life & 
Trust was on the endowment plan. 
Since then, however, the company has 
been selling a large amount of term 
insurance. 

The total assets for the insurance 
department of the company are $75,- 
639,287.08 and the surplus is $9,095,- 
927.34, 





New Officers Elected 

The Life Underwriters’ Association 
of Los Angeles has elected the 
following officers for the year: F. 

Bristol, president, New England 
Mutual; A. S. Theberg, vice-president, 
Metropolitan; L. A. Greenwood, second 
vice-president, Travelers; W. McClel- 
land, secretary and treasurer, Equit- 
able; executive committee, J. N. Rus- 
sell, Jr., Pacific Mutual; J. W. Whit- 
tington, Aetna Life; G. A. Rathbun, 
Equitable; C. S. Montgomery, National 
Life, and F. E. McMullen, Massachu- 
setts Mutual, 

The association is now making plans 
to hold a ladies’ night banquet Feb. 22. 
The year 1911 has been a very pros- 
perous one for all life insurance agen- 
cies in southern California, several of 
them writing the highest amount of 
written business ever produced in this 
territory. Business conditions are 
good, likewise the climate. 


FIRST AGENCY MEETING 

The first annual meeting of the agents 
of the Home Life of Oklahoma City, held 
last week, closed with a banquet at the 
Lee-Huckins hotel, with aduresses by 
Arthur W. Pettit, assistant insurance 
commissioner of Oklahoma, T. J. Wood, 
agency superintendent, and a number of 
the agents. The company commenced 
business July 1 of last year and reports 
$700,000 business written. 





ARE YOU ENTHUSIASTIC 


Over your Company? If not, either you are a poor Agent, or you have 

a poor Company. In soliciting, it makes all the difference in the world 

whether you have a Company which inspires your unbounded enthusi- 
asm. Ask our agents whether they work for such a Company. 


The Union Central Life 
Insurance Company 


OF CINCINNATI, OHIO 


Address JESSE R. CLARK, ALLAN WATERS, 
President Supt. of Agents 


WRITE TO US IN REGARD TO OPEN TERRITORY 














Founded 1868 
National Life Insurance Company 


OF THE 


United States of America 


ALBERT M. JOHNSON, Prest. 
HOME OFFICE 
National Life Bldg., Chicago 





The Company that Gives Agents Every Consideration 


Honorable and Industrious Men, with or without experience 
in Life Insurance, are selected as Field Representatives for 
this Company. There are few companies as substantial and 
none with more desirable contracts for the right men. Our 
Policy contracts are the most attractive issued. Address 


communications to 
ROBERT D. LAY, Secretary. 


Chicago’s Oldest and Strongest Company . 


Hotel Ila Satle i? 


Chicago’s Finest Hotel roms 
GEO. H. GAZLEY, Manager LaSalle at Madison Street, Chicago 
WHERE INSURANCE MEN MEET 
QHotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodations. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 

RATES: 

ONE PERSON 


Room with detached bath « -« 
Room with private bath «+ « 


TWO PERSONS 

Room with detached bat” « «+ «+ $3 to $5 per day 

Room with private bath «+ « « «+ $5 to $8 per day 
Connecting rooms and suites as desired 

All rooms at $5 or more are the same price 

for one or two persons. 


Hotel LaSalle gives more for the price 
you pay than any other hotel in Chicago 
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COME TO THE PACIFIC WITH WARD 


For further information write 


H. H. WARD, 





In the Pacific Northwest for the Pacific Mutual Life 


Manager Pacific Northwest 


epeiting Building - + Portland, Ore. 
oge Building, - - Seattle, Wash. 
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In this, its Sixty-Eighth Year, the 


NEW ENGLAND MUTUAL LIFE 


INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 


has attained results, in every Department, far 
in excess of all previous records. 





The constantly increasing business is the 





practical evidence of the consistent, intelligent 


work of its Agents. 


By their ability, loyalty 


and enthusiasm, they have won the confidence 
and support of the Public, and the sincere 
appreciation of the Company. 


New Business Paid for in 1911, over $30,600,000 




















TALK AS TO DIVIDENDS 
IS TENDENCY TOO LIBERAL? 





Protest Against Arguments Made 
Before Internal Revenue Commis- 
sioner by Company Counsel 





There has been considerable talk in 
company circles concerning recent 
movements in the life insurance world, 
particularly as to the competition as 
to dividends and the desirability of hav- 
ing a time feature in the loan clause. 
Some men profess to see an element 
of danger in the greater liberality of 
companies as to dividends. The big 
nonparticipating companies have got- 
ten their rates at a figure that means 
the mutuals will have to pay good div- 
idends to hold their net cost down, All 
agree that net cost is to be the com- 
petitive basis. 

The increase in dividends is due 
largely to the favorable mortality the 
companies are experiencing. Some see 
in this a danger and feel that this ex- 
perience may not be continuous. How- 
ever, the companies that are increas- 
ing, point to their mortality record for 
ten years or so and there has been but 
little variation. Some of the company 
presidents in their annual reports have 
called attention to the possible danger 
of straining a company in an effort to 
compete with more liberal dividends 
and not leaving a large enough sur- 
plus margin. 

Some of the companies are holding 
down their dividends and building up 
a surplus to meet any contingency. 
They have in mind an increase in div- 
idends later on. 

Time Feature in Loans 

The general opinion prevails that 
there should be a time feature in the 
loan clause the same that savings banks 
have in their rules regarding with- 
drawal of deposits. The loans on pol- 





icies have materially increased in pro- 
portion during the last three years. 
During the panic of 1907 the loan fea- 
ture was made prominent and many as- 
sured for the first time saw its value 
as a business proposition. The agents 
took the cue and in their canvass talked 
the loan clause and its use. The assured 
thus have been educated to taking ad- 
vantage of the loan clause. In normal 
times, of course, the companies have no 
fear but in days of stringency, the de- 
mand might be severe and the com- 
panies might be called on to make con- 
siderable sacrifice in marketing securi- 
ties to pay the loans. 
Depends on the Assets 

Some companies are probably well 
fortified to meet the loan demands in 
any sort of a moderate panic. That is, 
their assets or a sufficient part of them 
are liquid and readily convertible. 
Other companies that are strong on 
mortgages might have considerable 
trouble in disposing of them. The ac- 
tion of the insurance commissioners in 
recommending a time feature has added 
much strength to the force of the argu- 
ments of those that feel there should 





be some unity of action on part of the 
companies. One argument is made 
that as the companies only allow a 
month’s grace in payment of premiums 
they have no right to take a longer 
time in paying a loan value. 

Agents Up in Arms 


Many of the agents in reading over 
the ruling of the internal revenue com- 
missioner as to disallowing dividends 
of mutual companies in computing the 
basis of the federal corporation tax, 
feel that the counsel that appeared for 
the companies made a grave mistake 
in arguing that the companies were 
forced to use the word “dividend” in 
competition in order to induce people 
to insure. According to the commis- 
sioner the counsel argued: 

Owing to the exigencies of business and 
the competition of insurance companies, 
it was necessary in order to secure new 
business to convince the prospective pol- 
icyholder of the desirability of the same, 
and that this commercial necessity had 
resulted in the companies making mis- 
representations of facts as to dividends 
to their prospective purchasers of insur- 
ance, and that names and designations 
having a single specific meaning in the 
commercial world, and which were, there- 
fore, attractive to prospective policyhold- 





The Mack General Agency of the 
“Northwestern Mutual” 


offers splendid opportunities for LIFE INSURANCE WORKERS. 
The “NORTHWESTERN MUTUAL” has a larger amount of ordinary 
business in force in Ohio—SEVENTY MILLIONS—and more in Cincin- 


nati than any other compan 


We accept business only cin agents devoting all their time to our work 
and thus provide ABSOLUTE AGENCY PROTECTION to all connected 
with the MACK GENERAL AGENCY. 

Men of character and ability contemplating a change in location will 
find it to their advantage to consider the ‘NORTHWESTERN AT CIN- 


LIFE INSURANCE WORKERS ‘‘COME’’ 


M VW. & R. W. MACK, General Agents 
Traction Building, CINCINNATI 


CINNATI.” 





ers, had been adopted to represent trans- 
actions which they now hold are entirely 
different from what their name implies 
and represents and from that which the 
policyholder himself believed he was re- 
ceiving, and that business necessities had 
caused a continuance of these misnomers. 
It was represented that in fact there 
were no dividends, but merely a refund 
of overcharges, for reasons above stated, 
were usually referred to as dividends. 


Many of the agents resent this im- 
putation and say that the legitimate 
and conscientious men have never tried 
to misrepresent dividends or tried to 
make prospects believe they were of 
the same nature as commercial divi- 
dends. Many of the agents say they 
have been misrepresented by the coun- 
sel in these arguments. 





To Form Old Line Company 
The Toledo Traveling Men’s Asso- 
ciation, a fraternal with $84,000 of 
assets, has decided to reorganize as an 
old line life company with $100,000 capi- 
tal stock. The name will be Toledo 
Traveling Men’s Life Insurance Com- 
pany. It is not expected that it will be 
ready to begin operations for several 
months. It now has 1,300 policyhold- 

ers. D. A. Burke is the president. 





Try Another Scheme 


Five directors of the defunct North- 
ern Life of Rock Island, including 
President Hope Thompson, Secretary 
E. C, Kelley and a banker vice-presi- 
dent, now constitute the majority of 
the directors of the Southern Develop- 
ment Company of Chicago, which is 
dealing in pecan orchards. President 
Thompson and Secretary Kelley have 
moved to Chicago and will be in 
charge. The prospectus is an alluring 
one, promising large returns. A strong 
point is made in the claim that the 
directors are men who have achieved 
success are very conscientious, and 
would not recommend an investment 
unless it were attractive and safe. The 
stockholders of the Northern Life con- 

(CONTINUED ON PAGE 17) 
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IN LIFE INSURANCE CIRCLES 


(CONTINUED FROM PAGE 16) 
tributed $360,000 to the company. The 
recent exabination by the Illinois de- 


partment showed that of this amount 
about $26,000 is left. 


UNION CENTRAL MEN TO MEET 


Annual Gathering of Agents and Offi- 
cers This Week at the Home 
Office 














The annual meeting of the officers 
and agents of the Union Central Life 
will be held’ in Cincinnati on Friday 
and Saturday of this week. About 200 
men from the field are expected and 
this will probably be the largest agency 
meeting of the Union Central yet held. 
The company has written over $37,- 
000,000 during the past year, or over 
three millions more than in 1910. The 
business sessions will be held in the 
assembly hall of the Sinton Hotel. 
Friday there will be a luncheon at the 
Sinton and Saturday the luncheon will 
be at the Business Men’s Club. Friday 
evening there will be an informal din- 
ner at the Sinton. The following is 
the interesting program: 


General 
Agent dward A. Ferguson 

How to Increase Business by Secur- 
ing Larger Applications 


(eeneedsuka ++++-...-Louis L. Hopkins 
Choice of Companies...... William B. Lee 
General Discussion. 


Friday Afternoon, 2 O’clock. 

Corporation or Partnership Insurance 

090eeeeecese oeees+---klmer E, Silver 
Satisfied and Dissatisfied Policyhold- 

GTB cvccevsceve coccccccckil T. Baker 
1886-1912, Conditions Then and Now 

Sasecsoeseoes ...Thomas §, Lowry, Sr. 
Influence of Home Office....John L. Shuff 

General Discussion. 





Saturday Morning, 10 O’clock. 
Converting Term Policies........... 
Emmett D. Cavett 

System...... 


$hpbbheese4es0shenes J. Rufus Hunter 
Advantages of the Union Central.... 
Edward S. Brashears 
Clinching Arguments Used in Final 





Interviews......... Wickliffe C. Lyne 
General Discussion. 
Has Same Dividend Scale 
The Phoenix Mutual Life has de- 


clared dividends for 1912 on the same 
scale used for 1911 dividends. 





Open Kansas Headquarters 

The New York Life is establishing a 
state agency at Wichita, Kan. M. F. 
Mulconery of Kansas City will have 
charge. The company’s business in 
Kansas has heretofore been handled 
from Kansas City. It has long had an 
office in Wichita, and Thomas Buckner, 
vice-president of the company, began 
his connection with the company there. 
George W. Perkins also at one time 
represented the New York Life at 
Wichita. 





GENERAL CHAFFEE IS PRESIDENT 


General Adna R. Chaffee, noted for his 
work in Cuba and the Philippines but now 
retired, has been elected president of the 
Great Republic Life, now being organized 
at Los Angeles, Cal. The authorized capi- 
tal is $500,000 and the company has until 
March of this year to make good. Edward 
E. D. Telford, city clerk of Santa Anna, 
is secretary, and Hugh Stewart, vice- 
president of the Southern Trust Company 
of Los Angeles, is treasurer. F. M. Cru- 
zen, formerly a well known life under- 
writer at Nashville, Tenn., is now assist- 
ing in the promotion of the company. 





MAKE A FINE START 

The Chicago general agency ot the Na- 
tional Life U. S. A., under the manage- 
ment of Topping & Howell, closed the 
end of the year with an enviable record 
since their agency was opened Oct. 15. 
They have about a dozen agents under 
contract and their total business showed 
a volume of over $400,000 written, and 
the premiums actually paid to the com- 
Pany in two months and a half were 
about $11,500, an average premium per 
thousand paid was for $41.58. 

They are now well established in their 
hew offices on the fifteenth floor of the 
Harris Trust building and are beginning 
an active campaign to immediately in- 
crease their agency force. 





AMERICAN CENTRAL LIFE 


A GROWING COMPANY—ESTABLISHED IN 1899. 
Under Progressive Management. 
Capable and substantial men will find it to their 


benefit to inquire regarding Agency connections in 
the Sixteen States in which this company operates 


Over Twenty-Nine Millionsin Force. 





Address: H. M. WOOLLEN, 


Vice President, Indianapolis, Indiana. 

















Western Life Companies 





Report of Their Activities and 
Progress 











Farmers & Bankers Life, Wichita, Kan- 
sas—Organized during 1910 and commenc- 
ing business on May 1, 1911, it has had a 
most successful year. During the past 
eight months the company has had appli- 
cations of close to $2,500,000; almost two 
million of this business has been exam- 
ined and accepted and issued, and $1,800,- 
000 paid for. The officials of the com- 
pany feel that this has been a great rec- 
ord for them, inasmuch as it is better 
than ~~ ! Kansas company ever did, and 
better than any company of which they 
know has ever done with like economy 
of management. 

The company has a large and capable 
agency force at work all over the state of 
Kansas, and is working that state inten- 
sively. The officers of the company feel 
that they can operate in the state of 
Kansas to a much better advantage while 
working this state alone than by work- 
ing a number of others in addition. The 
stockholders, of whom there are over 
800 scattered throughout the state, are 
very enthusiastic over its success and 
are boosting very strongly for the com- 
pany. ‘ 

The prospects for 1912 are very encour- 
aging, inasmuch as the crop outlook is 
good all over the state. The affairs of 
the company have been under the direc- 
tion of the secretary, James P. Sullivan, 
who is also the manager of the agency 
force. 

* o _- 

Southern WNational, Louisville—An ex- 
amination of the company has been com- 
pleted by the insurance department of 
Kentucky, H. S. VanZant and S. W. Free 
made the examination, and Commissioner 
Bell states that the report shows the 
company to be in splendid condition finan- 
cially and that it is being economically 
and conservatively managed. 

. o o 


Commercial Life, Indianapolis—Artnur 
O. Main, the new manager of agents, is 
putting new life into the agency force. 

Main is an Indiana man, although he 
was never before connected with an In- 
diana company. He knows Indiana con- 
ditions thoroughly. He is dividing the 
state into districts, with each district in 
charge of a supervisor. Most of the dis- 
tricts consist of one county. 

Recent appointments are: A. M. Cook, 
formerly with an eastern company, spe- 
cial agent at the home office, to work 
with agents; John Selby, district super- 
visor at Terre Haute; D. Sult, super- 
visor at Muncie; A. O. Buchanan, super- 
visor at Decatur; William Peters, at 
South Bend; Emar E. Main, attached to 
home office. 

The company will soon enter Michigan 
and Ohio. It is now operating in Indiana, 
Kentucky and Kansas. a 

. s 


Meridian, Indianapolis—The company 
closed the year with about $20,000,000 in 
force and $2,000,000 of assets and a sur- 
plus of nearly $500,000. When Secretary 
Owens went with the company seven 
years ago its assets were $150,000. Last 
year was the greatest in the company’s 
history. It is now operating in Alabama, 
Georgia, Kentucky, Missouri, North Da- 
kota, South Dakota, Pennsylvania, West 
Virginia, Texas and Illinois, besides its 
home state. Agency Manager Tuck is 
now on a southern trip with a view to 
entering the company in, additional states. 


Wisconsin Life, Madison, Wis.—John J. 
Staley, Madison, Wis., special agent, has 
been appointed to succeed Myron D. Feth- 
ers, who was superintendent of agents. 
New business is coming in very satis- 
factorily. The company has written dur- 
ing 1911 about two and one-half times 
as much business as was written during 
1910. 

. s . 

Central Life, Iowa—The annual state- 
ment just out shows a year of growth 
and prosperity. The total premiums were 
$640,356; total income, $748,303; total dis- 
bursements, $400,744; assets, $1,952,407; 
surplus, $383,146; new business, $6,239,- 
900; increase, $844,475; amount in force, 
$20,565,598; increase, $2,640,712. The in- 





Essentially an Ohio Company 
Operating exclusively in Ohio 
Investing exclusively in Ohio 
Why not employ with an Ohio Company? 
Opportunities abundant in Ohio for field 


workers 


No place for others 
D.W,o.Rea COLUMBUS, OHIO *?,2:sm¢ 


EASY SALES EASY MONEY 


Policy conditions, excellent dividends, unusual endorsements, 
registration feature, make our proposition an easy seller. 
Proof? $1,113,000 sold in June. 


WRITE FOR TERMS AND TERRITORY 


UNITED STATES ANNUITY AND 
LIFE INSURANCE CO. 


McCormick Building - - CHICAGO 





























Life Insurance Men in Michigan, 


who desire to sell the most liberal policies and earn the most money for 
themselves, should communicate at once with The Preferred Life Insur- 
ance Company of America, Grand Rapids, Mich. 


We do not make advances, but we have the goods that sell. If you 
have the character and ability, we can get together to our mutual profit. 


Our policies contain a Total Disability Benefit and pay Annual Divi- 
dends. All contracts written at non-participating rates. 

If this advanced step in Life Insurance appeals to you as it does to the 
purchaser of Insurance, let us hear from you. 


WM. A. WATTS, Sec’y and Gen’l Mgr. 


PROSPEROUS AGENTS 


We closed the first half of the year with new business well ahead of 
that for the first half of 1910. Our agents are prosperous. Are YOU? 
Policies, premium rates, dividends, progressive management, satisfied 
policyholders, and the company’s fine reputation, give to our agents an 
advantagein soliciting. That advantageincreases their incomes. Write to 


GEO. D. LANG, Supt. of Agencies 


Massachusetts Mutual Life Insurance Company 
Incorporated 1851 Springfield, Mass. 
The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the United States 
than any other Company, and for each of the last sixteen years has had more 
insurance accepted and issued than any other Company in America. 
- » THE DAILY AVERAGE BUSINESS DURING 1910 
day in Number of Claims Paid. 6,163 day in Number of Policies issued and revived for 
$1,428738.U0 in N Insurance {sued . $212,233: yments to Policy 
Sctdoms and adtiten’ce Reserves $12 Wi wiehiadiae ™ ” 
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crease in assets is $358,245; in surplus, 

123,795; in reserve, $236,49 499; in income 
70,952 2. The company’s conservative and 
excellent management has built up one 
of the west’s finest companies. Several 
new states will be entered soon. 


Roy M. Marsh’s New Work 

Roy M Marsh, who came to the Fed- 
eral Life as Chicago city manager last 
summer, has resigned and on Jan. 1 
became assistant sales manager for 
the Chicago & Midwest Life. When 
that company secures its license and 
begins writing business Mr. Marsh will 
be in the agency department. Mr. 
Marsh is an experienced life insurance 
man with a good record and before con- 
necting with the Federal in Chicago 
had organized the Intermountain Life 
of Salt Lake City. 


Borlini Locates in Illinois 


The Manhattan Life announces the, 
appointment of Alfred A. Borlini as 
its general agent for central Illinois, 
with headquzrters at Decatur, Ill, Mr. 
Borlini was. formerly associated with 
this company on the Pacific coast. He 
has had considerable experience in life 
insurance work, and with his youth, en- 
ergy and ability will make himself felt 
in the Illinois field. 


Will Have Agency Meeting 

The Central Life of Ottawa, III, 
will have its annual agency meeting 
and banquet at the home office Jan. 12. 
The company makes a feature of these 
annual gatherings as they enable the 
men in the field and the home office to 
get together, 


* Will Use the Word “Refund” 

In the annual statement of the 
Equitable of New York this year, the 
amounts returned to policyholders will 
be called “refund,” instead of “divi- 
dends” as heretofore, this taking up 
the suggestion made at the meeting of 
the Life Presidents’ Association. 


Prudential Wins Tax Suit 


The New Jersey supreme court has 
handed down an opinion deciding in 
favor of the Prudential the question of 
the right of Newark to tax the $23,000,- 
000 deferred policy dividend fund. The 
suit was brought by Newark against 
Insurance Commissioner Lewis to com- 
pel him to insert this item in the valu- 
ation made by him against the out- 
standing policies of the company. The 
court holds that the item was properly 
returned by the commissioner as part 











THE GEM CITY LIFE INSURANCE COMPANY 


COMMERCIAL BLDG., DAYTON, OHIO 


READY FOR BUSINESS JANUARY Ist, 1912 


Agents wanted in every county in Ohio, Pennsylvania, Indiana and Michigan. 
but live wires need apply. Dayton has never had a life insurance company. 


None 
It is the Gem 


City of the middle West and is the greatest manufacturing city in the country in propor- 


tion to population. 


FRANKLIN T. BETTS, 


Vice-President and General Manager 


Proposed Capital $100,000 
F, F. McGINNIS, 


Secretary and General Counsel 





Western States Life Insurance Company 


AUTHORIZED CAPITAL $300,000.00 


Ready for Business About January 1, 1912 
AGENTS will he wanted for our “Coupon Preferred Annuity” and “Intermediate” policies. Write now for contracts 


We can also use a few good live, hustling men of integrity, as stock salesmen. 
Address EDWIN C. KINGSBURY, President 


WESTERN STATES LIFE INSURANCE COMPANY 
Majestic Bldg., CHICAGO, ILL., U.S. A. 





of the total policy values; that the ulti- 
mate obligation to pay that amount 
is a liability on the policies and the 
company is entitled to have it de- 
ducted from the taxable valuation. 


Company Likely to Quit 

Proposals for reinsurance will be re- 
ceived at a meeting of the German 
National Life of Chicago Friday even- 
ing. The company is impaired and it 
is likely that the business will be sold 
and liquidation will follow. It is said 
one of the newer Chicago companies 
will get the German National. 


Thurman With Phoenix Mutual 

The Phoenix Mutual Life has an- 
nounced the appointment of Oliver M. 
Thurman as assistant agency manager, 
taking effect Jan. 1. Mr. Thurman is 
a native of Tennessee, and a graduate 
of Terrill College, Tennessee, and also 
North Texas Normal School, at Den- 
ton, Texas. He organized the John B. 
Denton college there and was its first 
president. He became interested in 
life insurance and became superintend- 
ent of agents of the Mutual Benefit in 
Maryland, later going with the Con- 











successful experience. 





TOP-NOTCH BROKERAGE OR 
RENEWAL COMMISSIONS 


paid for good business by one of the Very Best 
Life Companies of over 60 7% of unbroken 


IT WILL PAY YOU TO INVESTIGATE 
Address 93-R, care The Western Underwriter 











The Provident Life and nd Trust Company 




















OF PHILAD 

) meray soe a ON I ia cic cicndcccccccecccccecsccccececcesceecucecoeces $232,749,67 
(market value December SAS 6h CARER ene nk56s60he0660500deeeesssontase 73,210, hy $0 
Contingency Reserve (Including ROE GRURIINED occcccdccccocccecescosecesesece 8,971,582.80 
The New Policies of Provident are unsurpassed conciseness simplicity of form and for 
aa 4 A LN. essentials, The Premium rates of the Provident are y and 

are still further red: eed Sy lange annual dividends. with solicit 

YERGER & ELLIS, Agusta, Woeere GD. coscccone 312 Union Building, Cincinnati, Ohio 
8. S. SAFFOLD, General t, GD cc cccccccocccces Building, Cleveland, Chic 
CR: ANNBY.& PICKER cS Agents mec seuesooeesscesees abs tie ly J, —q, ay Ohio 
General Agen’ eee eee eeeeeeeeeess i cago, Tilincie 
BASSETT & REESE, General BENE. ccc cccccccceececose 1218-19-20 20 Ford Building. It, Michigan 





ILLINOIS BANKERS 


LIFE ASSOCIATION 


cto pl enehaggg wolaee aadlgetncon mda e eli nage A a 


ts who 


district 


Agen are com: t te handle a 
NDENCY. or MANAGERSHIP can secure an cocainally 


goed contract by addressing home office 
MONMOUTH, ILLINOIS 





STOCK SALESMEN 


We have the strongest stock selling proposition 
ever offered. Position open for a few good men. 


Address, 
The Ideal Life Insurance Co. 


Beckel Building, DAYTON, OHIO 
STOCK SALESMEN 


The Universal Life Insurance Company 


CHARTERED UNDER LAWS STATE OF OHIO 


We can use men of character and ability on liberal commission basis—work 
direct with Company—no fiscal agencies or promotion schemes. Address 


DEPARTMENT ORGANIZATION AND DEVELOPMENT 
Swetland Building CLEVELAND, OHIO 


WHICH SHALL IT BE? 


A Word to You Men of ABILITY 
and INTEGRITY 


Do you DESIRE a connection with a strong, wide- 
awake institution, one whose officers will stand the 
SPOTLIGHT ? 


If so, and you are the man who can GET RESULTS 
on a good stock selling proposition, address 22-Y, 
care The Western Underwriter, Chicago. 














High class casualty stock salesmen 
desired to sell stock in Minnesota and 
the Dakotas. 


Only first-class salesmen 
Address 8-K, care The 


Western Underwriter. 


need apply. 











—_ i 


January 4, 1912. THE WESTERN 


UNDERWRITER. 


19 


























A Good Man-+- Opportunity — Success 


We can furnish the Opportunity 
if you are the Man. 


LOOK UP OUR RECORD AND WRITE US AT 
Los Angeles, California, or at 39 So. La Salle Street, Chicago 














necticut department of the Phoenix 
Mutual. The educational work of the “4 
agency department of the Phoenix, Mut. Benefit—F. E. Kirkpatrick, Cherry 
which was established a few years ago, | Ford; J. E. Linton, Clarksville. 


has proved big in results, and the ap- anatual N. R oy ————_— 


Mich. State—J. A. Caldwell, Cable; F. 
L. Doll, Canton; G. A. Paddack and E. A. 
Taylor, Allianc 


pointment * A an assistant manager e umabus; wits 8. —s wy Hedges, 
ag a still closer connection between } Colum mone | am Kee 
the home office and the field. National, Vt.—B. J. Dolezal, Cleveland. 


New Tork Ww. oO. Baldwin, Cleveland. 

N. . Mutual—Reeder Quidley, 
Albany; D. H. Petty, Cleveland; 8. C. 
Riegel, Greenville; G. 8. Ullman, Cald- 
well; R. McClintoc Summerfield; E. 
Central—Leonard + we Mt. Horeb; | J. Morris, Cutler; P. J. wley, Hawleys- 
J. H. Larson and H. A. Drolge, Eau ville; C. A. Haskett, Dayton. 
Claire; Henry Olson, Cambridge; G. B. Penn Mut.—G. A. . Ganges. 
Cunningham, Richland Center; J. C. Pitts. L. & P. allace, 
Clausen, Madison; G. W. Wild, Centuria; Mechanicstown; A. cz Kyle, wa w. 

Gregorson, Elk Mound, A. Zapfe, Toledo; F. L. Thompson 5 ie 

“Des Moines—O. R. Skaar, La Crosse; | land; Mrs. Araminta Taylor and F 
W. F. Stauss, Stockholm. Tyler, Youngstown. 

Guardian—H. W. LeMahien, Oostburg; Prov. L. & T.—L. B. Dyse, Youngstown; 
Amy Regan, Madison; R. H. Dunphy, Mil- | C. W. Polter, Columbus. 
waukee. Travelers—P. Sc hiverick, Toledo; 

New Eng. Mut.—A. J. Brielmaier and | Thomas Murphy, Gauieothe 

Minnesota 


‘Wisconsin 


4 S Olson, Milwaukee; A. C. Hoene, Eau 
aire. 

New York—¥F. A. Charles, Green Bay; 
E. ~ Rohloff, Antigo; L. 8. Levy, Su. 
perior. 


Aetna—R. S. Morris, Minneapolis. 

Cont. Assur.—W. O. Adkins, St. Paul. 

Equitable, Ia—G. W. Hoban, Fari- 
It. 


bault, 
Ohio Hartford—o. I. Bilder, Duluth. 
Aetna—Mrs. Ella pate, Cleveland; W. Mut. Benefit—G. H. Root, Minneapolis; 
P. Harriman, Cedarvil G. E. Hanson, Stillwater. 
3, anagem. ’Pa.—G. c “Gibson, Hamilton,| ‘National, U. S. A.—George McGenzie, 
C. Beauers and Vera B. Catelle, Colum- | Jr., and C. H. McGenzie, Gaylord. 
ik A. P. Dawson, Cincinnati; » & New York—F,. A. Wood, Minneapolis. 
Mumaw, Akron; C. S. Potts, East Liver- W. Mutuai—D. R. Johnson, Cokato. 
pool; Robert Bowie, Cleveland. Pacitie Mut.—F. J. Ruth, Winona; David 
Bankers, Ia.—W. T. Gary, New Bremen. | Larson, Duluth. 
_ Neb.—wW. T. DeMuth, Uhrichs- Michigan 
Conn. Mutual—H. T. Saunders, Cincin- i F Innes, Menominee; W. J. 
a e Ss 
Equitable, N. Y.—L. 4 = Conn. Genl—Anthony Glucklich, Detroit. 
ance. : Sete SS Sem, a0 Conn. Mutual—L. K. Walker, Detroit. 
Federal—O. L. Bott, Columbus. Franklin—John Weersing, Holland. 
Hartford—wW. J. Burton, Elyria; R. C. Wis. Natl—W. S. Scranton, Grand 
Booth, Oberlin. Rapids; A. M. Sackett, Saginaw; Chris 











Unusual Features 


in Life, Accident and Health Insurance 


New Methods of Compensation Easy to Read and Understand 
Short Form Policies Clear—Terse Lowest Non-participating Rates 


The Columbian National Life Ins. Co., Boston, Mass. 
ARTHUR E. CHILDS, President WM. C. JOHNSON, Vice Pres. and Gen. Mgr. 














1860 Gist YEAR 1911 


Home Life Insurance Company ¢@ New York 
GEORGE E. IDE, tes 


BIIIITB 0 0000000 scsscccsccccccncescccscscccccccsccs $000 6b6e6be+onbcccecccscoceveseseed $ 25,025,299.00 
INSURANCE RESERVE FUND, BTC oc ecceeeeeeeeeeeeeeee 20,937,739. 
RESERVE FOR DEFERRED DIVIDENDS. ................ccceeeeeseeeeeereeeeee, 947 
RESERVE FOR ALL OTHER CON NTINGENGIES occccccccccccovecccccccscsoncs 1,794,612.13 
INSURANCE IN FORCE DECEMBER 32lst, 1910 .......-+sse-eeeeeeeeeeeerees 100,214,968,00 


PS Font ny ate Geserah, epententien tote Gn ein ft Chews ee rye tt ex- 
‘aminers t usiness is being conducted in an jen beying 
“fully the law and with intention of with the policy-holders justly."—LZxtract from Report 
of the New York State Examiners, December 24, 1910, 











Switzer, Battle Creek; B. C. Wing, Bat- 
tle Creek. 

> Des Moines—George Robinson, Ann Ar- 
or. 

Cont. Assur.—Louis Imhoff, Detroit; N. 
E. Retallick, Battle Creek; Ww. Cc. Gray, 
Escanaba; W. J. Daucet, Escanaba; Abram 
Trotter, Ypsilanti. 

Detroit Life—H. C. Hunt, Bay ay: S 
D. Brown and John Howard, Lansin 

Equitable, N. Y.—H. Beers, Hillsdale; 
D. a. Killens, Ann p-t G. B. Cole, 
Three Rivers; G. E. Amiot, Trenton; C. 
> oan Wyandotte; J. E. Gavin, Buffalo, 


‘Germania—J. BE. Runchy, Soupew. 
Great Northern—D. R. a Ries Deerfield; 
E. C. Hull and A. J. Ingold, 


Lincoln Natl.—wW. H. Bockmon “Louis Cc. 
Reul, Grand Rapids. 

Manufrs.—A. b Kilpatrick, Kalamazoo. 

“— State—W. R. Breuer, Detroit; E. 

N. Race, Coral; B. G. Cope, Port Huron; 
Edward’ Foster, Saginaw; ©. D. Murray, 
Pontiac; B. J. Rix, Mattawan; Lawrence 
Wines, Morrice; C.'R. Gundrum, Allen. 

Mut. Benefit—A. A. Stuhlmann, Ann 
Arbor. 

New York—cC. H. Baker, Albion; W. E. 
Chappie, Detroit; W. J. Rice, Flint. 

North Amer.—H. F. Spear, Potterville. 

Northern—R. J. Gillespie & Co., Flint; 
H. 8. Biddle, Ann Arbor. 

N. W. Mutual—F. E. Bowen, Cadillac; 
J. J. Sanger and C. I. Proud, Detroit. 

1d Col. Coml.—Frank Plum, Jr., Sag- 


Mut.—Derwichowski 


Wolenty 
and A, N= ta Detroit. 


a E. Weaver, Wyandotte; 
G. B. Wright, Akron; Frank Dimond, 
Mayville. 


Preferred—S. R. Thornton, Kalamazoo; 
F. C. Buskirk, Big Rapids Michael Put- 
nam, Litchfield; Roy Tenny, Hanover; 
Cornelius Van Zanen, Holland. 

Prov. L. & T.—H. A. Wood, Ban 

Reliance—F. W. Fuller, Grand apiée. 

Security—J. E. Bancroft, St. Johns; F. 
L. Soules, Lansing. 

Security Mut.—c. BE. Daugherty, Caro; 
John Cawood, Brown City. 

Travelers—Tripp & Burleigh, Hudson; 
F. W. Smith, Ann Arbor. 

Wisc, Natl.—B. S. Wing, Marshall; F. 
E. Bzdafka, Battle Creek; E. L. Dawley, 


Saginaw. 
Tllinois 


Amer. Assur.—Avon Anderson, William 
Gross, John Malinowski and Harvey Rez- 
nik, Chicago, 





Aetna—E. W. Davis, Sorento; Henry 
Dreyer, Murphysboro; Emil F Frank, Lake 
Zurich; F. C. Hamlin, Hast St. Louis. 

Bankers — A. Worrell and D. R. 
Sterling, Chicago 

Equitable, N Y.—F. Y. Greene, Gales- 
burg; R. R. Hudson, Johnston wit; 

BE. Saunders Neponset; F. T. radith, 
Mackinaw . EB Ogle, hehestaet Mrs. 
Nellie Mackin, Chicag: 

Hartford—aA. B, McCoy, Chicago. 

Home—Arthur Proudlove, Chicago. 

Mutual, N. Y.—Arthur Van Dusen and 
F. M. Abercrombie, Chicago. 

New York—O. C. Kraus and C. A. Mar- 
tin, Chicago; Wilhelm Jungstedt, Rock- 
ford; 8. L. Meek, Monmouth, 

W. Mutual—J. E. Hard and J. H. 
ms Decatur; A. BE. Berry, Flinton; A. 
P. oe Peoria, 

Old Line—J. . Branigan, Amboy. 

on Mutt. Be ; Topping. Chica 

Prov. ——, Chic cago. 


. So 
State, Ind.—C. BE. Geer, Chicago. 
Travelers—P. C. Brodine, Rockford; G. 
E. Redfield, W. N. Wyant and C. H. Mur- 


T.—R. R. Carnes, Wauke- 
gan; M. Ebert, BE. H. Proudfoot and 
H. A, yi. Chicago. 

State, Ind.—C. EB. Geer, Chicago; Otto 
Patting, Rock Island. 
State Mut., Mass.—C. A. De Lay, Paw- 


nee. 

Travelers—G. A. Strange and A. B. 
Grossman, Chicago. 

Amer. Temp na Rusch, Harvey. 

Aetna Life—c. EB. Callaway, Greenview; 
S. A. Cartwright, East Moline; Miss Ma- 
bel Haseltine, Chicago; C. F. Shaw, Aledo; 
Jacob Steffen, Monroe, Wis. 

Bankers, la—w. J. Stephenson, Mt. 
Vernon. 

Conn. Mutual—H. De Los Higman and 
Cc. R, Eckberg, Chicago, 

Equitable, N. Y.—J. E. Mitchell, Car- 
bondale; F. J. Smith, Decatur; W. C. Stu- 
art, Lewistown; Mrs. T. B. Jackson, Cuba; 
Mrs. Catherine McDermott, R. W. Weed, 
E. R. Moller, R. C. Harrop and R. A. 
=~ a Chicago; J. E. Gossett, Cham- 
paign. 

Hartford—o, F. Lange, East Dubuque; 
D. F. Wilson, Vandalia; O. EB. Johnson, 
Oak Park; 8. Cook, Rantoul. 

Home—Henry Fornoff, A. G, Gurney and 
J. W. Jouvenat, Chicago, 

Mutual, N. Y.—H. C. Michels, Flora; 
L. T. Rash, Elizabethtown; J. B. Wand, 





Do you want a good general agency co ntract in the best locetity = the United 


States? Good contract. Policies the best the law will permit. 


rite us today, 


WE WANT A FEW MORE AGENTS IN IOWA AND KANSAS 


Peoria Life Insurance Company 


PEORIA, ILLINOIS 





Midland Insurance Company 


Has first-class opportunities in Minnesota, North Dakota and Michigan for 
wideawake men! with ambition to help build up a Great Company in the 
Great Empire of the Northwest. Write 


H. W. STRICKLER, President 


Endicott Bldg. St. Paul, Minn. 














Address: 





OLD COLONY-COMMERCIAL LIFE INS. CO. 


H. G. AUSTIN, President 
OLD COLONY BUILDING, CHICAGO 


A Very Special Proposition to Some Live Producing Agent to Take Charge of Some Unusually 
OFFERS Good Territory in Illinois and Wisconsin. A Chance to Advance. 


SILVESTER SCHIELE 
First Vice-President and Director of Agencies, Home Office 
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IN WISCONSIN 


OU may be at a standstill in your 
present connection. Look into the 
opportunities that are offered by 


nsurance 


JAMES A. FREAR, President 
MADISON, WISCONSIN 
Our organization is growing and our rep- 
sesentatives find the field fruitful. 


Address: 
GEORGE A. BOISSARD, 2d V-P. 
or E. A. MARTHENS, Agency Director, 
At the Home Office. 


A Penn Matual Premium, iess a Penn Mutual 
Dividend, purchasing a Penn Mutual Policy, 
costaming Pean Mutual V ues, makes an Insur- 

ce Pro the sum of nll its 


fite ope for net low cost ead care 
a 
te "of all members 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On Jan 1, 1909, rates were reduced 
oe increased to full 3% reserve. 


Watchwords 


Low death rate and low expenses 
plus high interest earnings, means 
high dividends and lowest cost for 
insurance. Our plans are “The 
World’s Best.” 








The Columbus Mutual Life 
Insurance Company 
COLUMBUS, - = - OHIO 








Frank D, Jackson, Pres, Sidney A. Foster, Sec. 


DISTRICT MANAGERS WANTED 


Territory in Pennsylvania, Ohio, Mis- 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


Des Moines, lowa 


DISTRICT MANAGERS WANTED 


Carleton B. Pray Jas. T. Priestly, M. D. 
Treasurer Medical Director 


Will Buy 


26 American Assurance 

26 American Union Fire 

60 Central National Fire 
100 Acme Fire 

10 Central Life 

20 Great Northern Life (Wis.) 
20 Peoria Life 
100 Prudential Casualty 


Will Sell 


20 American Bankers Life 
20 Columbus Mutual Life 
6 Federal Life 
26 Forest City Life 
60 North American Life 
10 Toledo Life 
100 Wisconsin National Life . 


DUDLEY A. TYNG & CO. 


Specialists in Insurance Stocks 

















Decatur; H. O. Sears, Garden Prairie; 
Michael Armato, Theresa Schmitt, A. C. 
Schwann, Eleanor W. Trenholm, E. R. 
Schoenberger and Fornoff, Gurney & Jou- 
venat, cago, 

Merchants, Ia.—Jacob Shontz, Burling- 
ton, Iowa. 

Mut. Benefit—Mayer Levi, Rock Island. 
Mut. Benefit—J. Colean, Jerseyville; 
T. L. Fansler and G. 8S. Brown, Chicago. 
Mass. Mutual—L. R. Rutledge, Chicago. 
N. W. Mutual—F. G. Goble, East St. 
Louis; L. W. Rowling, Lake Villa. 

New York—J. M. Dahl and M. N. Fried- 
land, Chicago; L. E. Martin, Taylorville; 
W. L. Peck, Oakland. 

Penn Mut.—H. R. Coole, Saybrook. 
Pacific Mut.—H. K. and Earl Francis, 
Iroquois; Henry Baker, Oak Park; C. A. 
Burns, Belvidere. 

Travelers—J. F. Bock, Se G. Cc 


Bruner, Monmouth; 58. Hoffheimer, 
Springfield. 

Equitable, Iowa—Perry Dakin, Mag- 
nolia. 


International—William Schulz, Jr., Rock 
Island; R. O. Reiss, Jonesboro. 
Indianapolis—A. H. Kahler, J. V. Kear- 
9 and L. F. Koch, Peoria. 
utual, N. Y¥.—W. J. Hunting, Cedar 
Rapids, Iowa; E. J. Faull, Kewaunee; 
Hadley Hall, Rock Island. 
Mut. Benefit—H. W. Thayer, Chicago. 
Merchants—Samuel Naylor, Carthage. 
Mass. Mutual—F. K. Low, Chicago; C. 
O. Pellett, Murphysboro. 
New York—A. Glickman and Mrs. Min- 
nie B. Krueger, Chicago; C. E. Meeks, 
Effingham; Larne Robinson, Morrison; 
H. F. Turner and G. M. Waldorf, Canton. 
National, Ct.—C. R. Redeker, Hoffman. 





PAID UP POLICIES DIVIDENDS 


Northwestern Mutual Life Shows 
Amounts of Refund on Contracts 
for Present Year 








The following are 1912 dividends on 
full paid up life policies of the North- 
western Mutual: 


Age Age Age 
in Divi- in Divi- in Divi- 
1912 dend 1912 dend 1912 dend 
5 ....$6.85 42 ....$8.74 59 .. $12.20 
26 ..--. 693 43 .... 8.89 60 ... 12.46 
Be ccce SHED GE ocec ee GL cs dee 
a <sos GD Ge cece GE Ee ows Be 
2D .t00 Eee ins Ge Se 13.28 
30 - 7.30 47 9.55 64 13.56 
31 - 7.40 48 9.73 65 13.84 
32 - 7.50 49 9.92 66 14.13 
33 . 7.61 50 -10.11 67 14.42 
34 « £38 61 10.32 68 14.71 
35 - 7.83 52 10.53 69 15.01 
36 - 7.95 53 -10.75 70 15.30 
37 - 8.07 54 -10.98 71 15.60 
38 - 8.20 55 11.21 72 15.89 
39 . 8.33 56 11.45 73 16.17 
40 - 8.46 57 11.69 74 16.45 
41 8.60 58 . 11.94 75 16.71 


The following are 1912 dividends on 
full-paid endowments: 


Agein Duein Duein Duein Duein Duein 
1912 1 Year 2 Years 3 Years 4 Years 5 Years 
25 ..$15.14 $14.76 owt ae $13.71 


30 15.14 14.77 14.4 14.0 13.72 
35 .. 15.15 14.78 14.42 14.07 13.74 
40 .. 16.15 14.79 14.43 14.10 13.77 
45 .. 16.16 14.80 14.46 14.13 13.82 
50 .. 15.18 14.84 14.61 14.20 13.91 
55 15.21 14.90 14.61 14.33 14.07 
60 15.26 15.01 14.77 14.55 14.34 
65 15.36 15.19 15.04 14.89 14.76 
70 .. 15.50 15.48 15.45 15.43 15.41 
Age Due Due vue Due Due 
in in 6 in 7 in 8 in 9 in 10 
1912 Years Years Years Years Years 
25 ..$13.38 $13.07 $12.77 $12.48 $12.20 
30 .. 13.40 13.09 12.79 12.51 12.23 
35 13.42 13.12 12.82 12.54 12.27 
40 13.46 13.16 12.87 12.60 12.33 
45 13.52 12.23 12.95 12.69 12.43 
50 13.62 13.35 13.10 12.85 12.62 
55 13.82 13.58 13.36 13.15 12.95 
60 .. 14.14 13.96 13.78 13.63 13.48 
65 .. 14.64 14.53 14.43 14.34 14,27 
70 15.39 15.38 15.36 15.35 15.34 
Age Due Due Due Due Due 
in in 11 in 12 in 13 in 14 in 15 
1912 Years Years Years Years Years 
25 ..$11.93 $11.67 $11.43 $11.19 $10.96 
30 11.96 11.71 11.46 11.23 11.00 
35 .. 12.01 11.76 11.52 11.29 11.07 
40 .. 12.08 11.83 11.60 11.38 11.17 
45 .. 12.19 11.96 11.75 11.54 11.34 
50 .. 12.40 12.19 12.00 11.82 11.64 
65 .. 12.77 12.60 12.44 12.29 12.16 
60 .. 18.35 13.23 13.12 13.02 12.93 
65 .. 14.20 14.13 14.08 14.03 13.99 
Age Due Due Due Due Due 

n in 16 in 17 ini8 ini9 in 20 
1912 Yea Years Years Years Years 
5 $10.74 $10.52 $10.32 $10.12 §$ 9.93 
30 .. 10.7 10.57 10.37 10.18 10.00 
35 .. 10.85 10.65 10.46 10.27 10.09 
40 .. 10.97 10.77 10.59 10.42 10.25 
45 .. 11.15 10.98 10.81 10.66 10.51 
50 .. 11.48 11.33 11.19 11.06 10.95 
55 12.03 11.92 11.82 11.73 11.65 


60 .. 12.85 12.78 12.72 12.67 12.63 
If the policy matures in 1912 the divi- 
dend at any age is $15.53 per $1,000. 





Metropolitan’s Disability Clause 


The Metropolitan Life has decided 
upon an optional disability clause to be 


at the option of the policyholder. A 
small additional premium will be 
charged, ranging from 6 cents to one 
dollar per year. 





Jail Bird Brings Suit 
C. Edward Smith, who recently 
completed a two-year term in the 
Wisconsin state penitentiary for a life 
insurance stock deal at Sheboygan, has 
begun a $500,000 suit against the Old 





Colony-Commercial Life of Chicago. 


He had an exclusive contract for IIli- 
nois outside of Cook county and Wis- 
consin and also sold stock. He began 
work Jan. 1, 1908, and, it is claimed, 
was notified by the,company April 1, 
1909, that by failure to comply with 
his contract it had been voided. He 
was to write $250,000 a year in IlIli- 
nois and $80,000 in Wisconsin. His 
renewals were contingent on the re- 
newal of 80 percent of the business. 
Under such a contract it would take 











GUARANTEE FUND LIFE 
ASSOCIATION 
OMAHA : : NEBRASKA 


ORGANIZED JANUARY 2, 1902 


Assets January 1,1912 . » ° » . 

Reserve Fund, January 1, 1912 . $ ‘ . 515,013.90 

Securities with State Department”’January 1, 1912 . 343,350.00 

Rate per thousand, age 35 (other ages in proportion), $8.75 

Mortality Cost, per $1000 insurance, mean amount, year 1911, $3.10 
Depository Banks appointed, 980 


$652,848.31 


Licensed in California, Iowa, Kansas, Indiana, Montana, Nebraska, 
North Dakota, Oklahoma, Oregon, South Dakota, Idaho, 
Washington, Texas and Wyoming, and preparing 
to enter Illinois and Michigan. 


Men capable of producing the best class of business wanted as State Mana- 
gers and Solicitors 








LOOK UP OUR RECORD AND WRITE US 














Stop Working Handicapped 


Write Health and Accident Insurance in connection with Life 
Insurance. You can’t write life applications every day, but you 
can write health and accident applications daily. 


Some Fine Territory in Ohio, Indiana, Kentucky and Georgia. 
District Managers and General Agents wanted. 


The Columbia Life Insurance Company 


CINCINNATI, OHIO 


FELIX G. CROSS, Pres. 


Excellent Opportunity 


FOR 
DIRECT AGENCY CONTRACT 


Field Workers who intend to make a permanency of the business are 
wanted for several pieces of excellent territory. Direct contracts with ex- 
clusive control of the territory, and with liberal first year and renewal 
commissions, will be made with first-class men who will give their entire 
time to the business. For particulars address:, 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 Broadway, NEW YORK. 


Citizens Union Life Insurance Co. 
459 THE ARCADE ‘ CLEVELAND, OHIO 
Chas. P. Wickham, Fr., President and General Manager 
This company is in the process of organization and the stock is being placed on a 
basis that will assure the success of the company after it starts writing business. There 


is room for more stock salesmen who can place stock at a fair margin of expense. We 
employ only high-class men whose references are first-class. No stock is soid through 
misrepresentation 




















108 S. La Salle St., Chicago 


added to all classes of ordinary policies 


‘ Address the President 











Ooms 
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a good many years to make its can- 
cellation worth the half million he is 
endeavoring to collect. At the close 
of his service the company advertised 
broadcast warning the public, stock- 
holders and _ policyholders against 
Smith. This warning was based on 
the alleged operations of Smith. One 
of the deals was with E. B. Garton, 
president of the Garton Toy Com- 
pany of Sheboygan. Smith offered to 
sell 50 shares of Old Colony stock 
which Mr. Garton held. He secured 
the stock but the money was never 
paid over to Mr. Garton. Smith was 
arrested in Chicago by a detective, it 
is said, and taken to Wisconsin. In 
the circuit court he was convicted of 
obtaining property with intent to em- 
bezzle the proceeds. The case was 
appealed to the supreme court and 
the verdict affirmed. 


Metropolitan Life’s Gift 

In the form of bonuses not called 
for under the policies the Metropolitan 
Life has announced a Christmas gift 
to holders of industrial contracts 
which amounts to $5,700,000. The pres- 
ent is made in the form of premiums 
which range on different ages from five 
weeks to a full year. Policyholders 
75 years old receive insurance for a 
year without cost. Additions will be 
made to the policies also—30 percent 
for policies 30 years old, 25 percent 
for those 25 years old, and so on down 
to 5 percent for policies that have been 
in force five years. 





USE ONE-POURTH FOR EXPENSES 


Three representatives of a new life 
company being organized in Omaha called 
on State Auditor Barton of Nebraska last 
week to discuss their plan with him. The 
company has not yet been incorporated 
although stock is being sold. The shares 
with a par value of $100 are being sold 
at $200 in order to raise a surplus. 

The promoters, T, W. Blackburn, Van 
D. Lady and Beecher Higby, told the audi- 
tor that one-fourth of the money raised 
was to be applied to promotion. They 
declared that this was known to those 
buying stock. A few years ago Lady 
was engaged in organizing a company in 
Omaha known as the Commonwealth, 
which got into trouble with the insurance 
department because some of the stock- 
holders claimed that the cash resources 
were being used too freely in the pay- 
ment of salaries. At that time Auditor 
Barton objected to the use of more than 
15 percent for promotion. 





GOES TO SOUTH DAKOTA 
Henry E. Slaughter, who has served the 
Central Life of Ottawa, Ill., under Dis- 
trict Superintendent Fay . Smith of 
Rochelle, Ill., has been appointed district 
superintendent at Mitchell, S. Dak., by the 

company. He is a first class man. 





CINCINNATI AGENTS TO MEET 

The January meeting of the Cincinnati 
Life Underwriters’ Association will prob- 
ably be the big gathering of the year. It 
will be in honor of President L. B. Bishop, 
of the National association and will also 
be “Ladies’ Night.” 

Mrs, Bishop will accompany her hus- 
band on his visit to Cincinnati. There will 
be a dinner at 6:30 at the Business Men’s 
Club and among the speakers will be 
President Bishop, Col. W. B. Melish and 
— : Rogers of the Cincinnati Law 

chool. 





TO BEORGANIZE THE COMPANY 


The Empire Life & Trust, which is in 
process of or ization in Chicago, will 
be reorganized. Harry B. Gardner, the 
professional promoter, who has been in- 
dicted by the federal grand jury at St. 
Louis for alleged fraudulent use of the 
mails in connection with promotion 
schemes there, has been booted out of the 
Empire Life & Trust office. He started 
the organization and run up considerable 
expense. Howard Zeigler, president of 
the Cincinnati Construction Company, has 
been elected president of the life company 
and F. F. Gruninger of Chicago, secretary 
of the American Lumber Company, is 
treasurer. These two men have taken 
charge of the business end and hope to 
enlist financial interest in the new enter- 
prise. Not much stock has been sold as 
yet. 





LIFE NOTES 


The Toledo Life has been licensed in 
Colorado. 

The Kansas City Life closed the year 
with $33,500,000 in force. 

The Abraham Lincoln Life of Philadel- 
phia, one of the small young companies 
of the east, will reinsure. 

J, W. Keyes, one of the agents of the 
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CHAS. C. LEMERT, President 





AMERICAN LIFE INSURANCE COMPANY 


HOME OFFICE - - - - 


Adequate capital and surplus, standard policy forms, annual dividend and non-participa 
contracts, liberal policy conditions and guaranteed values, no contested or ptm ees 
claims, low premium rates, satisfactory dividends, full reserve on policies protected by approved 
securities deposited with State of Iowa are strong selling 
Territory open in Iowa, Illinois, Oklahoma, Kansas, Nebraska, South Dakota, North Dakota. 
Our District system is a winner for agents. Our highly devel 
operation will double your income. Write for our Year Bookandde 








m OHIO NATIONAL LIFE*s~. 


a= CINCINNATI, OHIO = 
Life, Accident, Sickness, Disability, Income 


Liberal proposition and good territory in Ohio and Kentucky 
to live men with clean records — Write or wire—QUICK 


DES MOINES, IOWA 


points in favor of this Company. 


system of Home Office co- 
edinformation. DOITTODAY 











JOHN L. DAVIS, Vice-President 











Mutual Benefit Life in Chicago, has gone 
to the Indianapolis office to work for the 
company there. 


The new busines of the Central Life of 
Des Moines last year on a paid for basis 
was $5,823,100. It paid policyholders last 
year $149,605. 


E. G. Bowen, for several months agent 
at Flasher, N, D., for the First National 
Life & Accident, has been transferred to 
Bismarck, N. D. 


W. E. Miller has been appointed man- 
ager of the Cape Girardeau, Mo., district 
of the Pioneer Life of Kansas City. The 
company will soon appoint a superintend- 
ent of agents for Missouri. 


Action has been instituted in Chicago 
toward the temporary disbarment of 
Henry M. Ashton and David K. Tone, at- 
torneys well known to insurance com- 
panies through suits they have started 
against them. 


J. A, Fitzgerald, foreman for a con- 
tractor at Coffeyville, recently took out 
a $3,000 life policy, passing the medical 
examination successfully. Three days 
later he dropped dead in front of the 
postoffice at Coffeyville. 


The Pioneer Life Insurance Company 
of Fargo, N. D., gave a banquet to its 
agents last week, which was attended by 
about 150. The speakers included John 
Burke, President Scott, of the company, 
and a number of others. 


Representatives of the Columbus Mu- 
tual Life Insurance Company of Colum- 
bus, Ohio, have been in Oklahoma City 
during the week investigating the re- 
quirements in Oklahoma with a view to 
y > ati for admission at some future 
ate. . 


Lothair Smth, cashier of the Powell 
general agency of the Equitable Life at 
Life, who has been promoted to a similar 
position with the Woods general agency 
at Pittsburgh, was presented with a hand- 
some Tiffany watch by the Louisville 
agency force. 


The district office of the New York Life 
heretofore located at Elgin, Ill., will be 
removed to Rockford on May 1. Agency 
Director J. H. Thompson will after that 
date make his home in Rockford and the 
Elgin branch office will be in charge of 
A. L, Anderson. 


Dr. W. E. Clark, a director of the Old 
Colony Commercial Life, died at his home 
in Three Rivers, Mich., Tuesday. Three 
officers of the company attended the fun- 
eral Thursday. They were Vice-Presi- 
dents Silvester Schiele and Harold Dyren- 
forth and Medical Director A. L. Craig. 

Offices of the central Ohio general 
agency of the Massachusetts Mutual Life, 
of which John W. Overturf is general 
agent, are being removed from the tenth 
floor of the Outlook building, Columbus, 
where they have been for several years, 
to a combination suite on the sixth floor 
of the new Hartman building. 





Tllinois Appointments 


N. W. Mutual—Ardie Groves, Casey; J. 
E. Bycroft, Gillespie; W. D. Stockum, 
Chatsworth; J. H. Greunsfelder, San Jose; 
S. A. Edwards, Decatur. 

McCrimmon, 


Travelers—R. South 


8. 
.Haven, Mich.; L. E. Armijo and W. J. 8. 


Angear, Chicago. 





Speech is silver; but silence, timely dis- 
tributed, has brought to pass several 
golden weddings among the agents this 
year. 


EXPANSION! EXPANSION! EXPANSION!!! 


Opening up new territory in Missouri and Kansas and offering excep- 
tional opportunities to local managers and general agents. 


SPEND A POSTAGE STAMP 


We have something interesting to tell you about one of the best life 
insurance propositions on the market. 


PIONEER LIFE INSURANCE COMPANY OF AMERICA 


410 DWIGHT BUILDING, 83 83 KANSAS CITY, MO. 


GERMAN-AMERICAN LIFE INSURANCE COMPANY 


OMAHA 


THE PROGRESSIVE LIFE COMPANY OF THE WEST 
Are you a winner? 
If you can and will make good, we can place you in productive territory. 
Address the Home Office. 


YOU MAY BE 


Satisfied to go on where you are, but that is because 
ou are not in touch with Public Savings progress. Your 
ture will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., oF amenica 
HCME OFFICE: indianapolis 








CAPITAL $100,000.00 











Great W estern Life Assurance Co. 


TERRE HAUTE, IND. 


Backed by the best in Indiana 





We are ready to receive applications for agencies 





Address, Agency Department 


Odd Fellows Bldg. - * Indianapolis, Ind. 


Commercial Life Insurance Co. 


INDIANAPOLIS 





‘has some Policies that contain valuable talking points and taking points— 


One General Agent Wanted—Salary 
Secure One of Our District Superviser Contracts 
Salary and Commission. 


Communicate with 
ARTHUR O. MAIN, General Manager of Agencies, Home Office. 
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Casualty and 


Surety News 








WILL SOON FILE A BRIEF 


ACCIDENT COMPANIES’ PLANS 





Expect Insurance Commisioners to Act 
in Conservative Way on Standard 
Policy Provisions Bill 





The accident companies feel that with 
the agitation dying down that perturbed 
insurance circles during the industrial 
disability investigation, they will be 
able to deal with the insurance commis- 
sioners on a sane basis. Insurance 
Commissioner Potter of Illinois, presi- 
dent of the commissioners’ associa- 
tion, made an address before the Life 
Insurance Presidents’ Association that 
has pleased the accident people very 
much. In this address he decried sen- 
sational publicity and tin horn tooting. 
He held that to attack companies in a 
sensational manner before trying more 
reasonable methods of discipline is un- 
warranted. 

Will Soon Pile a Brief 

The special committee of company 
officials that is to take up with the in- 
surance commissioners recommenda- 
tions for a model law on standard pol- 
icy provisions will file its brief in a few 
days. The commissioners announce 
that claim methods of commercial ac- 
cident companies are to be looked into 
and hence desired the commercial com- 
panies represented on the special com- 
mittee. H. G. B. Alexander, president 
of the Continental Casualty, who is 
chairman of the special committee, is 
president of the Detroit Conference and 
chairman of the executive committee 
of the International Association of Cas- 
ualty & Surety Underwriters. He thus 
has back of him two strong and influ- 
ential organizations. The International 
association is thus drawn into the is- 
sue and its favor will be worth much. 
The special commnittee that will file the 
brief and deal with the committee of 
insurance commissioners on the sub- 
ject of standard policy provisions con- 
sists of Mr. Alexander, J. S. Heaton of 
the Standard Accident, L. H. Fibel of 
the Great Eastern, William BroSmith 
of the Travelers, C. C. Nadal of the 
Fidelity & Casualty. The addition of 
Messrs. BroSmith and Nadal with their 
strong companies as a_ buttress 
strengthens the committee’s hands. 

Done’s Election Is Significant 

The election of Willard Done, insur- 
ance commissioner of Utah, to the ex- 
ecutive committee of the commission- 
ers’ association, is another indication 
that conservatism has the upper hand. 
Mr. Done won out against Commis- 
sioner Ekern of Wisconsin, who be- 
longs to the more radical school. 

The commissioners have had oppor- 
tunity to consult with company officials 
as to the effect of each of the Milwaukee 
resolutions on the practical end of 
company operations. The commission- 
ers, of course, are not insurance men 
nor cognizant of the technical features 
of the accident business. However, 
they can look at the results and see 
some of the injustices from the policy- 
holders’ standpoint. Most of the com- 
missioners have come to the conclusion 
that it is not necessary to throttle the 
business in order to cure a few evils 
that can be eliminated by a moderate 
form of regulation. 

Pifteen Legislatures to Meet 

There are some fifteen states whose 
legislators meet this year and the com- 
missioners’ committee is anxious to get 
the bill prepared and introduced into 





SEND FOR OUk PRICES ON 


POLICY LABELS 


The Western Underwriter Ce., Chicago 





these bodies. It seems likely that with 
the new forces on the company com- 
mittee and the greater reasonableness 
now displayed by the commissioners, a 
bill can be prepared that will be of 
service to all concerned. 


HOW TO COMPUTE RESERVES 








Insurance Commissioners Make Rul- 
ings on Uniform Liability Reserve 
Law Now in Force 





For the purpose of computing the 
special liability loss reserves under the 
uniform laws of Connecticut, Georgia, 
Massachusetts, Minnesota, New York, 
Ohio and Washington, the National 
Convention of Insurance Commission- 
ers has made several rulings, which the 
committee on examinations is instruct- 
ed to follow. 

“Loss expenses” includes only those 
payments which apply exclusively to the 
investigation, adjustment and settlement 


of losses or claims. It does not include 
any expenses arising from the procuring 
of business, investments, etc., or the 
handling of business other than as herein 
excepted. Only those expenses are to be 
included under “loss expenses” which 
would not exist if the company never had 
and never would have any losses to pay 
or claims to investigate, , 

The date of the policy is the govern- 
ing factor in dividing the experience by 
years and not the date of the accident. 
For example: The payments for suits on a 
three-year policy are referred to the year 
of issue borne by that policy, regardless 
of the date of the accident. 

If a company began its existence by a 
reorganization agreement, under which 
the present company assumes the liabil- 
ity of the old company, the experience of 
the policies of the old gomeney must be 
included in this schedule and be treated 
in the same manner as if the policies had 
been originally written by the present 
company. 

If the records of a company are not in 
a condition to permit an exact separation 
of loss expenses from other expenses, this 
must be so stated in the report, but the 
company shall, after careful considera- 
tion, ascertain the loss expenses by tak- 
ing an appropriate percentage of the total 
expenses and state in the report the per- 
centage used for obtaining the loss ex- 
penses and how such percentages were 
obtained. 





Goes With Massachusetts 
Edwin G. Anderson, attorney of the 
Aetna Life, in charge of the claim 
department, has resigned and become 
assistant secretary of the Massachusetts 
Bonding, in charge of its liability claim 
department. 





McGuire Made Superintendent 
Major John G. McGuire of Nash- 
ville, Tenn., has been appointed super- 
intendent of agencies of the Illinois 
Surety, succeeding John L. McKenna, 
resigned. For the past seven years he 
has been in the service of the United 
States Fidelity & Guaranty as an ad- 
juster and special agent in the south. 
He will continue to reside at Nashville 
until he gets the Illinois Surety’s south- 
ern field further developed, after which 
he will make his headquarters at the 
home office. 


AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
» Burglary, Personal Accident and Health, Fidelity and Surety Bonds. 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, Gen. Agts. for Illinois 
29 S. La Salle St., Chicage 


CHRIS. SCHROEDER & SON, Gen. ts Wis:onsi 
“SS Bikince Stsect, Milweukse 


E. J. SCOONOVER, Gen. Agt. for Indiana 
' atone 5 Se 
F. A. BUCHANAN, Jr.. Gen. Agt. for Southern Ohio and No. Ky. 
312 Johnston Bldg., Cincinnat: 


FOWLER & LONG, Gen. Agts. for Western Missouri 
818 Grand Ave., Kansas City, Mo. 


GEORGE W. LONG, Gen. Agt. for Kansas 
734 Simpson Ave., Kansas City, Kas. 


CHAS. B. ERRINGER, Gen. Agt. for Michigan 
ord Bldg., Detroit, Mich. 


ents for Northern Ohio 
ark Building, Cleveland, Ohio 


National Fidelity and 
Casualty Co. 
OMAHA 


MEANS “The best of everything for both 
Assured and Agent.” 





THE PHYPERS BROS. CO.., General 








Get the Agency 
London Guarantee & Accident Co., Ltd. 


Of London, Engiand 








HEAD OFFICE LIABILITY 
134 S. La Salle Street ACCIDENT 
CHICAGO HEALTH 
‘ane AUTOMOBILE 
F.W. LAWSON BURGLARY 
Guaset Hager CREDIT — BOILER 
CONKLING, PRICE & WEBB R. H. CLARK 
General Agents, Illinois, Missouri, Indiana General Agent, Northeastern Ohio 
39 S. La Salle St., Chicago 7 Superior Ave., Cleveland 
FRED L. GRAY COMPANY eioiiiies: SPRAGUE & pices a aiaitals 
. W. Mgrs. esota, Wisconsin, 4 eneral Agents, Hamilton 
N.W.Me*ecurity Bank Bldg., Minneapolis 1810-11 First Natl. Bank Bldg., Cincinnati 
RAYMOND & RAYMOND KING, McCUNE & McKENZIE 
General Agents, Michigan Res. Agents N. W. Ohio 
ALFRED > i caiman THE MERRILL, DODGE & neneee 
gare Se. Virginia CO., General Agents, Lucas County 
1136-40 Chapline Bldg., Wheeling 12-28 Produce Exchange, Toledo, O. 











Capital, Paidin Cash =: 3 
Surplus to Policy Holders, Se 
T. J. FALVEY, President 


MASSACHUSETTS BONDING INSURANCE COMPANY: 


HOME OFFICE, BOSTON, MASSACHUSETTS 
: : $1,000,000.00 
pt. 30,1911 $1,584,861.05 


JOHN T. BURNETT, Secretary 


FIDELITY AND SURETY BONDS OF EVERY DESCRIPTION 
BURGLARY AND THEFT INSURANCE 


The Company expects to enter the Field of General Liability and 
Casualty Insurance about December Ist, 1911 


GOOD TERRITORY AND 


POSITIONS OPEN TO LIVE UNDERWRITERS AND PRODUCERS 
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FUTURE OF THE BUREAU 


—_—_ 


REORGANIZATION IS LIKELY 

Many Burglary Association Resigna- 
tions Leave Organization Where 
Effective Measures Are Necessary 





(From Staff Correspondent) 

New York, Jan. 2—The National 
Surety and the Massachusetts Bonding 
have resigned from the Burglary In- 
surance Underwriters’ Association, 
making five companies within a month 
to resign from the association, the oth- 
ers being the Empire State Surety, 
General Accident and United States 
Casualty. Nine companies operating 
in New York remain members of the 
association and one company not in 
New York state, while some fifteen 
companies writing burglary insurance 
are not members. 

The series of resignations has led to 
numerous predictions of the breaking 
up of the association, but this is not 
likely to happen. What is likely is 3 
reorganization, with a thoroughgoing 
attempt to get all companies to come 
in on a new basis. 

Undertook Too Much 


The . present association, burglary 
men say, started off with a bigger 
mouthful than it could chew. Regu- 
lations were drawn up governing all 
branches of the business, including pol- 
icy forms and methods of underwrit- 
ing in general, and the regulations 
were too severe to be enforced by a 
new and weak organization. If a re- 
organization takes place, the chances 
are that it will be based simply on the 
maintenance of a statistical bureau. All 
of the companies which have resigned 
have signified their willingness to con- 
tinue in the support of the bureau, as 
have companies which have never 
joined the association, and it is thought 
that on this common meeting ground 
the companies will be able to get to- 
gether, and from that point build up, 
adding jurisdiction slowly and care- 
fully. 

Plate Glass Bureau as Example 

What can be done in this fashion has 
been demonstrated in the plate glass 
association, which, through the work 
of the Plate Glass Service & Informa- 
tion Bureau, now takes in practically 
every company in the business, and is 
a highly effective organization. The 
statistical bureau of the burglary as- 
sociation has already done very good 
work, giving the companies the first 
reliable information they have had in 
regard to the cost of burglary insur- 
ance. Its value is realized by all the 
companies and should be enough to 
get them together. 





New Disability Policy 

The United States Casualty is issu- 
ing a new policy called the “Nontechni- 
cal Disability” policy, issuing it in 
either disability or accident alone. A 
number of liberalizing features have 
been introduced. In double indemnity 
features, injuries received on platform, 
steps or running board of public con- 
veyances are included. Full indemnity 
is paid during convalescence, even 
though not confined to the house. The 
policy contains the accumulation fea- 


AGENCY WANTED 
Million Dollar Agency 


is open to receive propositions from 
Companies for a REAL GENERAL 
AGENCY for City of Chicago. 


MID-WEST CO’S preferred. NON- 
PAR. only. Address 91-P, care The 
Western Underwriter. 








ture, 10 percent being added when pre- 
miums are paid annually in advance, 
and 5 percent when premiums are paid 
otherwise, until 50 percent accumula- 
tions have been added. 





Issuing Bankers’ Form 


Burglary companies last week re- 
ceived copies of the revised American 
Bankers’ ’Association policy, and began 
issuing them on the second. The pol- 
icy is inferior in some respects to the 
ordinary policy which has been issued 
by the companies, but the companies 
take the stand that if the bankers want 
that policy they will give it to them. 
The question of discrimination is be- 
ing left to the future. 

Companies are not finding great 
cause for worry in the threat of the 
association to organize a mutual com- 
pany for bank burglary among the 
members of the association. If such a 
company should be organized, it is 
not believed that it could control a 
very large share of the business, even 
among the members of the American 
Bankers’ Association. 


Held Annual Meeting 


The annual meeting of the Kentucky 
Surety Underwriters’ Association was 
held at a dinner at the Tavern Club in 
Louisville. J. Morton Morris of Louis- 
ville, general agent of the National 
Surety, was unanimously reelected to 
the presidency. Mr. Morris has been 
handling the affairs of the organization 
in splendid style, and his confreres de- 
cided that he should remain at the 
helm for another year. 

Other officers were elected as follows: 
Vice-president, Thomas S. Dugan, general 
agent of the United States Fidelity & 


Guaranty; secretary and treasurer, Harry 
B. Fitch, general agent for the surety de- 
partment of the Maryland Casualty; ex- 
ecutive committee: Sam K. Bland, general 
agent Title Guaranty; Tracy Underhill, 
special agent of the Fidelity & Casualty, 
and Mr, Dugan. The president is ex- 
officio a member of this committee. 

It has been decided to have the regular 
meetings of the association in the form 
of luncheons, and the January meeting 
will take place at the Louisville hotel. 
The members of the association are dis- 
cussing the advisability of proposing leg- 
islation having to do with the simplifica- 
—,. court procedure affecting judiciary 

onds. 


Scott Gets Title Guaranty 

D. H. Scott of Cincinnati, formerly 
general agent of the Illinois Surety, 
who recently resigned, has been ap- 
pointed general agent of the Title 
Guaranty & Surety in that city, suc- 
ceeding Sprague & Diggs, who re- 
signed to take a large field for the 
Massachusetts Bonding. 








PAREKER’S NEW CONNECTION 


George T. Parker, who has been con- 
nected with the Title Guaranty & Surety 
in various capacities for a number of 
years, more recently as resident manager 
at Washington, D. C., has organized the 
Parker Agency Company to represent the 
New England Casualty in Pennsylvania 
east of Harrisburg, in Maryland, Dela- 
ware, District of Columbia and southern 
New Jersey. Offices will be established 
at Philadelphia, Baltimore and Washing- 
ton, 

Mr. Parker has associated with him 
William W. Parker, of Philadelphia, who 
has been with the Maryland Casualty; 
Wm. R. Parker, who for some time has 
been resident manager of the Title Guar- 
anty & Surety at Philadelphia; and Clar- 
ence S. Parker and Willis W. Parker, re- 
cently with the Southwestern Surety at 
Washington, D. C 





MITCHELL SUCCEEDS GARDNER 

Harry C. Mitchell, who has been sec- 
retary and assistant manager of the Com- 
mercial Casualty of Newark, N. J., has 
been appointed secretary and general 
manager to fill the vacancy caused by the 
resignation of William J. Gardner, who 
enters the executive department of the 
Ocean Accident. 





MARYLAND'S STATEMENT 


The Maryland Casualty published its 
annual statement on Jan. 2, which showed 
some speed. It shows stocks and bonds of 
a value of $4,478,407; total assets, $6,173,- 
018. Liabilities are as follows: Premium 
reserve, $2,355,732; claim reserve, $1,262,- 
847; contingent reserve, $100,000; net 
surplus, $1,358,507; capital, $1,000,000; 





reserve for taxes, etc., $95,932. This is a 
gain of $158,000 in net surplus, 


ASSURANCE CORPORATION, LTD. 


EMPLOYERS’ LIABILIT OF LONDON, ENGLAND 


Samuel Appleton, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. Original and Leading 
Liability Company. All forms of Liability Insurance. The most advanced and ractical Personal Accident 
and Sickness Policies. United States Assets, $5,688,404. Surplus $2,094,362. 


GENERAL AGENTS 
" . . Ohio, East. Ky., W. Va., Tenn., 518 Walnut St., Cincinnati. 
wae O. BRUNSKILL, 337 Superior Ave., . Cleveland. 


E FRANK TALLMADGE COMPANY, Cent. Ohio, New Hayden Bidg., Columbus. 
ZENER & STONE, iodine and ear gy hap Block, Indiana: 
: a 


THOSE. HANLON, Gen 


lis. 
GEO. A. GILBERT, +» Lowa, Neb., S. . and N. Dak., 29 Ss. La Salle St., Chicago. 
raen H. GARRISON, Mich., Majestic Bldg., Detroit. 


L_ DURAND, Wisconsin, Mitchell Bldg., Milwaukee. 
F. D. HIRSCHBERG & COMPANY, Merchants Exchange, St. Louis. 


LET’S GET TOGETHER! 


We desire to have a complete Agency Organization—an able, working agent in every 
town of any importance throughout the United States. You desire to have a complete 
agency—an impossibility unless you can supply your clients with SURETY BONDS. 
**WE ISSUE SURETY BONDS” 
andare fully equipped so that wecan give agents and clients the very best service in this line. 
For particulars address GORDON SCOTT, Superintendent of Agencies 


THE TITLE GUARANTY & SURETY COMPANY—Home Office, Scranton, Pa. 
L. A. Watres,—President Vice-Presidents—H. P. Knapp, B. P. Keating, Joseph A. Sian 


HOOSIER CASUALTY COMPANY 


Lemcke Building, INDIANAPOLIS, INDIANA 


Why did we increase our business 33 per cent and receipts 60 per cent 
éullon 1910? Because our policy is what the people want. 
Accident, sick and death benefits are paid from any cause. 


Agents Wanted in Illinois, Michigan, Indiana and Pennsylvania 


PACIFIC SURETY COMPANY 


OF CALIFORNIA 
Established 1885 


All forms of Liability Insurance, including Automobile liabil- 
ity; Plate Glass; Personal Accident and Health. Best and 


most liberal “Death and Dismemberment” policy. 
Liberal Commission and prompt attention paid Agents. Desirable Agents wanted in the State. 


Paciric URETY 
ERFECT WAFETY 


E. P. FATCH & CO., General Agents for Illinois 
29 South La Salle Street, Chicago 


SECURITY CASUALTY CO. 
INDIANAPOLIS 
W. Morton Harriott PRESIDENT E. E. GrifF1TH MANAGER 


A Company up to the minute in its methods, ideas and policies. The 
only stock company confining itself to Industrial Health and Accident 
Insurance. This means service to the agent and policyholder. 


Why don’t you write Sickness and Accident Insurance for 


“THE PHOENIX” 


OF DETROIT 
Most Liberal Contract Most Liberal Policies Stock Company 


Write “Phoenix,” 309 Washington Arcade, Detroit, Michigan 


PEOPLES HEALTH & ACCIDENT INS. CO. 


of GRAND RAPIDS, MICH. 


Writes most liberal policy. Gives free hospital care in case of accident 
and pays full indemnity besides. Splendid opportunities for good agents 
in Michigan. Write company for literature. 


1ss7 — 1912 
Whenever You See a Clock You Think of The Continental 


_Another year has slipped away into Time’s Keyless Safe Deposit Vault. It is safe 
and sound as a Continental Casualty Company Policy. 

But why discuss yesterday. Today's here. Tomorrow’s coming all too fast. Let's 
consider the present and the future. No one KNOWS when some physical set-back 
may come. 

The only way to feel safe, not sorry, is to secure your Prospects’ incomes come 


what may. The only “Income Insurance’ Company operating in ev state; the 
LARGEST health and accident company IN THE WORLD “ 7 


Continental Casuaity Compan sy, 
H. G. B. Alexander, Presidemt 

















CAPITAL 
$125,000 











wishes a and safety to you and yours during every moment of 1912, but always 


remem! 
*‘Every Time the Clock Ticks, 
Every Working Hour, 
It Pays 


A Dime to Somebody, Somewhere, 
Who Is Sick or Hart.’’ 





More Than $1,250,000 a Year. 
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HAS A BRIGHT OUTLOOK 
BOYER WITH NATIONAL LIFE 





Becomes Manager of the Casualty De- 
partment of the Progressive Chi- 
cago Company 





C. H. Boyer, formerly manager of 
the industrial accident department of 
the General Accident, became manager 
of the causalty insurance department 
of the National Life, U. S. A., on Jan. 
1. The National is going in strong on 
both industrial and commercial lines 
of accident and health insurance. It 
already has $70,000 in industrial pre- 
miums on its books, counting twelve 
times the monthly premium, and Mr. 
Boyer expects to build the business up 
to large proportions. Mrs. Boyer, who 
was superintendent of agents in Mr. 
Boyer’s department of the General, will 
be associated with him. They are mov- 
ing to Chicago this week. 

Will Seek. Weekly Pay Business 

Mr. Boyer believes the surface has 
only been scratched in the industrial 
health and accident field. He will spe- 
cialize on the weekly payment busi- 
ness, which he believes holds the larg- 
est opportunities. Railway and factory 
installment insurance will also be 
pushed vigorously, the railway install- 
ment business being in charge of H. C. 
Vette, who went with the National 
some time ago and who managed the 
same department for the General under 
Mr. Boyer. 

The National Life will offer com- 
bined life, accident and health insur- 
ance on every plan, including commer- 
cial. Commercial health and accident 
policies will be offered on the monthly 
payment plan with no increase of pre- 
mium, something which has not been 
done heretofore by any company. 

Nearly all the state departments have 
now consented to the issue of pol- 
icies covering life, accident and health 
insurance in one contract. 

Will Enter the World Casualty 

In states where the National Life does 
not care to enter, its running mate, the 
World Casualty, will be admitted. This 
company was organized by the officers of 


the National Life and has $100,000 capital 
and $50,000 surplus. 

Mr. Bover already has a busy bee-hive 
of an office running on the tenth floor of 
the National Life building. He is getting 
a splendid agency organization. Mr. 
Boyer’s experience in the accident and 
health field enables him to put into opera- 
tion the plans that he has found success- 
ful. He has a large following of agents 
who appreciate his knowledge of the busi- 
ness and his superior ability as a pro- 
ducer. Mr. Boyer believes that the com- 
bined accident and health policy with a 
life insurance feature in the way of a 
funeral benefit, will be a ready seller. 
With the funeral benefit of $100 or so 
added, payable at death for any cause, 
the other benefits will be graded some- 
what differently than those of the regular 
policy. 

Career of Mr. Boyer 

Mr. Boyer started as a soliciting agent 
of the United States Health & Accident 
ten years ago in New Haven, Conn. He 
was a success from the start and soon 
was given charge of a large territory in 
that state. He built up an agency pro- 
ducing $45,000 in premiums a year. His 
work attrac the attention’ of Muir & 
Haughton, the United States managers of 
the General Accident, and he was ap- 
pointed manager of the industrial de- 
partment. He had every confidence in his 





ability to get results. He put up a guar- 
antee of $5,000 with the company to in- 
sure the success of his department. He 
and Mrs. Boyer got a commission on the 
business with no salary, and for three 
years they put everything earned back 
into the organization. He built up a big 
industrial producing machine which at- 
tracted attention. Mr, Boyer served with 
distinction as president of the Detroit 
Conference, and made a fine record in get- 
ting new members. 
Big Future for the National 

Mr. Boyer sees a big future for the 
National Life, U. S. A., in its casualty 
department. His rtment last year 
produced over $900,000 in premiums for 
the General. He has his eye set on a 
million for the National Life. He will 
put every energy to work to make the 
National a great factor in the accident 
It has money, age, ability, a good 
record, and a progressive management 
back of it. The National Life is now ad- 
mitted to twenty-five states for casualty 
insurance and with the World Casualty 
it aims at an organization in every state. 


Will Not Write Coupons 

Though it is more than likely that 
the American Assurance of Philadel- 
phia will take over the German Com- 
mercial Accident’s commercial business 
and agents and open a new department 
for this business, it is announced that 
no coupon policies whatever will be 
issued. The discontinuance of the cou- 
pon business by the German Com- 
mercial several weeks ago will be a 
permanent discontinuance if the Amer- 
ican Assurance takes over the com- 
pany. It was stated last week that the 
American Assurance would probably 
write both commercial and coupon 
policies but the company advises this 
paper that this is incorrect and that 
under no circumstances will coupon 
contracts be written by it. 





BREFERRED TO POTTER 

Commissioner Ballard of Oklahoma has 
referred to Superintendent Potter of Illi- 
nois for appropriate action the case of 
the Midland Casualty of Chicago, which 
he alleges has been writing health and 
accident insurance in Oklahoma without 
a license. A resolution was adopted by 
the insurance commissioners at their con- 
vention in Milwaukee to the effect that 
each commissioner would see that the 
companies of his own state were not 
guilty of writing unauthorized insurance, 
and this case is put up to the Illinois 
commissioner under that resolution. 





LIQUOR MEN WANT A COMPANY 

At a meeting held recently at Norfolk, 
Neb., seventy saloonkeepers of northern 
Nebraska decided to organize a bonding 
association to furnish bonds for men in 
their business. It was decided to or- 
ganize a $250,000 company and $30,000 
was subscribed at the meeting. The meet- 
ing followed disclosures which came in 
Judge Vinsonhaler’s investigation of the 
alleged relations between the _ saloon- 
keepers’ trust in Omaha and the seven 
big bonding companies that furnish tne 
dealers in liquid refreshments with the 
necessary papers for carrying on their 
business. 





MAY HAVE A MUTUAL 


The Southern Appalachian Coal Opera- 
tors’ Association has been discussing in- 
demnity insurance as the result of the 
mine disaster at Briceville, Tenn., a few 
weeks ago. At a meeting of the organi- 
zation held at Knoxville, Tenn., Walter 
H. Finley, general manager of the Camp- 
bell Coal Company, read a paper on in- 
demnity, in which he recommended that 
the entire industry collect funds for the 
purpose of indemnifying those who suffer 
as the result of mine accidents. He said 
that he believed the individual miners, 
as well as the operators, should contrib- 
ute something to this fund. Whether this 
will result in the organization of a mu- 
tual indemnity company by the coal 
interests in the Appalachian district re- 
mains to be seen. 
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contract “WITH A FUTURE?” 
write to thee AMERICAN ASSURANCE 
CO., of Philadelphia. 


for a company which [will give you an 


to 'make a living and offers a 


If you are, 


PLANS OF THE STANDARD 
GETS AMERICAN LIVE STOCK 


Will Confine Its Operations to Most 
Profitable States—Has Good 
Agency Plant 





By reinsuring the business of the 
American Live Stock of Indianapolis 
in eight states, the Standard Live Stock 
of the same city began its career as 
an active factor in the business with 
the beginning of the new year. It se- 
cured the cream of a premium income 
well in excess of $200,000 and an 
agency plant that is trained and or- 
ganized. 

While the best business of the Amer- 
ican was sold, the remaining, scattered 
over nearly a dozen states, has been 
canceled flat and the company will 
liquidate, 

The Standard Live Stock was orig- 
inally incorporated as the Interna- 
tional, but owing to the existence of 
the National, also in Indianapolis, the 
title was changed. The authorized 
capital is $250,000 and half of this 
amount is fully paid up. The deposit 
has been made with the Indiana de- 
partment of insurance and the com- 
pany was ee a license by State 
Auditor O’Brien on Tuesday. 

States in Its Field 

Steps are now being taken to qualify 
in seven other states where it rein- 
sured the American. These are Ohio, 
Illinois, North Carolina, South Caro- 
lina, Texas, Nebraska and Missouri. 
The outstanding liability of the Amer- 
ican in California, Kansas, Kentucky, 
Michigan, Minnesota, Pennsylvania, Ten- 
nessee, Washington, West Virginia and 
Wisconsin has been canceled. Later 
on the Standard will apply for admis- 
sion to Michigan and one or two other 
middle western states, but it is not 





SALESMEN WANTED—Health Policy for busi- 
ness men $10.00 first week, $25.00 next 26 
weeks. Same plan as Taveling Men’s 
Associations. Cost $10.00 per year. Good 
Commissions. Write R. A. RIDGWAY, 


AMERICAN CASUALTY EXCHANGE 
Dwight Bldg. KANSAS CITY, MO 


INTER OCEAN 
Life & Casualty Co. 


LIFE, HEALTH AND 
ACCIDENT INSURANCE 





§ We want good State and District men 
at once. Liberal Commissions. Write 
for information concerning our ‘‘Dollar 
Endowment’’ Policy. Address 


W. A. NORTHCOTT, President 
SPRINGFIELD - - ILLINOIS 





planned to spread out too generally 
nor too rapidly. It is the idea of the 
management to confine operations to 
those states only that have proven 
profitable for othér live stock com- 
panies. 

In addition to taking the business of 
the American, the Standard has as- 
sumed the lease on the thirteenth floor 
of the Lemcke Annex building, In- 
dianapolis, and purchased the furniture 
and fixtures there. 

Backing of the Company 

Oscar Hadley is president of the 
Standard. In electing him the stock- 
holders of the company named a man 
who is in the prime of life and in 
close touch with the live stock busi- 
ness. He is president of the Polled 
Durham Breeders’ Association and ex- 
president of the Indiana State Board 
of Agriculture. He is also a former 
treasurer of the state. He is still a 
breeder of live stock and one of the 
few successful long distance ’phone 
farmers. Secretary Frank I. Grubbs 
is a former newspaper man and for 
many years was chief deputy in the 
office of the secretary of state. Vice- 
President Mason J. Niblack is an at- 
torney at Vincennes; Second Vice- 
President J. J. Williams was formerly 
president of the Reliable Life of In- 
dianapolis; Treasurer Leonard M. 
Quill is an ex-treasurer of Marion 
county; Dr. J. B. Heaton, the veteri- 
nary inspector, is one of the leading 
veterinarians of the state of Indiana, 
and Agency Superintendent Edwin R. 
Smith is a well known traveling sales- 
man. 

Will Have Contingent Contracts 

The agency plant secured from the 
American is to be enhanced by the ad- 
dition of a number of well known fire 
insurance agents. Some of the com- 
pany’s stock was spread among agents 
and these men will be given contracts 
immediately. A contingent commis- 
sion contract is being prepared and 





WANTED SALESMEN—To handle the 
best Accident Insurance for business men 
on the same plan as the Traveling Men’s 
Associations.$ $5,000 Policy, $9.00 a year. 
Write [Ernest W. Brown, Sec’y-Treas., In- 
ter-State BUSINESS Men’s Acc., Onserv- 
atory Bldg., Des Moines, Iowa. 


AGENTS! LISTEN! 


Write insurance for a Strong, Growing 
Company; one that pays losses promptly. 
We never had a lawsuit on a claim. 
Then, too, we can give you personal 
cooperation. 

Decide to have these advantages . Write us now 


American Casualty Co. 


READING, PENN. ¢ 

















C. J. SCHMELZER, Pres. 
CAPITAL $250,000.00. 


A clean and ably managed Company. 
New and attractive policies. 


Nebraska and Colorado. 








URPLUS TO POLICYHOLDERS OVER $350,000.00. 

Writing: Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam Boiler, 
Employer’s, Public, Teams, Elevator and General Liability, Physicians’, Dentists’ 
and Druggists’ Liability and Personal Accident and Health Insurance. 


Offers attractive agency contracts for territory in Georgia, Arkansas, Oklahoma, 
ADDRESS AGENCY DEPARTMENT, Kansas City, Mo. 


S. L. LONG, Sec’y. 

















CAPITAL $300,000.00 





After f f 
NOTICE = costal operation we are 
changing to Stock Basis. Excellent proposition 
to Stock Salesmen. 


622 Metropolitan Bidg., Minneapolis. 


R. B. Beson, President, - 





Burglary. 


KANSAS CITY CASUALTY COMPANY 


INCORPORATED 1909 
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will be offered to all agents of the 
company. The management expects by 
this means to eliminate much of the 
moral hazard which is an exceedingly 
important factor in the loss ratio of 
the live stock business. 

It is also planned to write all the 
classes carried by reputable companies 
—horses, mules and cattle—and “feed- 
ers” as well. The rate on the “feed- 
ers” has been almost prohibitive. The 
officers of the Standard have data 
which they feel warrant them in of- 
fering a lower figure on this class and 
they plan to make a strike for a large 
volume of it. 


MANY CHANGES MADE TUESDAY 
Three Important Companies Open 


Branch Offices in Chicago Be- 
sides Several Other Moves 











Probably no day in years has seen 
as many changes in casualty and 
surety offices in Chicago as Tuesday 
of this week. The Fidelity & De- 
posit opened a branch office for its 
casualty department, with J. T. Wag- 
ner, formerly assistant manager of 
the Travelers at Chicago, as manager, 
and Ben T. Webb, formerly manager 
of Shipman & Wayne’s casualty depart- 
ment, as assistant manager. 
man & Wayne, formerly general 
agents, become resident agents for 
Chicago. 

The branch office of the Massachu- 
setts Bonding for surety business was 
opened in the offices of F. M. Blount & 
Sons, formerly general agents, with 
all members of the firm connected with 
the branch office. In connection with 
the branch office Morrison & Blew, 
general agents for the casualty depart- 
ment, opened their temporary office. 
Mr. Morrison’s change left a vacancy 
in the casualty department of Moore, 
Case, Lyman & Hubbard, general 
agents of the Standard Accident. 

The Chicago office of the Globe In- 
demnity was opened in the local office 
of the Liverpool & London & Globe, 
with F. L. Shove as manager. It will 
handle the agency work and under- 
writing for about seventeen states. 
General Manager A. Duncan Reid of 
the company will be in Chicago on 
Friday to complete the organization. 

A few days previous Wile, Loeb & 
Gutman took the city agency for the 
casualty department of the Preferred 
Accident. 

On Tuesday also the reinsurance of 
the Pennsylvania Casualty left Pere L. 
Wickes, Jr., the general agent, with- 
out a company. He has not yet had 
time to make a new arrangement. 





Organizing Bank Deposit Mutual 

Plans are being made by a specially 
appointed committee of the Wiscon- 
sin Bankers’ Association for the for- 
mation of a mutual insurance organiza- 
tion for the insurance of bank deposits 
and it is expected that the orginization 
will be perfected before the next ses- 
sion of the Wisconsin legislature. The 
committee in charge of the matter is 
now conferring with Herman L. Ekern, 
commissioner of insurance, and A. E. 
Kuolt, commissioner of banking. 

Wisconsin bankers believe that unless 
some mutual plan for insuring deposits 
is decided upon a bill for the guarantee 
of deposits by the state will be sure to 


pass the legislature. Under the mutual 
Plan the bankers would have the means 
of knowing the condition of the banks 
taken in and for which they would stand 
responsible, while under the state guar- 
antee of deposits every kind of a bank 
would come under the guarantee, regard- 
less of its standing. It was this feature 
that caused most of the opposition to 
the guarantee bill which was presented 
before the last legislature. 





Will Bid for the Business 
It is understood that several com- 
panies other than the American As- 
surance will be allowed to bid for the 
commercial and coupon business of the 
German Commercial. The directors 
have been authorized by the stock- 


Ship- 


EDWIN WARFIELD, President 


FIDELITY & DEPOSIT CO. of MARYLAND 


Capital, $2,000,000 Surplus to Policyholders, $4,642,1 21 85 Total Assets, $6,904,365 


STRONGEST COMPANY IN AMERICA WRITING ALL 
LINES OF SURETY BONDS AND CASUALTY INSURANCE 
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LIBERAL CONTRACTS TO LIVE AGENTS! 


EDERAL ¥ |NIONQURETY 


URNISHES NEXCELLED, JECURITY 
CASUALTY INSURANCE SURETY BONDS 


Address AGENCY DEPARTMENT 


FEDERAL UNION SURETY COMPANY, INDIANAPOLIS, IND. 






































$100,000.00 
Deposited with 
State of Indiana 


GOOD AGENTS WANTED—OHIO AND INDIANA 


LIBERAL FLAT RENEWAL COMMISSIONS 
BEST SELLING CONTRACTS ON THE MARKET TODAY 


ACCIDENT ann ILLNESS 


MONTHLY PREMIUMS MONTHLY BENEFITS 


ACCIDENT PAYS MAXIMUM 
EVERY DISEASE ACCIDENT 24 MONTHS Sasa on net 


AMERICAN LIABILITY CO., : : Cincinnati, Ohio 





W. R. SANDERS 
General Manager 


EQUITABLE SURETY COMPANY 


ST. LOUIS, MISSOURI 











Capital $1,000,000.00 


Surplus $250,000.00 
JAMES E. SMITH, President _ , 
L. HUMPHREY, Vice-Pr d G al Manag 
+ N. A. McMILLAN, Vice-Paesident +t ALEX MURDOCH, Vice-President and Engineer 


WALTER WEST, Secretary 
JOHN S. BATES, Treasurer 


Select and write our General Agent nearest you for an appointment. 
NEBRASKA, Omaha, 


ie, S. 
NEW YORK, New York Ps McConnell & Co. 
OHIO, Cincinnati, Bonnie r4 * Kellogs 
R. H. Clark 


FRANK MEAD, Vice-President 
We are paying our local agents well. 


ARKANSAS, Little Rock, Arnold Raines & Co. 
COLORADO, Denver, Leonard C. Jones Eldridge Agency 
CONNECTICUT, Rey Haven, James E. Wheeler 
ILLINOIS, Chicago, F. '. A, Hancock, Corn Exchange Bank Bldg. 
INDIANA, peace, 5. H. Woodsmall & Co. 
KENTUCRY, Louisville, Barbee & Castleman 
MASSACHUSETTS, Boston, A. A. Dority 

pte | Detroit, | pols, A & Kinsella 


NNESOTA Hood & Penny 
MISSOURI, Name Ch City, ron vallace insurence Agency 


OHIO, Clevelan 
OHIO, Toledo, Smith-Bowman 
KLAHOMA, Muskogee, E. J. Phelps & Co. 
OK Oklahoma’ City, Willams mr Utterback 
red ISLAND: Providence . Stiness 
Dallas, I. Reinhardt tk Son 
EXAS, ” Houston Shelton & any 


WISCONSIN: Milwaukee, Eldred Agency Co. 
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holders to reinsure the business and 
final award will be made at a meeting 
in January. 

he management of the German 
Commercial’ and the management of 
the American Assurance, which is con- 
templating. making a bid on the busi- 
ness of the German Commercial, have 
requested the insurance commissioners 
of several states not to poe against 
the German Commercial pending a re- 
insurance of its business. 





Will Organize the East 

The Pacific Mutual Indemnity an- 
nounces the promotion to the position 
of assistant United States managing 
agent of E. S. Behrens. This promo- 
tion contemplates the opening of com- 
pany headquarters in the far east, the 
location of which has not yet been fully 
determined. It is the purpose of the 
Pacific Mutual to make an aggressive 
campaign for monthly payment and 
commercial accident and health busi- 
ness in New York, New England, New 
Jersey, Delaware and Maryland. The 
company’s development in those states 
has heretofore not been aggressive and 
its decision was reached because of 
the very desirable class of business 
which the above territory can produce. 

Mr. Behrens heretofore has been spe- 
cial agent of the Pacific Mutual with 
headquarters at Chicago. He is a 
brother of United States Managing 
Agent H. A. Behrens, who has charge 
of the monthly payment department of 
the company. 





Amends Treasury Rules 


The Treasury Department has 
amended section 11 of circular No. 54 
(1910) which lays down the rules un- 
der which surety companies doing 
business with the government wey re- 
insure part of their liability on large 
risks, by adding the following: 

“And provided, further, that hereafter 
reinsurance will not be accepted on any 
bond or other undertaking running to the 
Government whereon persons furnishing 
labor and material for the construction 
or repair of any public building or public 
work, are given a — of action under 
the provisions of the Act of Congress mt 
Broved Aug. 13, 1894 (Vol. 28, Stat. L., 

+ hs as amended by the act of February 
, 1905 (Vol. 38, Stat. L., pp. 811-712).” 

7. New York lawyer commenting. on 
this says that inadvertently the Sec- 
retary of the Treasury has played into 
the hands of some of the largest com- 
panies which can carry such risks net, 
without reinsurance, and still be with- 
in the 10 percent limit. 





Changes in Royal Indemnity 

Several changes have taken place in 
the western department of the Royal 
Indemnity within the past few days. 
On Saturday C. J. Porter, superintend- 
ent of agencies, severed his connection 
with the company, his resignation hav- 
ing been tendered some time previously. 
Mr. Porter has not yet made a new 
connection, but has several offers un- 
der consideration. 

Haines, superintendent of the 
liability department, who had resigned 
in order to return to the London Guar- 
antee, also closed his connection with 
the company on Saturday. 

On Tuesday O. F. Roberts, superin- 
tendent of the surety and burglary de- 
partments, tendered his resignation. 





Stockholders of the Missouri Fidelity 
& Casualty on Jan. 16 will vote on an 
amendment to the company’s charter, the 
effect of which would be to increase the 
number of classes of business the com- 
pany may write. 





With Western Companies 








News and Information Concerning 
Casualty and Surety Institutions 











‘Western Casualty & Guaranty, Okla- 
homa—The Oklahoma insurance depart- 
ment has been engaged during the past 
week on its regular examination of the 
company, an Oklahoma corporation, nomi- 
nally located at Putnam City, a suburb 
of Oklahoma City, but with its —s head- 
quarters in Dallas, Tex. The Pany 
has $300,000 paid-up capital and 31910 000 
surplus. It was licensed July 23, 1910, 
but began active business on April 1, 
1911, It is now operating in Texas, Kan- 
sas and Missouri as well as Oklahoma, 
and has collected over $100,000 in pre- 
miums this year. 

z + . 

Provident Life & Casualty, Charleston, 
W. Va.—It has just been examined by its 
home department and very favorably re- 
ported upon. Regarding the company 
Commisisoner Darst in his bulletin says: 
“In the midst of the recent scandals con- 
cerning claim settlements, the records of 
this a show a refreshing example 
of fair dealings and leniency in its set- 
eats of claims.” 

The company recently increased its cap- 
ital to $100,000 and will enter a number 
of additional states. It was organized in 
1906 and though it has confined its opera- 
tions to West Virginia has had a rapid 
and healthy growth. 


Is Moved to Baltimore 

The furniture, records and other ef- 
fects of the Bankers Surety of Cleve- 
land have been moved to the home of- 
fice of the Maryland Casualty. Here- 
after the clerical and other detail work 
will be done in the Baltimore office, 
although an office will be maintained 
in Cleveland. By this move the Bank- 
ers Surety will be relieved of almost 
all of its fixed expenses. The assets 
of the company will remain in Ohio 
and its deposit will be maintained with 
the Ohio insurance department. Wal- 
ter L. Clark, attorney for the Mary- 
land, who has spent much of his time 
in Cleveland since the company ac- 
quired control of the Bankers Surety, 
has also returned to the home office. 
He said, however, that the company 
would have a representative at the 
Cleveland office the greater part of the 
time. 








Companies Pay Promptly 

The Bankers Surety last week sent 
its check for $50,000 to pay its loss 
under its depository bond on the Union 
National Bank of Columbus, O. The 
bank closed its doors Dec. 4 and be- 
fore the end of the month all surety 
companies had paid the amount of their 
bonds as follows: Citizens Trust & 
Guaranty, $20,000; National Surety,- 
$75,000; United States Fidelity & Guar- 
anty, two bonds aggregating $180,000 
each; Bankers, $50,000. There remains 
unpaid a personal bond of $75,000 
signed by some wealthy Columbus men. 





Will Organize Mutual 

The committee appointed by the Indi- 
ana Manufacturers’ and Shippers’ Asso- 
ciation to discuss the advisability of 
organizing an employers’ liability insur- 
ance company will recommend the 
immediate organization of such a com- 
pany, it is reported. The decision was 
arrived at, following an address at the 
annual meeting of the association this 
week, by J. F. Frederick of Kokomo. 
He said liability companies had fixed 
their Indiana rates too high, that only 
about 33 percent of the premiums col- 
lected in the state was used in paying 





LION BONDING & SURETY CO., OMAHA 


“The Lion’s the Company, 
No doubt about that, 
It’s getting the business— 

Still better facts. 


A few minutes time, 
A postal request, 
Will bring information 
That will pay you the best.” 


Just say “‘Send your Agency proposition.”’ It makes the 


live ones still livelier and “getters’’ out of losers. 


Bonds of ewery description 
Acoidenmt and Burgiary Insurance 


HOME OFFICE; OMAHA NATIONAL BANK BLDG., OMAHA 





Organized 1897 


Royal Casualty Companyw 


CASH CAPITAL $100,000.00 


GEO. E. DICKSON, President 


District Managers wanted to appoint agents and sell our new Accident and Health 
Policies (no policy fee)—choice territory—liberal contracts. 


Home Office: 
Principal Branch Office: 


705 Olive Street, St. Louis, Mo. 
19 South La Salle Street, Chicago, IIl. 





AMERICAN INDEMNITY COMPANY 
Tacoma Building, CHICAGO 


Agents wanted in Illinois. 


The Pioneer Health and Accident Company of Illinois 


Issues a full line of attractive policies which provide a Natural Death Benefit, $1,000.00 
Travel Death Indemnity, and an Increasing Indemnity for a prolonged illness, which 
are features not offered by our competitors. 


Liberal Renewal Contracts to ‘‘business getters.” 











INCOME 


Cash Capital ae 000 





““Something New’ 
Aimitee Accident-Health Policy yg 
MIDLAND CASUALTY COMPANY, NY, Chicago, Il. 
we} ete. 
per year. 


No Medical Examination required. 

Write for sample policy and full par particulars. 
CHAS. A. WHITE, Mgr. Registration Dent., 5 N. LaSaile St., Chicago 

ART EE EP AE ASE AI NE TT SE ST TE RR oe RT Ry 





INSURANCE 


15 weeks taneaee tor 7 Sabine f. 
$45 wee or Sickness } s only 


$2000 Death by Accident) per year. 
= S *> at the same low cost per year. 


we are now appointing agents. 








The General Accident 


PHILADELPHIA 
best serves producers and the public. Its Agents adjust and pay 


all claims at sight. What you cannot get in the line of health 


and accident insurance with the “General” is not worth having. 





losses, the remaining amount being 
used in paying salaries, etc. He was of 
opinion a mutual company would make 
liability insurance in the state cheaper. 
Mr. Frederick is chairman of the com- 
mittee, the other members being Sam- 
uel J. Mack, Anderson; Joseph Ebner, 
Vincennes; C. W. Reynolds, Kokomo, 
and C. M. Kimbrough, Muncie. 





Consider Compensation Law 

John L. Bennett, local representative 
of the Travelers at Decatur, IIll., gave 
a dinner at the Decatur Club last Fri- 
day night, at which his guests were 
more than thirty of the leading busi- 
ness men of the city, representing al- 
most every large enterprise there. The 
gathering was for the purpose of con- 
sidering the Illinois workmen’s com- 
pensation law, which becomes effective 
May 1. Robert Vail, of LeForge, Vail 
& Miller, local counsel of the Travel- 
ers at Decatur, delivered the main ad- 








dress, in which he pointed out the fea- 


tures of the law, some of its uncer- 
tainties and made it plain that manu- 
facturers must insure whether they 
come under the law or not. 





To Manage Casualty Department 

John Ditman, who has been chief 
clerk in the office of the Cincinnati de- 
partment of the Employers Liability, 
has become manager of the casualty 
department of the Law’s Insurance 
Agency, managers of the Royal Indem- 
nity. Mr. Law has been looking for 
some time for a good man to handle 
the Royal Indemnity and feels he has 
secured the right man in Mr. Ditman. 





Not in Conference Yet 

When President T. J. Falvey of the 
Massachusetts Bonding was in Chi- 
cago recently he had not decided 
whether the company would apply for 
membership in the Workmen’s Com- 
pensation Service & Information Bu- 
reau or not, and, so far as known, he 
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has not since made any move in that 
direction. The Massachusetts Bonding 
has no intention of doing a cut rate 
business, but is in the same position 
as other new liability companies, which 
feel that they cannot get a square deal 
under the present bureau rules regard- 
ing special rates. 





Burras With the National Surety 

Charles H. Burras of Chicago has 
joined the legal staff of the National 
Surety. He will have his office with 
Joyce & Co., general agents of the 
company at Chicago, and will look after 
legal affairs in a considerable western 
territory. This will not in any way 
disturb the company’s Chicago legal 
connections. Mr. Burras is well known 
both as a lawyer and an insurance man 
in Chicago, having been at one time 
connected with the claim department 
of the London Guarantee and recently 
with the Pacific Coast Casualty as gen- 
eral agent. 





Will Increase Its Capital 


The National Surety has voted to 
issue new stock of $500,000 to be sold 
to stockholders at par. This brings 
the capital to $2,100,000. 


Go With Continental Casualty 

Two of the German Commercial 
men, George and Derrick Brown of 
Detroit, have gone with the Conti- 
nental Casualty. Mr. Brown, Sr., who 
built up the Detroit agency for the 
German Commercial and has since last 
April been a special assistant to Hor- 
ace B. Meininger, the manager, will 
do field work for the Continental. 
Derrick Brown, who was recently De- 
troit manager, takes a similar position 
with the Continental through its rep- 
ee, the Jacob Guthard & Sons 
oO. 





MAKES A GREAT SHOWING 

The United States Fidelity & Guaranty 
will show net surplus on Jan. 1, 1912, of 
over $1,000,000, an increase of about $250,- 
000 over Jan. 1, 1911. During its second 
year in casualty lines, the company re- 
ceived in premiums from these sources 
about $1,200,000. 


GETS A BIG ONE 

George A. Wilson, Jr., of La Salle, IIL, 
has captured the liability line of the La 
Salle County Carbon Coal Company, 
on which the premium is $25,000. He has 
written it in the Fidelity & Deposit. 
These are said to be the first Hilinoie. coal 
mining risks the company has written and 
is one of the largest risks of its class in 
the state. 


The European Accident of Lange, Eng., 


has been admitted to Ohio. It does a 
reinsurance business only. 


ACTUARIES 


R. NUESKE 
ba CONSULTING 
ACTUARY 








1116 First National Bank Building 
38 S. Dearborn Street 


Telephone Randolph 2520 
CHICAGO, ILL. 





ONALD F. CAMPBELL 
CONSULTING 
ACTUARY 


856 Peoples Gas Building 
Telephone Randolph 1530 


CHICAGO, ILL, 
om F. ROCHE, F. A. S. 


Consulting 
Actuary 
55 Liberty Street 


NEW YORK 
H W. BUTTOLPH 
e 








CONSULTING 
ACTUARY 


Hume Building 
INDIANAPOLIS, IND. 





GAINS BY MOST OFFICES 
CHICAGO BUSINESS GROWING 





Last Year Proved Generally A Good 
One in Volume of Casualty and 
Surety Premiums 





A canvass of a number of the 
casualty and surety offices of Chicago. 
shows that with scarcely an exception 
they made a gain in business over 
that of 1910. The gain in liability 
business is due in a large degree to 
much greater writings of automobile 
liability. Some large employers’ liabil- 
ity risks were lost. Some others were 
rewritten before April 1, when the 
new manual of rates became effective. 
Renewals since that date have shown 
in most cases some advance over the 
old rates, but not in all. There is 
considerable complaint of the loss 
ratios on liability in the city. 

While surety agents felt blue over 
not getting bonds on many of the 
large contracts let in the city during 
the year, the growth in smaller lines 
has resulted in an increase for most 
of the offices. As far as learned there 


was a very fair growth in the volume, 


of burglary insurance. Some offices 
have had a very bad loss ratio on 
plate glass insurance, while others ex- 
press themselves as satisfied with re- 
sults. . 

It was impossible to secure state- 
ments from all offices, and in many 
cases only round numbers or percent- 
ages were available. The following 
are results as far as learned: 

a * * 

Tilin —Last year was the best 
in the company’s history. Its premiums 
written amounted to about $575,000, a 
large gain over the year previous. The 
business done at the home office, exclusive 
of that sent = by agencies, amounted to 


about $140,000. 

Pacific ty—E. P. Fatch & Co., gen- 
eral agents, wrote the following amounts 
of premiums: Liability, $59,950; accident, 
$4,077; plate glass, $8,014; burglary, 
$2,620. It should be remembered that for 
nearly half the year the company was 
not licensed for liability business in IIlli- 
nois, and during that period Fatch & Co. 
had to broker their business in that line 
to other companies. 

Southern —E. P. Fatch & Co., 
general agents since Dec. 1, wrote during 
the month $1,832 in premiums. 

7 - . 

London Guarantee & Accident—Conk- 
ling Price & Webb, general agents, did 
$880,000 in casualty premiums in Illinois, 
Missouri and Indiana and $400,000 in 
credit insurance premiums in the entire 


country, for which they are general 
agents. This is a large gain in both 
lines. While the credit premiums in- 


creased about $65,000, the larger income 
th @ smaller liability than in 

1910. During December, the agency re- 
mitted to the head office $154,000. 

Fideli & Deposit—Conkling Price & 
Webb, general agents of the surety de- 
partment, wrote $203,000 premiums, not 
including such business as they reinsured 
in Chicago. This is an increase of $32,000 
over their business for the company in 
1910. In addition the firm did $30,000 in 
placed and cosurety business. 

Including the business both of the Lon- 
don Guarantee and the Fidelity & De- 
posit, Conkling Price & Webb did nearly 
$1,500,000 in premiums, or about $1,400, 
000 after deducting ae 

National Surety—Joyce & Co., general 
agents, wrote about 462, 000 in fidelity 
and surety premiums, said to be the larg- 
est business done by any surety agency 
in the world. From Nov. 1 to Dec. 30, the 
agency remitted to the home office $135, - 
000. The office did $380,000 in premiums 


in 1910. 

Fidelity — Hutchinson & 
Cooley, Illinois general agents, did $207,- 
000 in premiums, a gain of 130 percent 
over 1910. The main gains were on lia- 
bility and bonds. The liability premiums 
written for 1911 were $179,000 as against 
$65,000 in 1910; fidelity and surety $14,000, 
compared to $8,000 

= t + 

Massachusetts Bo Moore, Case, 
Lyman & Hubbard and F. M. Blount & 
Sons, the two general agency firms at 
Chicago, together did about $70,000 in 
fidelity and surety premiums. 

Pederal Union Surety—The Meeker- 
Magner Company, general agent, wrote 
shout $22,000 gross, which would be re- 
duced somewhat by reinsurance. The 
business of 1910 was about $15,000. 

Pideli & 


ity Casual 
lished, W. A. Alexander & Co., 
agents, did over $1,200,000 in premiums, 
a gain of $200,000. The fidelity and surety 
business of the company in Chicago 
amounted to about $70,000, as against 





American Accident 


Insurance Company of Lincoln, Nebr. 


Health 18° * 2st one eary ectiers ””* Accident 
Write Home Office for an Agency 











The METROPOLITAN CASUALTY 


PLATE GLASS 


PERSONAL ACCIDENT PO i ICI DANIEL D, WHITNEY, Vice President 
AND HEALTH $, WILLIAM BURTON, Secretary 
Of the Most Approved Forms ALONZO G, BROOKS, Assistant Secretary 











INSURANCE COMPANY, OF NEW YORK 
Formerly The Metropolitan Plate Glass and Casualty Ins. Co. 
EUGENE H. WINSLOW, President 





RELIABLE AND ENERGETIC AGENTS WANTED 











MIDLAND CASUALTY COMPANY 









The fairest agency contracts, the highest possible commissions and 
the most liberal policy contracts, both commercial and industrial, 
backed by a deposit of over $100,000 with the Illinois Department 
and capital and surplus of over $200,000. 


The only Company organized and doing business under the Casualty Laws of Illinois. 


HOME OFFICE, Fort Dearborn Building, CHICAGO 














*“SQUARE DEALING” OUR MOTTO 


Licensed in Illinois, Indiana, Michigan, West Virginia, 
Pennsylvania, Kentucky, Minnesota and Mississippi. 
























The American Credit-Indemnity Co. 


Insures Excessive 
Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 


J. F. KALLWEGEN, General Agent, 














of NEW YORK 
CREDIT INSURANCE ONLY 








BE. M. TREAT, President 


manufacturers and wholesalers against Annual Loss through 


302 Broadway, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


1140 Marquette Bldg., CHICAGO 



















M. L. GARRETT, President 


Missouri Fidelity & Casualty Co. 
Capital and Surplus $375,000 


A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Healtk, Steam Boiler, Liability,and Industrial Accident and Health Insurance. 


Net Reserve to Policy Holders,.. ... . 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. 






















W. L. TAYLOR, 2d Vice-Pres. & Gen’l Manager 
KEITH McCANSE, Sec’y and Asst. Treasurer 


Springfield, Missouri 


BEGAN BUSINESS MARCH 1, 1911 
. $372,971.68 


Liberal Commissions. Correspondence Solicited. 














UNION CASUALT 


GENERAL AND SPECIAL AGENTS WANTED 


For Southern Ohio apply company’s offices, 314-315 Mercantile Library Building, 
Cincinnati, Ohi 


For Northern Ohio, ‘cooly company’s offices, Williamson Building, Cleveland, Ohio, 
Highest Brokerage Paid. Most Liberal and up-to-date Policies Written. 
Mercantile Burglary 


; Elevator 
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COMPANY 
HOME OFFICE—UNION CASUALTY BUILDING 
S. E. Corner Sixth and Walnut Sts., Philadelphia, Pa. 


























The Bankers Surety Co. 


Williamson Buliding, CLEVELAND, OHIO 






“THE OHIO COMPANY’’ 





Capital, $500,000.00, Fully Paid 








Becomes Surety on Bonds 
Chartered Under Ohio Laws 


$200,000 Deposited with Insurance Commissioners 
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50,000 in 1910 and $30,000 in 1909. The 
g business was handled by a branch 
office until recently, but is now part of 

the general agency's business. 
Life—Figures are not available, 
but Marsh & Mc nan, general agents, 
made a gain over 1910, notwithstanding 
the loss of several very large lines. The 
most gratifying feature is a reduction in 

loss ratio to less than 50 percent. 

t—Moore, Case, Ly- 

man & Hubbard, ge ag 
a gain-in business written, although ex- 
act figures are not available. 
Casual Company of America—Fred 
8. James & Co., general agents, did $200,- 
000 premiums for the com ed in all 
lines, as compared to $166,000 in 1910. 
About $140,000 of this was Habuity busi- 
ness, a gain of about $40,000 over the 
previous year. The loss ratio was fair. 

* . a 


Maryland Casualty—Excluding bonding 
business, C. C. Davis, general agent, made 
an increase of 11.4 percent in net pre- 
miums in all lines over his 1910 record. 

George K. Thomas, who became gen- 
eral agent of the Maryland’s surety de- 
partment Nov. 1, wrote $12,000 in sorety 
and fidelity premiums in the last two 
months of the year. During the om ten 
months he wrote nearly $50,000 in the 
Bankers Surety. His total was about the 


_Bame as for 1910. 


Fraakfort—T he Chicago branch office 
did about $166,000 in —— of which 
approximately $150,000 was liability busi- 
ness. These figures are about the same 
as for 1910, the liability business show- 


ing a a slight gain 

ent—Joseph BE. Callender, 
general agent, made a little gain over his 
1910 figures. His burglary business 
doubled. The gain on liability was slight 
as he had some big contract jobs in 1910 
which were completed during that year. 





COME UNDER COMPENSATION LAW 


Some of the Wisconsin concerns mak- 
ing elections under the workmen’s com- 
pensation act recently are the following: 
J. I, Case Plow Works, Racine, 500 em- 
ployes; Modern Steel Structural Company, 
Waukesha, 225; Racine-Sattley Company, 
Racine, 160; La Crosse Stone Company, 
60; La Crosse Plow Company, 400; 
Crosse City Railway Comeene, 80; George 
A., Whiting Paper Company, Menasha, 53; 
Plover Paper Company, Stevens Point, 
194; Bundy Lumber Company, Pelican 
Lake, 120; Gund Brewing Company, La 
Crosse, 330; Atlas Bread Company, Mil- 
waukee, 70; Milwaukee Y. M. C. A,, 
the Bain Farms, Kenosha county, 18; 
Portage American Gas Com y, Portage, 
12; Swift & Co., Chicago, for their Wis- 
consin employes. 





W. M. SMITH’S NEW WORK 


W. M. Smith, fidelity and surety mana- 
ger in the eastern department of the 
Royal Indemnity, has resigned and gone 
with the Aetna Accident & Liability as 
assistant to Daniel A. Gage, manager of 
a similar department in that company. 
The two were closely associated in the 
Aetna Indemnity, Mr. Smith was mana- 
ger of the New York office and with the 
Aetna Accident & Liability will be in 
charge of the New York office as as- 
sistant from the home office. 





MAKES MANY APPOINTMENTS 


S. H. Boynton, superintendent of 
agencies of the Southwestern Surety, has 


just returned from a ue through Ohio,. 


Tennessee and Mississippi, where he made 
the following appointments of general 
agents, each having jurisdiction in his 
home city and vicinity: Burt A. Miller, 
Cleveland, Ohio; Edgar G. Banta, Gprins- 
field, Ohio; C. ‘0. Gansel & nein- 
nati, Ohio; Thatcher & PN al Chat- 
tencogn. enn; 8. A. Dow & Co., Knox- 
enn.; W. C. Edmondson, Memphis, 
Tenn.; Head & Allen, Nashville, Tenn.; 
B. H. Grimes & Co., Meridian, Miss.; 
Wheatley, Moore & Co., Greenville, Miss.; 
Wharton & Roberts, Jackson, Miss. 





Cc. A. Ethridge has gone with Wile, Loeb 
& Gutman, city agents of the casualty de- 

rtment of the Preferred Accident in 

icago, taking charge of their casualty 
department. revious 7 Sing to Colo- 
rado a few months om, 3 Ethridge held 
« similar position h Critchell, Miller, 
Whitney & Barbour of Chicago. He has 
had an extended casualty experience, hav- 
ing been a special agent of the Travelers 
in Wisconsin and in charge of the Man- 
ley-McLennan Agency's casualty depart- 
ment at Duluth. 


CASUALTY NOTES 


The Inter Ocean Life & Accident hay 
been admitted as a life as well as an ac- 
cident company in West Virginia. 

The insurance departments of New 
York, Michigan and Indiana have started 
a joint examination of the Federal Union 
Surety of Indianajolis. 

BE. L. Graham, pay roll auditor of the 
Maryland Casualty at St. Louis, has re- 
signed to become St. Louis manager for 
the Kansas City Casualty. 

W. C. Perry has purchased the Con- 
tinental Coguaity aw for Oklahoma 
City from who will continue 








to be associated with him in the busi- 
ness for the present. 


The promoters of the Bay State parety 
of Boston are limiting the. sale of st 

to fifty shares to any one rson. The 
company has some very prominent men on 
its board of directors. 

Major John G. » eeOuire of Nashville, 
Tenn., who has m special agent and 
adjuster for the Unitea States Fidelity & 
Guaranty in the south for seven years, 
has become special agent of the Illinois 
Surety and will work in the south. 

J. C. Barrows & Co. of St. Louis have 
my me the general agency of the 

Title Guaranty & Surety and have com- 
menced writing surety business for the 
Aetna Accident & Liability, of which they 
are also general agents for its other 
lines. 

Norman J. Litts, connected with the 
New York underwriting department of the 
Massachusetts Bonding, has resigned to 
go with the New York office of the Ameri- 
can Bonding as resident vice-president to 
— the underwriting of all surety 

nes. 


The Equitable Surety last week wrote 
the $882,000 construction bond of the 
Kinser Construction Company, which has 
the levee contract for East St. Louis. It 
also landed the $1,000,000 fidelity line of 
the Merchants-Laclede National Bank of 
St. Louis. 

The Indiana & Ohio Live Stock has 
notified Commissioner Henry that it will 
not apply for a renewal of its license 
to transact business in Mississippi in 
1912. It gives as its reason for with- 
drawal, that the business had been un- 
profitable, in the state. 


Stockholders of the Union Accident of 
Muskogee, Okla., which sold out to the 
National Fidelity & Casualty of Omaha 
in October, will receive above par for 
their stock. During its experience the 
company settled about a thousand claims, 
not one of which was settled in court. 

Dunbar. B. Spotts, assistant secretary 
of the Empire State Surety, who was as- 
sistant to the late Vice-President Walter 
J. Moore in the supervision of the con- 
tract surety department of that com- 
pany, has been promoted to the position 
of manager of the Empire State Surety’s 
contract bond department. 

The Federal Union Surety has sued 
the directors of the Metropolitan Bank 
of Cincinnati, for $10,698, as indemnitors 
on a depository bond the company exe- 
cuted to protect funds of the city of Cin- 
cinnati on deposit. The bank closed in 
September, and the surety company 
claims this as the amount of its loss. 

Reed, Shaw & McNaught, Traders Bank 
building, Toronto, have been appointed 
general agents of the National Surety for 
me entire Dominion of Canada, succeed- 

Harry W. Crossin. The firm is well 
7 ablished and thoroughly equipped for 
develo aging all the provinces. Provincial 
general agents will be appointed at im- 
portant points. 

Following the opinion of the state in- 
dustrial commission that La Crosse 
county must pay compensation for the 
death of two workmen employed by the 
county, the London Guarantee & Acci- 
dent has submitted to the county a pro- 
posal to insure the county against acci- 
dent and death claims made possible by 
the workmen’s compensation act. 


Last Saturday Moore, Case, Lyman & 
Hubbard gave a luncheon at the Chicago 
Athletic Club to John A. Morrison, who 
was retiring from the management of 
their casualty department. Fifteen men 
were present, including William T. Blew, 
Mr. Morrison’s partner in the new firm 

of Morrison & Blew. Mr. Morrison was 
presented with a handsome watch fob. 


President Falvey, of the Massachusetts 
Bonding, announces the appointment of 
Edwin G. Anderson as assistant secre- 
tary, to take charge of the company’s 
claim department. He is now in charge 
of the claim department at the home office 
of the Aetna Life, with which company 
he has been for ten years, and was, prior 
to that, with the Employers’ Liability 

Governor Foss of Massachusetts has 
named the fifteen directors of the Massa- 
chusetts Employers Insurance Associa- 
tion, the mutual company authorized by 
law for providing workmen’s compen- 
sation insurance for such employers as 
desire to enter a mutual. It is privileged 
to begin business when 100 employers, 
having not less than 10,000 employes, 
have joined. 


The European Accident, of London, has 
been licensed by the Illinois department 
to do accident and health, employers’ lia- 
bility, burglary and theft and steam 
boiler insurance. The company has its 
deposit of $250,000 with the insurance 
department of New York, where, in addi- 
tion to the four kinds of business it is 
authorized to do in Illinois it has author- 
ity to transact plate glass insurance. 
Foster, Douglas & Folsom, of New York, 
are the United States managers of the 
company. It has also been admitted to 
Ohio and Indiana. 


Arthur W. Collins has been appointed 
superintendent of the liability department 
in the New York City metropolitan dis- 
trict for the Globe Indemnity. Mr. Col- 
lins has been connected — the Ocean 
Accident for the past fifteen years, being 
employed in the ipibtittey underwriting de- 





partment of that o- any in London for 
several years until he was appointed 
manager of the Ocean’s business in 
France, aubeousrntiy going | New York 
with the United States bran where he 
has been in charge of the ability depart- 
ment throughout the United States for 
several years past. 

Much interest is being shown in the 
organization of the Kentucky Distillers’ 
Register Company, which has _ been 
formed in Louisville for the purpose of 
guaranteeing the validity of warehouse 
receipts of whisky, which are used for 
collateral on loans and also are negoti- 
able instruments. It is not known what 
arrangements will be made by the com- 
pany to take care of the large liabilities 
which will be assumed, but it is supposed 
that it will be through a surety company, 
as this plan was suggested when the 
registry service was originally devised 
about a year ago. 





Cas. Co. of Amer.—C. C, Crawford, Man- 
torville. 

Genl. Acci—J. A. Stephenson, A. A. 
Michaud and Alexander MacRae, Duluth. 

Inter Ocean L. & Cas.—J. H, Plummer, 
Fairmont. 

Mo. Fid. & Cas.—H. T. Bibb, Minneap- 

S. 


olis. 

Natl. Cas.—J. C. Crever, St. Joseph; 
C. - Hagstrom, Minneapolis. 

Acci.—B. Schwarting, Round 
ey. Paul Kreuger, Madison. 

Title Guar.—J. M. Greeman, Austin; 
A. B. Borlang, Kenyon; M. 8. Dossett, 
oa Ludvig Gullickson, Preston; 
M. Hammond, St. James; G. E. Gates, 
Red Wi ng; R. Shephard, Spring Val- 
ley; W. O. Johnson, Willmar; H. W. 
Parker, Winnebago. 

Wisconsin 

Aetna Life—Gerhard Koenings, " Schleis- 
ingerville; O. W. Muenster, La Crosse. 

Amer. Fidel.—H. A. Davis, Ashland; 
R. E. and F. C. Chartier, Wausau. 

Empl. Liab.—H. W. Gilbert, Superior. 

; — State Sur.—R. J. Morter, Rhine- 
an 
' Fidel. Acci—George Parsons, Rhine- 
ander. 

Genl. Acci.—F. F. Gordon, Milwaukee. 

Inter Ocean L. & Cas. —Anthony Lucius, 
Solon Springs; 8. E. Smith, wreen Bay. 

London Guar.—J. W. Batton and A. E. 
Dafoe, Stevens Point. 

—- A. Acci—A. R. Bechand, Fond du 
ac. 

Royal Cas.—J. E. Fleischmann, Super- 
ior; H. F. Drew, Johnson Creek. 

Title Guar.—J. W. Winkenwerder, Ap- 
pleton. 

Time—A. Seegert, Horicon; 8. W. Wil- 
son, Sauk City; A. H. Strohm, Woodruff; 
2 Ww. Schmitz, Oshkosh; J. Stoltz, Park 

alls 

Travelers—John Dorwin, Hudson. 

U. 8S. Cas.—V. P. Van Slyke, Oshkosh. 

Wisc. Natl. Life—F. E. Steele, Ripon; 
A. C. C. Clifford, Oshkosh; B. H. Mut- 
ternich, Appleton. 

Ohio 
Amer. Bond.—J. G. pwstt. Berlin 
. Stine and 8S. B. Wil- 
liamson, Alliance. 


Cas. Co. of Amer.—T. E. Wistner, Mid- 
dlepoint. 

Citz. Tr. & Guar.—Glenn Land Com- 
pany, East Liverpool. 

ont. Cas.—W. D. Beaumont, Cam- 


Fidel. Acci—Max Ross, Youngstown; 
G. R. Smith, Columbus, 

Fid. & Cas.—Olie Schranze, Columbus; 
Trinter & McGraw, Vermilion; S. M. 
Smith, Wellsville; M. H. Evans, Cleve- 
land; J. H. Henderson, Scio; E. R. Whelen, 
Cincinnati. 

Fid. & Dep.—C. E. Kyle, Rocky River. 





PENNSYLVANIA REINSURES 
(CONTINUED FROM PAGE 1) 
pany has completed arrangements for, 
the reinsuring of the personal accident 
and health, plate glass, liability and 
industrial lines of the Pennsylvania 
Casualty Company, same being effect- 
ive Jan. 1. Arrangements have been 
entered into contemplating the taking 
over by the Massachusetts of the 
agency organization and principal home 
office staff of the Pennsylvania. This 
deal was consummated by myself, after 
having made, with other officers and 





department heads of the Massachusetts, 
a complete and thorough examination 
of the risks of the Pennsylvania. 

“The Massachusetts has both the 
financial strength and organization to 
make this deal a profitable one to it- 
self and of great benefit and advan- 
tage to the policyholders and agency 
force of the reinsured company. The 
Massachusetts has a capital of $1,000,- 
000, net surplus in excess of $600,000, 
total assets ee $2,300,000. 

J. Fatvey, 
“President RES. Bonding & 

Insurance Company.” 

Want of Money Was Trouble 

The Pennsylvania Casualty was a 
mighty nice little company. The main 
trouble with it was that it had not money 
enough. Its officers were experienced 
men and they worked hard. With larger 
financial resources they undoubtedly 
og have made a successful institution 
0 

When the uniform liability reserve law 
was instructed in various states last year, 
the Pennsylvania legislature, on advice 
of the insurance department, amended it 
so as to save the Pennsylvania Casualty. 
During the first couple of years of that 
company’s experience it wrote some street 
Tailway liability business. It discon- 
tinued this in June, 1901, but during 1902 
claims accrued which ran the liability loss 
ratio for that year up to 183 per cent. 
This was on a premium income of only 
about $12,000, but it helped form the basis 
on which its liability loss reserve would 
have had to be computed this year accord- 
ing to the New York law. 


Supposed It Was Safe 


The company was not operating in New 
York or other states in which the new 
law was enacted, and the company there- 
fore had no reason to expect trouble. 
When the departments of other states de- 
cided to compute loss reserves by the 
New York standard, however, it was con- 
awe by a situation which it could not 
meet. 

The Pennsylvania Casualty was 
thought by some to have acted very un- 
wisely when it entered the Workmen’s 
Compensation Service & Information Bu- 
reau. It was held that with its small 
capital and surplus it could not compete 
on even terms with the stronger com- 
panies. In view of this week’s events 
the company acted wisely. Had it re- 
mained outside of the bureau it would 
have had on its books much more liabil- 
ity business at this time and the possibil- 
ity of reserving under the New York 
standard would have been the more re- 
mote. Furthermore, it might not have 
been so easy to reinsure a mass of cut 
rate business as it was to reinsure busi- 
ness adequately rated. 

Nice Start for Massachusetts 

In taking over this business the Massa- 
chusetts Bonding gets a nice start in 
plate glass insurance especially, the 
Pennsylvania having $100,000 or more in 
premiums. 

It is somewhat of a surprise that the 
Massachusetts should 5 o— reinsured the 
industrial business as it was not known 
that the company contemplated entering 
that line. 

The Pennsylvania’s steam boiler busi- 
ness amounted only to about $10,000 in 
premiums and was confined to parttory 
near its home office. It can probably be 
reinsured in some boiler company with- 
out trouble. 

There was a rumor several weeks ago 
to the effect that the Pennsylvania was 
to be reinsured by some strong company. 
It was thought by some that the Title 
Guaranty & Surety of Scranton was going 
into the multiple line business and was 
going to reinsure the Pennsylvania’s 
business for a start. It is doubtful if 
this was even considered. It is under- 
stood that the Title has notified some 
of its agents, who inquired as to its in- 
tentions, that it would confine itself to 
the fidelity and surety field, with the ex- 
— of its title guaranty business at 

ome. 





WANTED 


By an old, rich accident insurance com- 
pany, long ‘established in Chicago, a per- 

sonal accident solicitor who can write $1,000 
per month premiums or more. Attractive 
pee md and commission. Ad- 
dress €. M. CARTWRIGHT, | 9 South La Salle St, Chicage. 





WAN TED 
Stock Sales Manager 


Also a number of good experienced stock salesmen to 
sell balance of stock for well established Company. 
Correspond direct with 
JOSEPH STOUT, President 
SOUTH BEND, IND. 


South Bend Life Assur. Co. 
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NEWS OF FIRE PROTECTION 


SEND OUT REPORT ON BOONE 


Iowa Fire Prevention Committee In- 
spected the Town—Citizens Form 
Local Association 











The report of the committee which 
inspected Boone, Iowa, some days ago 
will be sent out by President J. D. 
Carpenter of the Iowa State Fire Pre- 
vention Association this week. The 
committee which inspected Boone is 
made up of H. A. Houghton, chairman; 
G. W. Holton, E. S. Freeman, J. C. 
Bausch, J. H. Gwinn, C. T. Millard, A. 
T. Davis. It is the first town report 
filed under the new system of inspec- 
tions by congressional districts. 

The report is summarized by the 
committee as follows: 


Special attention is called to the fact 
that there is quite a disposition on the 
part of the business houses to allow con- 
siderable amount of rubbish to accumu- 
ba in basements and in areaways and 
alleys. 

Special attention is called to the elec- 
tric wiring in the city. About 35 percent 
of the wiring has been reinstalled since 
April 1, 1911, at the time the present man- 
agement took charge of the electric street 
railway and light plant and that is found 
to be in good condition. The balance 
almost without exception is of inferior 
installation and in bad condition. Should 
be overhauled and modern up-to-date wir- 
ing installed. The citizens have formed 
a local fire prevention association and it 
is understood that one of the first mat- 
ters to be considered by the local asso- 
ciation is the presentation of ordinances 
to the city council regulating building 
construction and electric wiring. 

The committee would call attention to 
the fact that there are a number of the 
worst fire hazards allowed in the busi- 
ness district, viz.: Moving picture shows 
and automobile garages, etc., and would 
recommend that the local association use 
its influence to have an ordinance passed 
that would regulate these, for the manner 
in which they are operated at the pres- 
ent time is a menace to the other busi- 
ness of the town. 


Report on Lansing, Mich, 
The National Board says as to the 
fire fighting facilities of Lansing, Mich. 


Yield of wells not sufficient; pump 
capacity inadequate; fire flow in principal 
mercantile district good, excep. at times 
of high consumption. Fire department 
undermanned; lacks strength and ap- 
paratus for fighting large fire. Fire 
alarm system inadequate and unreliable. 

As to conflagration hazard it says: 

In the principal mercantile district, 
buildings are mainly of moderate height 
and area, but construction is weak, the 
fire department is not able to control a 
serious fire, the water supply is at times 
inadequate, and the probability of spread- 
ing fires is high in many of the blocks; 
but streets are wide, high winds are in- 
frequent, and congestion in general 
moderate, so that fires should ordinarily 
be confined to the block of origin. In the 
minor mercantile districts, serious local 
fires are probable. In the extensive lum- 
ber and manufacturing district along the 
river, there is serious danger of large 
fires. The compactly built shingle-roof 
frame residential sections have the usual 
high flying-brand hazard. 


The report on Kalamazoo, which has 
been awaited with much interest, will 
be issued the latter part of this week. 








Conflagration Hazard at Flint 
Weak fire protection facilities at 
Flint, Mich., result in a serious con- 
flagration hazard in that city, accord- 
ing to the engineers of the National 
Board. They say: 


The principal mercantile district is very 
weak from a fire prevention standpoint so 
that buildings would furnish ready fuel 
for a sweeping fire. The fire department 
is undermanned and the water supply in- 
adequate, so that there is danger of 
sweeping fires, especially as high winds 
are of frequent occurrence. Manufactur- 
ing plants are in groups and are well 
equipped with private fire fighting ap- 
paratus; spreading fires are improbable, 
except along the Flint river, where the 
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water supply is inadequate. In the com- 
pactly built frame residential sections 
there is great danger of conflagration be- 
cause of the shingle roofs and poor or 
lacking water supply. 





MADE GOOD RECOMMENDATIONS 


The village of Biwabik, Minn., on the 
Mesaba Iron Range, recently named a 
fire prevention committee, through the 
village council. This committee has 
lately reported, and has evidently gone 
into the question rather vigorously. The 
report recommends wrecking several 
buildings, as fire traps. It further con- 
demns the custom of depositing ashes, 
boxes, crates, packing and other combus- 
tible refuse in the alleys, close to out- 
houses. Persons placing barn refuse in 
alleys will be required to construct cribs 
wi lids in order to protect the straw 
from becoming fired by fiying embers. 
Ordinances were recommended to regu- 
late booths and wiring in motion picture 
establishments, to regulate the storage 
of gasolene, benzine, kerosene, naphtha 
and hay within the city limits; also to 
regulate the construction of chimneys and 
placing of stovepipes through partitions, 
roofs, etc. 





ASES HELP OF BANKERS 


Deputy Fire Commissioner Randall of 
Nebraska is sending to the bankers of 
the state a personal letter asking them 
to take interest in the work of fire pro- 
tection in their communities. He urges 
them to use their influence with their 
patrons to secure the removal and de- 
struction of unused and wornout buildings, 
to get them to keep their premises free 
of rubbish and to urge suitable safe- 
+ agg for gasolene and other inflam- 
ables. 





IMPROVEMENTS IN IOWA 


The town of Arthur, Iowa, was prac- 
tically burned out last spring. Since then 
it has installed a water system and the 
next move will be a new fire company. 
The burned property has been rebuilt in 
a substantial way. The city council at 
Donnelson, Iowa, has authorized the prep- 
aration of plans for a new waterworks 
system to begin at once. The waterworks 
company at Eagle Grove, Iowa, is putting 
in a new $1,800 pump. Mason City, lowa, 
has let the contract to a Milwaukee firm 
for a new 3,000,000 gallon pump to cost 
$11,140. Thompson, Iowa, held a special 
election Dec. 18 and voted $5,000 for ex- 
tension of waterworks. 


SHOULD HAVE LARGER CONNECTIONS 


In order to obtain proper water service 
at St. Joseph, Mo., in the congested dis- 
trict, E. R. Townsend, the Chicago en- 
gineer, recommends that about forty 
hydrants be disconnected from their pres- 
ent small supply mains and attached to 
larger mains. There are hydrants enough, 
he states, but the capacity of the mains 
to which they are connected is insuffi- 
cient. He says the new mains now being 
laid will give good protection all over the 
city. His inspection was made at the 
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STANDARD FIRE DOORS, SHUTTERS and 
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RICHMOND SAFETY GATE CO., Richmond, Ind. 





To Local Agents: 


You can make new friends and customers and keep those you 
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Safe Storage 
Oils ana Volatils 


Your buildings should be se- 
cured against fire and explosion 
from oil or gasoline. 

To eliminate the danger specify 
Bowser Oil Storage Systems. They 
comply with city ordinances and 
are listed by the National Board + 
of Fire Underwriters. 

All styles, all sizes, at all prices. 
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request of the Missouri State Fire Pre- 
vention Association. 


FIRE PROTECTION NOTES 


The new electric fire alarm system of 
Shelbyville, Ky., has been completed and 
the service will be in effect in the next 
few days. 


Lexington, Tenn., is to have a system 
of waterworks, the city authorities hay- 
ing voted to issue $50,000 of bonds for 
the purpose of providing for it and other 
public utilities. 


SHOPPING IN FORMS 

The modern production called, per- 
haps, the advance model of insurance 
agent, has some queer notions of get- 
ting up forms and in some cases the 
notions are accepted by the companies 
and forced to be adopted by others. 
An agent who had the big end of a 
line and wanted to make himself solid 
embodied in his form the words “ev- 
erything and anything.” One company 
says in asking for an amendment, “We 
think you will agree these words are 
entirely too broad to be ever used in 
an insurance contract. Please see that 
the form is changed so as to read “all 
merchandise of every description.” Of 
course, we knew this clause as written 
should never have been incorporated 
in the form, but what are you going 
to do when other companies just as 
good as yours make no kick? These 
days all an insured wants can be had 
in the way of forms if he only does a 
little shopping —W. A. Eldridge. 











INTERPRETS RESIDENT AGENCY LAW 
Attorney-General Honan of Indiana has 

ruled that an insurance company licensed 

in the state cannot secure licenses for 

opents in the state unless they reside 
ere. 


CLAIMANT GOT RATTLED 

Adjuster, looking over the remains of 
a bad parlor fire: “I’m surprised that 
you saved so little, even though it was 
a night fire.” 

Claimant: “Yes, sir. I’m awfully sorry, 
but it was my first fire experience, and I 
got a little rattled and thought I ought to 
get my wife and children out first.”— 
Glens Falls Now and Then. 
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GAVE THEM SOUND ADVICE 
ADDRESS ON FIRE INSURANCE 


Minneapolis Credit Man Told Retail 
Hardware Dealers of Minnesota 
What To Do 


At a recent meeting of the Minneso- 
ta Retail Hardware Dealers’ Associa- 
tion, Fred. }. Hopkins, a Minneapolis 
credit man, read a paper on fire insur- 
ance. Most of the members of the as- 
sociation are small-town merchants and 
Mr. Hopkins gave them some sound 
advice which is applicable to the same 
class of men in other states. His ad- 
dress was in part as follows: 


How are you to determine the amount 
of insurance that you should carry on 
your property? I assume that without 
question you know the cost of your build- 
ing and your stock of goods, and as the 
insurance companies of this state Place 
no restriction whatever on amount up to 
full valuation, it is entirely optional with 
you how much of their goods you can pay 
for. It may be a fair assumption as an 
answer to what amount you should carry 
that I ask you what amount of your risk 
you are willing to assume, and in case of 
a total loss by fire which is generally the 
result in small towns, how much of a 
loss you would be Loge to accept? And 
please do not permit the thought that 
you will never have a fire to get between 
you and your decision on the amount. 

Amount of Insurance 

There are also other very important 
considerations that should gcvern you in 
this decision. First, it would seem im- 
perative that you should carry enough 
insurance to pay your indebtedness at all 
times, and if that be excessive, then the 
limit allowed by the companies should be 
taken by you. 

If you are married and have a large 
family dependent upon you, full insurance 
is the only safety. In fact I know of no 
country store, no matter how located, 
which can in my judgment offer effective 
argument against a full line of insurance, 
and when I say a full line, I mean 80 to 
85 per cent of the valuation for replace- 
ment. 

For a continuation of our illustration 
we will assume you to be one of a class 
of the average merchants, who after giv- 
ing your order for insurance await the 
delivery of policies and when handed to 
you by the local agent, are too busy to 
examine them, other than notice that the 
amount is as ordered, and in view of your 
long acquaintance with the local agent, 
in whom you have the utmost confidence, 
you conclude that everything must be all 


right. 
Policy Must Be Read 


They are placed in your safe, if you 
have one, and if not, in your desk, where 
they repose until a fire visits you and 
then that lightly valued, and much 
neglected paper, becomes your most prized 
possession, and you will almost risk your 
life to get to that desk and secure those 
policies, keep them close by you until 
the excitement is over, and then per- 
chance they get their first reading. You 
have an awakening that is startling, and 
wonder why you never read those valu- 
able papers before, and shudder at the 
thought of meeting an adjuster, for upon 
opening these policies and carefully ex- 
amining them, you find beyond the main 
body of the policies several slips attached, 
each containing a specific condition, fail- 
ure to comply with which voids and 
makes of no value that paper on which 
you have relied with such confidence for 
protection. 

You first find that you have been negli- 
gent in taking your inventory each year, 
did not fnink it necessary the year before 
the fire, and therefore did not do it, as 
you knew you owned all the property any- 
way, and it made little difference. You 
had been very careless in keeping your 
books, they were good enough for you and 
they ought to be all right for anybody. 
You had violated your gasolene clause, as 
well as that relative to powder and dyna- 
mite; you had written other insurance 
without notification as required, in fact, 
when you examined this policy carefully, 
you could not fail to realize that you had 
so violated almost every important con- 
dition contained therein, that you hed not 
a leg on which to stand to make a demand 
upon the company for loss. 


Adjusters Praised 


In due time the adjuster arrives, and by 
the way, I desire to Cigrece sufficiently 
to state that in my belief no fairer 
minded body of mien travel our country 
today than insurance adjusters, high- 
class, intelligent, honest, and with a wish 
to give a man he is entitled to and 
in many instances more, and with what is 
he often confronted: 

A condition pathetic in the extreme. 
Yet so manifestly unjust for him to con- 
sider representing the interests of his 
company, and realizing that every vital 
condition of their contract has been vio- 
lated, and all use you preferred igno- 
rance to wisdom, or carelessness to due 
business caution. Many of the bitter com- 





MR. INSURANCE MAN (Big or Little) 


WE CAN DOUBLE YOUR INCOME 
IT IS UP TO YOU TO FIND OUT 


Write today 


Buffalo Chemical Fire Extinguisher Co. 


153 ELLICOTT ST. 


BUFFALO, N. Y. 





plaints that reach us of unfair adjust- 
ments, when fully analyzed will cause us 
amazement that the holder received one 
dollar on a contract so violated. It is 
my honest belief that not one merchant 
in five ever opens his policies and that 
not one in ten has ever read from begin- 
ning to end the Minnesota standard policy, 
and examined the riders attached thereto. 


Conditions Should Be Understood 


I cannot impress upon you too clearly 
the importance of reading your policies, 
at least once, every printed and written 
word in it, see that it covers your dif- 
ferent property for the amount as ordered, 
see that its location is properly described, 
note carefully the special clauses that 
attach to your risk and get deep-seated 
in your brain the conditions that you are 
required to comply with to make that 
policy good when you may need it. Make 
your employes careful that they under- 
stand conditions and do not violate them. 
Each specific clause in every policy has 
a purpose. It is primarily intended for 
your good and for the betterment of con- 
ditions and as a preventive for the de- 
struction of property. In other words, use 
as great caution to see that your policies 
fit your property as you do that your 
clothes fit you. 

Take an inventory of your stock each 
year. It is one of the up-to-date methods 
of business, and the only one that per- 
mits accurate knowledge of your condi- 
tion and the progress or loss that you are 
making. Keep books of account, it is the 
very heart of your business, admitting of 
a clear understanding of conditions all 
the time, and of comparisons that may be 
very valuable. Own a safe for the secur- 
ity of your records, for many of the 
northwestern dealers have a greater por- 
tion of their capital locked up in accounts 
and notes receivable than they have in 
their stocks of goods, and it is very 
important that these accounts and papers 
be preserved in case of fire. 

Rely on no man but yourself for the 
correctness of an agreement so valuable 
as that policy may be to you. 

As you materially change your stock 
also change your insurance, but keep cov- 
ered, and do not depend upon the agent 
to renew; know when policies expire and 
order them rewritten covering your needs. 
Do not be led astray by bargain insurance 
or cut rates. 

Insurance companies pay no losses from 
their capital, and when you find one that 
does, you don’t want it among your com- 
panies. The premium pays it all, and as 
the public furnishes this premium, every 
thoughtful man cannot fail to be inter- 
ested and, if possible, aid in devising 
plans for remedy that will reduce losses, 
for only in such a change can reduction 
of rates be looked for. 


Improvement Urged 


The country towns as municipalities 
have done little or nothing, and beyond 
improving their structures, individuals 
have accomplished little that would war- 
rant insurance companies in relieving 
them from what has seemed an_ exor- 
bitant rate. In many instances dealers 
have thought it wise to fight the insur- 
ance companies, believing that this would 
accomplish the result, but it generally 
fails and brings no relief, and in my 
judgment the time has come when the 
subject should be given the fullest con- 
sideration, when ever town should have 
a fire insurance board, composed of its 
leading and most aggressive business 
men, who will be given power to restrict 
building of a hazardous nature; who will 
be permitted to make inspection, and 
who will study conditions and require- 
ments of their towns with the idea of 
preventing fire loss; who will not permit 
rubbish or litter of any kind to accumu- 
late; who will help educate you hard- 
ware men that great danger lurks in 
wiping up spilled oil with waste or old 
rags, and then throwing them in a cor- 
ner; who will know that at a certain point 
in a block a fire wall should be built to 
protect the town from a general con- 
flagration; who will prohibit the use of 
wooden shingles on any building to be 
erected, forbid the use of friction matches, 
which only require a step to set them off, 
or other combustibles carelessly handled; 
who will make you repair your cracked 
chimneys, and see that your electric wir- 
ing is fully inspected; who will require 
a line of hose convenient to pump or 
hydrant; who will suggest a water barrel 
and bucket at a certain point known to 
all in your store and who will take 
sufficient interest in the matter to see 
that the barrel is filled, and kept so. 

When this is done or you appoint your- 
self a committee of one to see that your 
own property is looked after in the most 
careful manner and that you possess the 
best facilities obtdinable at this time for 
fighting fire or preventing it, then and 





then only will you enjoy rates that will 
not seem burdensome. 
Saving Certain 

This is no dream or fairy tale, but is 
dollars to you and possible in every small 
town in this state. It is a matter that 
you have neglected entirely too long. I 
have no doubt that any board manager 
of our large cities, if properly approached 
with sincerity plainly stamped on the 
face of your inquiry, would gladly give 
you a list of suggestions to be followed, 
that would in due time bring you rate 
reduction. 

I believe that insurance companies are 
as. a class eminently fair. They expect 
and hope to make money, and each and 
every one of them desires to so conduct 
their business that they will be in a posi- 
tion to meet their losses without calling 
upon their capital or surplus. The capital 
of insurance companies is ever at the 
hazard. One great conflagration may wipe 
out years of earnings. Their treasuries 
annually are called upon to pay millions 
through loss by the direct crime of arson. 
They ever consider the moral hazard and 
all other conditions coupled with past ex- 
perience in making rates. 

High Rates Explained 

If your rate is high, I believe in almost 
every case, there is justification for it, 
and you cannot fail to have observed that 
when some of your neighbors transfer 
their business from an old frame building, 
that they have occupied for years, into a 
new brick or concrete structure, that they 
enjoy a change of rate, in some instances 
one-quarter that was formerly paid by 
them. I am therefore forced to the con- 
clusion that the solution of this problem 
and a great reduction in this annual 
waste of property lies largely in the 
hands of the business public scattered 
over the country, and that with proper 
organization and diligent effort our losses 
can be cut in half. As soon as this is 
done your rates will follow in like ratio. 


Insurance Basis for Credit 


I will now refer to my real subject in 
conclusion, insurance as a basis for 
credit. Why it is required in many cases 
is for the reason that without it, the man 
would be unable to pay his debts in case 
of fire, and the jobber has learned by 
experience not to take this risk. With 
the man of more liberal means who may 
have outside property and will not insure, 
he is declined for the reason that a fire 
puts him out of business, in all prob- 
ability destroys his most tangible prop- 
erty and would require creditors to rely 
on outside holdings, doubtful of realiza- 
tion or requiring voy | time on which they 
might recover their indebtedness, 

Every credit man handling a large num- 
ber of accounts is yearly called upon to 
witness the pathetic scene of some old- 
time and valued customer who may have 
labored for years to get together a prop- 
erty, stand by the ruins just able to pay 
his debts or even short of the amount, 
and reached the time of life when he can- 
not “come back.” 
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POINTERS ot 


FOR LOCAL AGENTS. 





“Pointers for Local Agents” is a book of 256 
pages, containing all the data that has ap- 
peared in this column for more than six years, 
tSoroughiy classified and indexed for quick 
reference. It is supplemented with other val- 
uable data, and is bound in red flexible eotiee, 
the cost being $2.00 per copy. For sale by 

The Western meni 


Question—1. If a man takes out in- 
surance for a term of three years and 
gives his note for a term of three 
months and refuses to pay note when 
due, can he in any way collect on pol- 
icy if he should have a loss, even 
though the policy is in his possession? 

2. When an agent writes an applica- 
tion for insurance does the insurance 
go into effect from date of application 
or would it not be binding until ap- 
proved at the home office? 

3. If a local agent has an assistant in 
his office is it legal and all right for that 
assistant to sign the agent’s name to 
applications, policies, daily reports, 
etc.? 

4. If assured should change locations 
and agent should mail a letter to com- 
pany asking for a transfer, and assured 
should have a fire before letter left 
local postoffice, could he collect from 
company? 

Answer—1. The assured can collect 
in case of loss whether the premium or 
the premium note is paid or not, unless 
the note provides that the insurance 
shall be void if the note is not paid. If 
the assured does not pay he should be 
served with notice of cancellation, un- 
less the agent desires to extend the 
credit. If the note provides that the 
policy shall be void if note is not paid, 
the assured cannot recover, according 
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Position wanted as special agent or ad- 
juster. Commercial farm department. 
— 77-B, care The Western Under- 
writer. 


WANTED—Solicitor for casualty insur- 
ance. Have a good opening for an — 
— experienced solicitor of 

in a manufacturing city of 
80.0 000. When writing give full — 
lars and state amount of salary or com- 
mission usually earned. Must be able to 
furnish highest references. Address 89-N, 
care The Western Underwriter. 
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29 S. La Salle Street, CHICAGO 
Agents for Hartford Fire Ins. Co., Milwaukee Me- 
chanics Ins, Co., Calumet Insurance Co. 
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age plus. This “plus’’ is strong 
to meet the demands of the hour. 
State of Pennsylvania a satisfac- 


GEORGE WASHINGTON 


WAS PRESIDENT WHEN 


THE INSURANCE COMPANY of THE STATE of PENNSYLVANIA 


WAS ORGANIZED IN 1794 


It is the second oldest incorporated stock company in America, but age is not the only requisite of success. There must be 
financial position, experienced management, modern ideas, a policy of service, and desire 
It is this desirable combination of qualities that makes the Insurance Company of the 





tory company in any local office. 





Address the Home Office, Philadelphia, or our Special Agent in your field 














to the Kentucky supreme court in 2 
recent case. 

2. If an agent is merely a soliciting 
agent, without power to issue policies, 
the insurance is not effective until the 
application is approved by the com- 
pany. If he has power to write poli- 
cies, the insurance is effective at the 
time agreed upon between the agent 
and the assured. If the agent has power 
to issue policies on some classes of 
risks, but is required to submit the ap- 
plications on other classes, as on farm 
property, the company would neverthe- 
less be bound from the time agreed 
upon, unless the application provided 
that the insurance should not take ef- 
fect until the application was approved 
by the company. 

3. It is not a legal Signature for a 
clerk to sign the agent’s name to poli- 
cies. It is a legal signature for the 
clerk to sign the agent’s name to ap- 
plications, daily reports, etc., if he is 
authorized to do so by the agent. The 
reason he can not sign policies is that 
an agent has no power to give to an- 
other the power entrusted to him by 
the company. - 

4. If the agent writes to the company 
asking for a transfer, that probably 
means that he is only a soliciting agent, 
without any authority to bind the com- 
pany. If he had authority he would is- 
sue the transfer himself. If he has no 
authority, the mailing of a letter asking 
for the transfer would not bind the 
company. 

Question—A had a policy in X com- 
pany, expiring Nov. 25. He does not 
wish to renew in the X company, but 
the agent, through misrepresentation, 
secures his application for renewal. Can 
A have the policy canceled before Nov. 
25 without cost to him, or will he be 
short rated? 

Answer—A fire policy can be can- 
celed at any time before it takes effect 
without any charge for premium, either 
short rate or pro rata, and it does not 
matter whether it was ordered renewed 
or not. There can be no earned pre- 
mium because it has not been in force. 


Question—In 1907, A, the owner of 
a certain residence, requested B, an in- 
surance agent, to issue a policy on the 
residence, which was done. At the end 
of three years the policy expired and 
A requested B to renew it. It expired 
Nov. 3 and was renewed by B to the 
extent of filling out a new policy, and 
signing it. A being in a foreign coun- 





try, it was put in B’s safe and B re- 
mitted the premium to the company at 
the end of the month. The policy was 
not delivered nor paid for by B for 
some four months afterwards. Query: 
Was the policy in force in favor of A 
before his payment of the premium 
to B? 

Answer—The policy was in full force 
and effect as soon as it was signed. The 
request by A was all that was neces- 
sary on his part. It is true the policy 
was not paid for by the assured, but 
the courts do not give any force to 
that provision where credit is given the 
assured, as in this case. 
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Independent Adjusters 


COLORADO 

CHARLES F.. WIiILSOn 
801 Gas & Electric Bldg., Denver 
Territory: Mountain field and Black Hills. 
(Also consulting underwriting authority.) 











ILLINOIS 
Quincy Adjustment 
service ureau 
Wells Building, Quincy 


GEORGE C. GILL, 
ILLINOIS 
CHAS. FP. ENGELMAN 
19 South La Salle St., Chicago 
Adjuster of Fire Losses for Companies 


ILLINOIS 


H. M. HuFrFE 
105 West Monroe Street, Chicago 
Telephone Central 4304 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 
H. rAY 


Cc. LOR 

19 South La Salle Street, Chicago 
Phone Randolph 1364 

FIRE AND AUTOMOBILE LOSSES 


ILLINOIS 
Cc. D. GREENE 
29 South La Salle Street, Chicago 
Telephone Central 5342 
AUTOMOBILE LOSSES A SPECIALTY 
ILLINOIS 
EDWARD T. ag, * 1 Spe 
Demaree Buil ttoo 
Bell Telephone 165 
Adjuster of Fire Losses for Companies 
INDIANA 
I. H. ODELL 
110 Upper Second St., Evansville 
Adjuster of Fire and Inland Marine Losses 
eer 
RED HH. Igoe 


a Bidg., Fort W: 
FIRE AND AUTOMOBILE. LOSSES 
Northern Indiana and Ohio and Southern Mich. 


IOWA 
IOWA ADJUS’IMENT CoO. 
206-8 “— Moines Life Bldg., Des Moines 
H. McGUIRE, Manager 
GEO. Bo NEWMAN, Chief Adjuster 


Manager. 





























r.|The Highest Class of Surplus Insurance 


FRED S. JAMES & CO. of NEW YORK have secured the exclusive 
tation in the United States of the following high-class English 


represen 
Companies for SURPLUS BUSINESS: 


Central Insurance Co. of London 
Northwestern of Liverpool 


Liverpool Victoria Insurance Corp., Ltd. 


Essex & Suffolk Equitable of England 


Legal Ins. Co. of London 
Gresham of London 


BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 
Only mye surplus lines at full tariff rates entertained on the ae value risks 


after the capacity of the local agents is exhausted.—Your business protected.—Strong 
Companies.—Standard form policies issued without a Warranty pany.— Losses 
adjusted and paid h this office, 

Prompt attention. Applications in Central and Western States should be addressed to 


Keep this“ Ad"—\ou may Need our Facilities 


HERBERT DARLINGTON 
39 S. La Salle Street, CHICAGO 





KANSAS 
ALEX. 8S. HENDRY 
McPherson 
Adjustments—Field Work—Inspections 
KANSAS 
WARREN ADJUSTMENT BUREAU 
Warren, Manager and Adjuster 





Wichi 
FIRE LOSSES 





KANSAS 
VICTOR A. SMITH 
Pittsb 


ADJUSTER OF FIRE LOSSES 





Field: S. E. Kansas and S. W. Missouri 
KENTUCKY 
SAM H. CROMW ELIE, 


Southwestern Kentucky, West Tennessee, 
Southern Indiana, Illinois 


MICHIGAN 
ROWSON 


JOUN 

401 Ashton Bldg., Grand Ra: 
Long Dist. Phones: Bell 110; Cit. 1279 

ADJUSTER OF FIRE LOSSES 
MICHIGAN 

ALLEN CC. F RINK 
Kalamazoo 
FIRE AND AUTOMOBILE LOSSES 

MICHIGAN AND NORTHERN INDIANA 


MICHIGAN 
- WRIGHT 


10 arlow Block, eee 
Telephone 7 
ADJUSTMENTS. AND INSPECTIONS 


MICHIGAN 
PHILLIPS & VWRIGHUT 
903 = St., ty! meee 
elephone 6 
ADJUSTMENTS AND INSPECTIONS 


MICHIGAN 
Ee. AN ‘IIs 
309 Phoents Block, 

















a 2 7) 
Bay City 
Bell Phone 914—1 ring 
ADJUSTER OF FIRE LOSSES 
MICHIGAN. 
FRED. BB. SPEAR 
Bay Ci 
Phones: Office 112, House 499 
ADJUSTER OF FIRE LOSSES 
MINNESOTA 
INO. B. LEE CoO. 
15 North Fourth St., Minneapolis 
ADJUSTER OF FIRE LOSSES 











MINNESOTA 
HARLES A. 
404 West First Sts Duiathe o 


458 Telephones 458 
Minn., Northern Wis. Northern Mich. 


MISSOURI 
JOHN A, TRENT 
409 Postal Tel. Bldg., Kansas City 
FIRE AND TORNADO LOSSES 
MISSOURI 


CHAS. E. CARRO 
1122 Pierce Bui sot Louis’ 
Tel. Olive 2114 

Twenty Years’ Experience 








Fire Losses. 
MISSOURI 
CHARLES A. WALSH 
717 American Trust Bldg., Kansas City 
ADJUSTER OF FIRE LOSSES 


ete DAKOTA 
PIERCE wo LF 
Moorhead, Minn. aad 
Gomeral Adjuster for Northern Minnesota 
N S. Dak., Montana and Canada 


NO. DAK. AND NORTHERN MINN, 
A. G. SCHUL/THEI®S 
Grand Forks, M. D. 
GENERAL ADJUSTER 














OHIO 


CHAS. F. KNECHT 
9 Bast Second St., Dayton 7 
ADJUSTER OF FIRE LOSSES 
OHIO 
CHARLES H. HOWE 
702-3 746 Buclia Ave. Cleveland” 
Bell, Main 2265 Cuyahoga, Cent. 6340 W 
ADJUSTER OF FIRE LOSSES 


PENNSYLVANIA 


WALT ty hs CoB 
1006 Peo - COBBAN 


Wane Ake AUTOMOBILE 1 LOSSES 
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INSURANCE IN FORCE 
OVER 


$54,000,000.00 


WANTS 





WILL PAY THEM WELL 








FEDERAL LIFE 


To the RIGHT man we are prepared to offer 
permanent Contracts carrying LIBERAL First 
Year and Renewal Commissions. 

We want a competent Manager for Toledo 
and Northwestern part of Ohio. 

Contracts strictly Commission and without 
advances or salaries. 

{F INTERESTED ADDRESS 


ISAAC MILLER HAMILTON, Pres. 
CHICAGO 














THE PRUDENTIAL HOLDS ITS AGENTS 


It has satisfied men in its service 
who have been with it more than 
twenty-five years. 


THE a - 
PRUDENTIAL ~~ 
sas THE aie | 


Rime §=6Are you satisfied with your 
present condition? 
Write us about an agency. 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Btock Company by the State of New Jersey 
Home Office, NEWARK, N. J. 





Bankers’ 


Life Company 


DES MOINES, IOWA 
Organized 1879 





SATISFACTORY RECORD FOR THIRTY-TWO YEARS 





A Good Company for Policy Holders, therefore a Good 
Company for Agents to Represent. 





A GENERAL AGENCY IS OPEN IN THE STATE OF 


ILLINOIS 
Por one of the best Old Line Companies in America. 


Address 69-S, Care The Western Underwriter. 








The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenice 
Issues All Standard Forms of Ordinary $500 to $10,000 
PROGRESS BY FIVE-YEAR PERIODS 





Tos ase BPR rar 
i890 iia, 524,219.00 10,881,961 
1904 Py 074,653.73 z 139,326.96 26,715,285 

1909 4,869,882.22  2,103,595.89 780° 907 


1910 5,614,764 2,693,267 49,245,028 


FIRST IN BENEFITS TO POLICYHOLDERS 
MAXIMUM DIVIDENDS MINIMUM NET COST 


THE MUTUAL LIFE 


Insurance.Company of New York 


PAID POLICYHOLDERS IN 1910, $56,751,062.28 
APPORTIONED POR DIVIDENDS in 1911, $13,539,333.07 





Assets (Jan. fe 1911) $572,859,062.98 
- $487,354,777.82 
Reserve for Deferred Dividends | and Contingencies 85,504,285.16 


For terms to producing agents, address ame 
GEORGE T. DEXTER, 2nd Vice-President 
34 NASSAU STREET NEW YORK, N. Y. 











AS THE TIME ARRIVED for you to move up to a General 
Agency? Is the way clear? Look up the New Low Prem- 
iums of the 


PITTSBURGH LIFE 


AND TRUST COMPANY 
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HE action of the Metropolitan Life 
T in instructing Superintendent Pot- 

ter of Illinois to revoke the license 
of Gustave Myers, a Chicago broker, 
who was licensed by the company in 
order that he could place business with 
it in Chicago, is one to be most highly 
commended. Myers is well known in 
Chicago as a twister of business from 
reputable companies. His arguments are 
specious and he advises cashing in pol- 
icies and taking out new insurance in 
order that he can get the commission 
on the new business. The Chicago Life 
Underwriters’ Association made vig- 
orous complaint to the National Life 
Underwriters’ Association and request- 
ed that body to take the matter up 
with the three nonparticipating com- 
panies which Myers used. The Met- 
ropolitan after investigation promptly 
had his license revoked and instructs 
its Chicago offices to take no more busi- 
ness from him. Moreover, the Illinois 
insurance department commends the 
Metropolitan for its action. 

There are two significant features in 
this move. First, legitimate life agents 
are very glad to see one of the great 
and powerful companies take a stand 
against a life insurance brigand. It 
may lose a little business, but it will 
be made up by agents that rejoice to see 
the Metropolitan not hesitate to line 
up for clean practices. 

The other aspect of the case which is 
pleasing is the work of the Life Un- 
derwriters’ Association. The Chicago 
association recently has come to the 
conclusion that it has other duties to 
perform than the holding of monthly 
meetings. It sees that it can do some- 
thing of real benefit to the business and 
one is to put the pirates out of busi- 
ness. If Chicago general agencies are 
willing to do business with men of the 
Myers brand, an appeal will be made 
to their home offices, as has been done 
in this case. Any office that is so 
greedy for business as to sustain friend- 
ly relations with Myers after his dis- 
reputable attacks on the National Life, 
U. S. A., shows a hardened conscience 
so far as business ethics are concerned. 

The agents ask the insurance depart- 
ments to put the shysters out of busi- 
ness, and yet even in cases where a 
man has proved himself undeserving of 
confidence or respect, other companies 
will seek his services simply because he 
can deliver some applications. Gustave 
Myers would not be able to conduct a 
life insurance business in Chicago or 
any where else if the general agents 
and companies possessed the proper 
spirit and gave a slight exhibition of 
backbone. 

There should be some agency quali- 
fications. Men of the Myers type, 
agents that twist, misrepresent and re- 
bate, agents who are ignorant of the 
fundamentals of their calling and are 
not able to give intelligent advice, 








should be decapitated. But the insur- 
ance departments cannot do it. The 
whole matter is up to general agents 
and companies. So long as disrepu- 
tables, scalawags, rebaters and twisters 
can find a friendly haven in some of- 
fice, they will continue in business, 
preying on the public and diverting 
business from honest, hard-working 
and conscientious agents. 





The North American Life of Newark 
is a form of company which is being 
watched with more or less interest by 
insurance men. generally. Over 80 
percent of its stock is held by fourteen 
general agents who secured the busi- 
ness and most of whom are on its 





who recently resigned to go into the 
brokerage business, has within the past 
few months, it is reported, made $125,- 
000 in one deal. While with the com- 
pany he gave considerable of his atten- 
tion to outside interests and when the 
directors requested him to give all his 
time to the company he preferred to 
resign. 

During its upbuilding period the 
company can hardly be said to have a 
home office in the ordinary sense of 
the term. Each general agent is the 
company in his own particular field. 
There is no central organization for 
field work, no home office superin- 
tendent of agencies or any home office 
system for assisting agents. Nothing 
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board of directors. The company’s 
business is largely in the middle west. 
The president is J. H. McNamara, who 
has been general agent for Iowa, and 
its vice-president is James H. Prentiss, 
general agent for Michigan at Ann 
Arbor. Both these gentlemen have 
now moved to Chicago and if the 
policyholders’ consent is secured the 
home office of the company will un- 
doubtedly be moved there also. Presi- 
dent McNamara is a particularly good 
authority on Iowa farm loans and 
much of the company’s funds are in- 
vested in Iowa by him. Vice-President 
Prentiss is also a student of invest- 
ments and will probably hereafter give 
most of his attention to his executive 
duties. Ex-President Lee B. Durstine, 





of importance is done without the con- 
sent of all fourteen of the field men 
interested. This it can be seen is quite 
a new form of company. It will prob- 
ably work pretty well in the early 
stages, but a life company, if success- 
ful, soon becomes something besides 
an organization of field men. Either 
the general agents must develop a 
wider knowledge than that which the 
ordinary field man possesses or the 
more capable in general affairs must 
step forward and assume home office 
duties. At present there is no cen- 
tralized power and on important mat- 
ters no possibility for prompt action. 
The question of removing to Chicago 
is a case in point. The field men, busy 
with their field duties, have decided 








nothing as yet as to whether the com- 
pany shall move to Chicago or not. 
The home office at Newark is so far 
away from the center of things that 
it is very difficult to get all the men 
together quickly. It is argued that if 
the office were in Chicago nearly all 
of them could make the home office 
over night and regular frequent meet- 
ings could be held. 

It will be seen that the question of 
the location of the home office in a 
company where the control is really 
with the field men is a particularly 
important one. So far the general 
agents have not shown much disposi- 
tion to delegate any of their authority 
to the home office. The spirit of fra- 
ternity and comradeship is relied upon 
to hold the several parts of the com- 
pany together. The North American 
is an offshoot of the New York Life 
and the spirit of organization fostered 
by George W. Perkins has been trans- 
planted to it. In a measure the system 
on which it was built was handed to it 
ready made. Both President Durstine 
and Secretary Stevens resigned doubt- 
less because the home office of such 
a company, which is really controlled 
from the field, did not furnish them 
with sufficient scope. The company is 
purely nonparticipating and should it 
remove to Chicago will take an impor- 
tant position among Chicago’s com- 
panies. 

Knox & Swirles, the Chicago mana- 
gers, are big cogs in the North Ameri- 
can Life’s machine. Both are excellent 
men. Both are on the board of direc- 
tors and exercise a big influence in the 
management of the company. Both 
men are large personal producers, 
having been with the New York Life 
in the past. They have a splendid 
agency, and really are typical of the 
men the North American has as gen- 
eral agents. 





Some of the forced methods of pro- 
moting new companies are seen in the 
experience of one company that got 
into hot water. Aside from the ex- 
travagant agency expense in the way 
of salaries, advances and high commis- 
sions, considerable stock was sold to 
bankers. In payment for this stock cer- 
tificates of deposit were taken bearing 
3 percent interest and running for five 
years. An agreement was taken that 
these deposits were not to be cashed 
until maturity. In addition the bank- 
ers were paid 5 percent commission on 
all new business produced in a certain 
territory. The interest was not suf- 
ficient to take care of the requirements 
of the reserve. This company had 
something like $150,000 tied up in this 
way. The company was simply bled to 
death. 





_ The only smart agent is the one who 
is on the square. 
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DO OUR MORTALITY TABLES 
PROVIDE TOO WIDE A MARGIN?P 





BY FRANKLIN B. MEAD, F. A, 8. 
Actuary, Lincoln National Life Insurance Company. 





A well known insurance publication 
in a recent issue published under the 
caption, “Who Will Get It?” an edito- 
tial, the theme of which was that “as 
the expected mortality [of all the com- 
panies operating in this country which 
have been in business for a consider- 
able period] is slightly one-third more 
than the actual experience over a con- 
siderable period of years,” “the com- 
panies are laying aside a great deal 
more money in their reserves than it 
is likely they will ever require for the 
onyentt of claims.” 

his editorial is so unsound through- 
out and is based upon principles so 
fallacious, and at the same time is 
aimed at the element which constitutes 
the strength of legal reserve compan- 
ies, that the opportunity should not 
‘tbe allowed to pass to reply to it and 
analyze the subject in the light of the 
experience of the immediate past and 
the actuarial principles involved. 
Table of Mortality Experience 

At the beginning of the editorial is 
shown a table, as follows, giving the 
ratio of the actual mortality to the ex- 
pected on all business in force for the 
years 1909 and 1910 for all the com- 
panies which have been “operating in 
this country for a consider- 
able period, and which have a large 
enough volume of insurance in force 
to make their experience instructive:” 


1909 1910 
Per Per 
cent cent 
PE ED ne vaeeescdedveeccete 69.0 65.4 
Berkshire Life............++.- 76.1 71.8 
CIE, BOs ig cca vccccccccecse 59.0 57.3 
Columbian National........... 68.7 44.0 
Connecticut Genl.........+6.. 41.4 48.9 
Connecticut Mut..........+... 75.0 76.8 
TIOUIERDIO, NN. Zin cccccccccces 87.6 78.8 
Equitable, Iowa@..........006. 57.3 46.3 
Fidelity Mutual.............. 89.4 86.6 
QRGPMIADIR 20 cccccccccccccccece 80.4 17.4 
BIGRUTOTE TATE. oc cccccccccccce 79.8 61.4 
MROGNO TATA. 6c ccccsccccctcoces 66.8 68.9 
J. Hancock (Ord. Bus.)....... 58.7 66.8 
Massachusetts Mutual........ 61.7 57.6 
Metropoiitan Life (States that 
it cannot furnish these 
MOUTOS) cecccecccccecsecccce cvs vee 
Michigan Mutual............. 76.7 79.0 
Mutual Benefit............... 61.3 65.2 
Mutual Life, N. Y............ 76.5 78.4 
DOEEOES WE ovecccesoccccces 61.1 63.7 
National, U. S. A.......seeees 71.9 63.6 
New England Mut............ 56.9 62.4 
DO OEE GEO ccccccccccccse 76.9 76.4 
Northwestern Mut..........+. 53.8 67.5 
Pacific Mutual.........+...065 53.5 63.9 
a Pere 74.0 71.3 
Phoenix Mutual ............. 64.1 67.5 
Pittsburgh L. & T........... 81.8 85.0 
Provident LL. & T......ccsees 54.9 54.4 
Prudential (Omitted because 
we have not the figures 
showing Ordinary Business 
GIF) cicpoccccocecececcces cos TT 
BRORIMMOD TOs ccc cece covcccves 70.3 62.1 
Security, Chicago...........665 36.0 25.0 
State Life, Indiana........... 52.0 76.0 
State Mutual, Mass........... 65.9 61.5 
State Mutual, Ga..........6.. 68.5 ees 
Sun Life, Canada............ 65.8 71.8 
UNO. Kec cecscvescccosoes 69.0 60.9 
WmIOG Central ...ccccsccccccce 59.4 58.2 
Union Mutual, Me............ 72.6 76.3 
United States Life........... 87.9 84.6 


Claims Reserves Are Too Large 

The editorial then goes on to say 
that “several thoughts are suggested by 
this condition of affairs. The first is 
that the companies are laying aside a 
great deal more money in their reserve 
than it is likely they will ever require 
for the payment of claims, and, this 
being so, it is an interesting question 
how the excess can ever equitably be 
distributed among the policyholders 
whose premium payments contribute to 
the accumulation of these excessive and 
unnecessary reserves. Of course, cur- 
rent mortality savings are reflected in 
the savings or dividends returned to 
holders of participating policies; but 
the amounts laid aside as reserves in 
excess of the amount really needed, 
under present-day conditions, to insure 
the payment of claims as they mature 





hereafter presents greater difficulty of 
distribution. What of the policyhold- 
ers who have died and will die in the 
immediate ensuing years? Apparently 
they have to pay considerably more 
than their insurance has really cost, 
though under our present laws govern- 
ing the accumulation of reserves of life 
insurance companies it is impossible 
to return any portion of these overpay- 
ments. Unless the system is modified, 
the insurance companies will continue 
year after year piling up larger and 
larger reserves, which, in view of the 
progress that the human race is now 
making in its understanding of hy- 
gienic living—reflected in a steadily de- 
creasing death rate—will never be nec- 
essary to insure solvency, or to meet 
death claims. Who will get them even- 
tually?” 
Includes Freshly Examined Risks 

Surely, all will agree that companies 
whose business has been properly se- 
lected and which have been running a 
considerable number of years, will, as 
a rule, experience a mortality from 
about 60 percent to 80 percent of the 
expected by the American Experience 
Table upon its business as a whole, in- 
cluding that which has been freshly ex- 
amined, as well as its oldest business. 

However, some of the best actuarial 
authority has expressed itself as of 
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the opinion that mortality in American 
companies, after the effects of medical 
selection have disappeared, is ultimate- 
ly about 90 percent or 95 percent of the 
expected by the American Experience 
Table, the preponderence of such an 
opinion being in favor of the latter 
percentage. Consequently, if the com- 
panies which are tabulated above were 
to cease writing new business they 
would, on the average, within a few 
years be experiencing a mortality of 
from 90 percent to 95 percent of the 
American Experience Table. The writer 
does not believe that there will be any 
who will disagree with the fact that 5 
percent to 10 percent is not too wide 
a margin or that companies should 
base their premium rates and reserves, 
so long as they use an aggregate table 
of mortality, upon a table which will 
throughout make ample allowance for 
mortality which is to be expected after 
the effects of medical selection have 
disappeared. “Fresh blood,” then, is 
necessary to keep the mortality down 
to the percentages illustrated in the 
above table, and the argument of the 
editorial in question is in this respect 
really the usual “assessment argument” 
in a slightly different guise. 
Experience on Old Business 

To substantiate the statement as to 
the opinion of the best actuarial author- 
ity in reference to the ultimate mor- 
tality in American companies, one im- 
portant instance may be cited. A promnf- 
inent actuary who has had exceptional 
opportunities for the study of the sub- 
ject of mortality and who is one of the 
very best authorities, considers the 
question which we are discussing in 
connection with a paper of his appear- 
ing on page 117 of Volume VII ‘of the 
“Transactions of the Actuarial Society.” 
He there states that “the published 
mortality experience of several Ameri- 
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can companies were studied and it was 
found that the following rates of ex- 
pected mortality would represent a 
typical company.” He thereupon in- 
dicates 90 percent of the American Ex- 
perience rate as the ultimate rate for 
the typical American company, this 
percentage being employed for the 
sixth and subsequent years after medi- 
cal selection. And later on in his pa- 
per he states that “the published mat- 
ter showing the experience of Ameri- 
can companies on old insurances is 
scanty and further information might 
lead to a higher assumption than 90 
percent of the American Experience 
Table as the American standard on in- 
surances exceeding ten years in dura- 
tion.” As is well known, the effects of 
medical selection may still be traced up 
through the tenth year. 
Mortality by Years 

In the discussion upon the actuary’s 
paper referred to, no one took issue 
with him upon his opinion as to the 
typical rates of mortality experienced 
in American companies. In fact, one 
of the members present, who is the 
actuary of one of the New England 
companies and who has given special 
attention to the study of mortality, re- 
fers explicitly to the point in question 
and states that he is “rather inclined 
to think that 90 percent is not high 
enough for these later years and for 
insurances of more than fifteen years’ 
standing.” 

It will be interesting in this connec- 
tion to introduce a table showing the 
mortality experienced, according to 
policy years, of two of the best com- 
panies which have enjoyed what is uni- 
versally considered a favorable mortal- 
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ity experience, designating the com- 
panies as Company A and Company B: 
Company A Company B 
Policy year Percent Policy year Percent 
3 55.8 1 57.5 
4 62.3 2 72.2 
5 64.6 3 69.2 
6 65.2 4 79.6 
7 71.1 5-9 17.9 
8 73.2 10-15 92.5 
9 73.0 16-20 94.6 
10 71.0 
3-10 66.0 
11-20 91.6 
21-30 101.2 


UWitimate Experience Over 90 Percent 

The experience of Company B relates 
exclusively to deferred dividend busi- 
ness upon which the death losses 
amounted to $79,000,000, while the ex- 
perience of Company A relates almost 
entirely to annual dividend business of 
large volume. It will be observed that 
the experience of both of these large 
companies shows an ultimate mortality 
of over 90 percent of the American Ex- 
perience Table. Thus is demonstrated 
by actual experience that the American 
Experience Table does not furnish too 
large a measure for ultimate mortality. 

Now, as to “who gets” the reserve. 
Each one who surrenders his policy 
after having paid at least two or three 
annual premiums receives the benefit 
of his proportionate share of the re- 
serves, as does each one who matures 
his contract. In the latter case the re- 
serve is used to partially pay the claim 
at death or to wholly pay the claim at 
maturity as an endowment. 

Each Gets Own Reserve 

If a company should stop writing 
business all of the reserves would be 
paid back gradually as the policies ma- 
tured, paid back to those for whose 
benefit and from whose premiums they 
were accumulated. All insurance con- 
tracts, except term, ultimately mature; 
i. e., the reserves on all such policies 
must finally equal the face value of the 
policies. Thus, it is necessary that 
large reserves be accumulated under 
the level premium reserve system. In 
view of this point are companies “lay- 
ing aside a great deal more money in 
their reserves than it is likely they will 
ever require for the payment of 
claims”? Is not such an argument an- 
other “assessment argument”? The 
only question involved is as to how 
om the reserves should be accumu- 
ated. 

What Reserve Is For 

This leads us to the heart of the ar- 
gument of the editorial in question. 
This argument is based upon the sup- 
position that a reduction in the rate of 
mortality leads to a decrease in the 
amount of reserves required. Such a 
supposition is not at all correct in prin- 
ciple. The amount of reserve does not 
depend upon the absolute rate of mor- 
tality, but upon the increase of mor- 
tality from year to year. This point 
may very well be illustrated by an ex- 
treme case: If we were to imagine that 
the mortality rate was 100 in 1,000 each 
year throughout life (a rate which is 
many times the average rate of mor- 
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tality experienced by companies) the 
reserve at the end of each year would 
be zero, since each successive year’s 
premium would take care of its own 
mortality, for reserve results from the 
fact that a level premium is charged 
for an increasing mortality. 
British Tables Compared 

To illustrate this point by a concrete 
fact, let us compare the rates of mor- 
tality and reserves according to the 
new British Experience, designated by 
the symbol Om, with the former Brit- 
ish Experience designated by the sym- 
bol Hm. The table based upon the lat- 
ter experience has in recent years 
among British and Canadian companies 
been superseded by the table according 
to the first named. The Om experience 
shows a rate of mortality very much 
below that for the Hm, particularly at 
the younger ages, but in spite of this 
fact the reserves by the Om are for 
the most part greater than those by 
the Hm. 

The second and third columns of the 
following table show the rates of mor- 
tality per 1,000 according to the Om 
and Hm experiences, respectively, while 
the fourth column shows the percent- 
age which the Om rate bears to the 
Hm rate. It is only between the ages 
of 86 and 91 that the Om rate of mor- 
tality is greater than the Hm, and then 
only slightly, and this is practically im- 
material in its effect upon the result- 
ing premium rates and reserves for the 
normal ages. 


Rates of 
Om rate 
Age Omrate Hmrate toHmrate 
escceses 4.04 6.33 63.8% 
Ch 5.95 7.72 17.1% 
Se 9.15 10.31 88.7% 
Bescecscece 15.04 15.95 94.3% 
re 28.87 29.68 97.3% 
as 62.07 62.19 99.8% 
Dctessens 138.44 144.65 ore 
_, ate 300.75 279.45 107.6 
ere 424.73 637.04 66.7% 


Comparison of Reserves 

The following table shows the ratio 
which the ordinary life reserves by the 
Om Table bears to those of the Hm 
for certain ages at entry at various 
durations. It will thus be seen that 
while the Om rate of mortality is less 
than the Hm, the reserves are greater 
by the Om Table than by the Hm for 
the ages at entry at which most insur- 
ance is written. 


Ratio of Ordinary Life Reserves by Om 
Table to those by Hm Table. 
Years of Duration 


Age 5 10 15 20 

20....113.8% 109.7% 108.0% 106.5% 
30....106.0% 104.9% 103.1% 102.2% 
40....100.7% 100.7% 100.2% 99.8% 


Again, the editorial in question con- 
tains the following paragraph: “In 
this condition also is seen a ray of hope 
for those fraternal orders which have 
been operating upon unsound lines; 
etring as greatly in their failure to es- 
tablish adequate reserves as our pres- 
ent system of laws errs in the other di- 
rection of requiring “old line” com- 
panies to maintain excessive reserves. 
Measured by the standard mortality 
tables, most of the fraternal orders are 
hopelessly insolvent, but deaths are not 
occurring nearly so frequently as those 
tables indicate may be expected.” 

Reserves Higher on N. F. C. Table 

This paragraph is fundamentally un- 
sound, for the reason that the frater- 
nals will accumulate larger reserves on 
the basis of the National Fraternal 
Congress table than if they were to ac- 
cumulate according to the American 
Experience table with a like rate of 
interest, as will appear from the fol- 
lowing table which shows the ratio of 
the ordinary life reserves by the N. 
F, C. table to those by the American 
Experience table, the rate of interest 
in each case being 3%4 percent. 


Ratio of Ordinary Life Reserves by N. F. 
C. table to those by American table. 


Years of Duration 


Age 5 10 15 20 

20....106.8% 106.4% 104.7% 104.6% 
30....105.0% 103.9% 102.4% 100.9% 
35....103.2% 101.6% 100.2% 99.3% 


The reserves embraced within the 
limits of the ages and durations given 
in the above table will include by far 


THE EQUITABLE LIFE OF IOWA 


offers, as helps to selling its policies, (which are liberal 
and up to date) 


Moderate Premiums, Highest Interest Earnings and 
Low Mortality Experience, resulting in 


LOWEST NET COST 








See Official reports or other publications 


A _kistory of Conservative and Economical Management for more than Forty 
Years; Deposit of Full Reserve to Secure Policies, etc. 


These are effective helps with intelligent prospects. 


Separate Territories to Agents a««LONG CONTRACTS .— FAIR TERMS 








Just What You Have Always Wanted 





Wu. H. Hont, President 





LIBERAL COMMISSIONS—LIBERAL RENEWALS 
LIBERAL EXPENSE ALLOWANCE 
LOW PREMIUMS—HIGH GUARANTEES 
TOTAL DISABILITY FEATURE 


Everything up to the minute 
Great opportunity for GOOD MEN in OHIO, KENTUCKY, WEST VIRGINIA 
If not a PRODUCER—SAVE YOUR STAMPS 


The Cleveland Life Insurance Company 


CLEVELAND, OHIO 

















THE NEW POLICIES AND RATES ARE NOW READY 


The State Mutual Life Insurance 
Company of Rome, Ga. 


Has just put on the market a most complete line of new life policies. They include 
Monthly Income, Guaranteed Premium Reduction and Full Premium Return Policies and 
they carry all of the new features such as Total Disability and Double Indemnity. The 
rates are lower and the contracts more liberal than those heretoforeissued by the Company. 
Our agency contracts are an innovation in life insurance. The commission basis is 
scientifically calculated so as to give the agent all the business will stand. 
We have good contracts and good territory for good men. 
Apply now to 
C. R. PORTER, President, Head Office, ROME, GEORGIA 





Cedar Rapids 


Life Insurance Co. 


G00 CONTRACT 


COMPANY 











TERRITORY 
FOR GOOD MEN 





HOME OFFICE: 
CEDAR RAPIDS, IOWA 





German-American 


Equation Premium Life 
Association 


OF 
BURLINGTON, IOWA 


By it’s unique Plan, equalizes 
in a measure the actual cost 
of Insurance between those 
who die early and others who 
may live long. 


Agents who can deliver the goods 
can procure liberal contracts for 
unoccupied territory in Iowa. 





THE AGENCY OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 
OF 


properly written and carefully selected business. No stock selling, board 


or re-insurance schemes. 


No contracts made by correspondence. A 


personal interview can be arranged for in most any state by addressing 


RELIANCE LIFE INSURANCE COMPANY 
PITTSBURGH, PA. 
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the greater proportion of reserves that 
will be accumulated by any society or 
company, with a normal distribution of 
insurance as to age at issuance and 
duration. 

Not Preparing New Table 


As is well known, the Actuarial So- 
ciety of America is now engaged in 
tabulating a new “Specialized Investi- 
gation.” The idea was at one time 
slightly current among laymen that one 
of the purposes of this investigation 
was the preparation of a new table of 
mortality to supplant the tables at pres- 
ent in use. Such, however, is not the 
case, as the object of the investigation 
is to determine the insurance value of 
special classes of risks in order to de- 
termine the acceptability of these 
classes for insurance, and if acceptable 
whether they may be written at stand- 
ard rates or whether they should be 
written at special rates. Another pur- 
pose of the investigation is to deter- 
mine the influence of “build” upon 
longevity and to prepare a select table 
(i. ¢., a table showing the rates of 
mortality according to age at entry and 
duration since entry) based on the 
“build” cards which give the history 
of ‘all insured lives in all companies 
during one month of each of the years 
1885-1900 inclusive, to test the suita- 
bility of the “Modified Healthy Eng- 
lish table” as a standard in the present 
investigation. It may be that the re- 
sults shown by this select table will be 
such as to determine the advisability in 
the near future of preparing a new mor- 
tality table for the use of com- 
panies in the computation of premium 
rates and reserves. In that case it 
would be probable that the prepara- 
tion of a new table of mortality would, 
in the course of a few years, be an- 
other great work to be undertaken by 
the Actuarial society. It is not at all 
likely or probable that actuaries would 
accept as a satisfactory standard to 
supplant present tables for the com- 
putation of premium rates and reserves 
a table which is based upon an expe- 
rience of only one month of each of 
the years 1885-1900, 

English Table as Standard 

The Modified Healthy English table 
that is being used as a standard in the 
present investigation is a modification 
of Dr. Farr’s “Healthy Districts Life 
table,” published first in a paper con- 
tributed to the Royal Society, London, 
in 1859. This table was compiled from 
the results of the census of 1851, and 
the deaths registered in the five years, 
1849-1853—in sixty-three districts of 
England and Wales, which showed 
during the period of 1841-1850 an an- 
nual death rate not exceeding 17 per 
1,000 of the population. The modifica- 
tion consists in the substitution for the 
rates prepared by Dr. Farr of eleven- 
tenths of the annual mortality by the 
new British experience exclusive of the 
first five years of insurance for ages 
15 to 21 and at ages 52 to 61, of five- 





sixths of the mortality by the table 
just named. The Healthy English 
table is used as a standard in this pres- 
ent investigation in order to compare 
its results with those of the former 
“Specialized Investigation,” the results 
of which were published in 1903 and in 
connection with which the same stand- 
ard table was used as a standard. 
Beason for Use 


In connection with the report of the 
committee for the former investigation 
the following statement is made in ref- 
erence to the Healthy English table: 
“The Healthy table is, in fact, the only 
one in existence which is free from the 
immediate effects of selection and at 
the same time is in close substantial 
agreement with good American expe- 
rience upon insured lives after five 
years. It represents no law of nature, 
and will doubtless be improved, for 
just such purposes as the present, as 
circumstances change and experience 
increases; but it is now employed be- 
cause it is believed, on the whole, to 
represent fairly and ‘adequately the 
mortality to be expected upon Ameri- 
can insured lives after the first five 
years of insurance.” 

Death Rates on Various Tables 


It may be interesting in this connec- 
tion to introduce a table showing the 
death rate per 1,000 according to the 
American Experience table for the. pur- 
pose of comparing it with the “Mod- 
ified Healthy English table’ and two 
tables of modern ultimate rates, viz., 
a table deduced from the new British 
Experience eliminating the first five 
years’ insurance, designated by the 
symbol Om(s) and the ultimate rates 
abstracted from the “Compound Pro- 
gressive table” deduced by the New 
York Life from its experience and used 
by it in its office computations: 

Ultimate rate of the 
Compound Modified 


Progres- Healthy 
Age American sive English Om(s) 


BO. .00- 7.80 oe 7.17 6.52 
|) Pee 8.06 os 7.75 6.89 
$0..... 8.43 6.54 8.21 7.47 
ere 8.95 7.19 8.65 8.37 
40.2... 9.79 8.28 9.38 9.78 
45... .0. 11.16 10.11 10.76 12.00 
50..... 13.78 13.20 13.01 15.45 
2) eae 18.57 18.38 17.36 20.83 
60..... 26.69 27.05 24.34 29.21 
65.6.6. 40.13 41.64 36.80 42.2 

FO. a0 61.99 62.19 55.64 62.19 
i eee 94.37 94.37 84.00 92.67 
80..... 144.47 cece 124.93 138.5 

85...6. 235.55 oe 180.18 = =s_ nee 
90..... 454.54 . pk ee 
96..... 1000.00 335.05 .... 


It will be observed that the Om/(s) 
table shows a lower mortality than the 
American table up to about age 40, 
from which point the mortality by the 
former table is in excess of that by 
the American table for all the higher 
ages that are most significant. The 
Modified Healthy English table is 
somewhat less than the American Ex- 
perience table throughout, the differ- 
ence seldom exceeding 10 percent. 
The ultimate rate of the Compound 
progressive table is somewhat less than 





The Guaranty Life Insurance Co. 








DAVENPORT, IOWA 








Life, Health, Accident S?ecial Coupon—20-payment and 





20-year End. poiicies. 


GOOD AGENTS WANTED 








CARRY ALL THE 


LIFE INSURANCE 


YOU CAN AFFORD 





Your Family Is Entitled to Its Full Protection 











The Forest City Life Insurance Co. 


provides plain, liberal, legal reserve policies 
Home Office, Second Floor, Trust Bldg., 


ROCKFORD, ILLINOIS 











AGENTS WANTED 


Our liberal and attractive policies, Home Offfice assist- 
ance and co-operation have made our Agents and our Com- 
pany successful. We are now licensed in Illinois, Indiana 
and Kentucky, and want reliable and producing agents 
to grow and prosper with us who want to make money. 
You will find our policies and rates among the best. 
Ask us why. 


The Intermediate Life Assurance Company 
EVANSVILLE, INDIANA 











P ILLINOIS g 
I would like to get into communication with reputable producers who can 


one or more districts in Illinois or Kentucky for THE ANCHOR 
LIFE INSURANCE COMPANY, commencing January 1, 1911, 











References required. L. H. OBERREICH, Sec., Anchor Life Bldg., Indianapolis, Ind. 
KENTUCKY: 
ROLAND 0. LAMB, President. WALTON L. CROCKER, Sec’y 


Tasnenthe most dusisable form of Se, Bedewnent, Tom oud and Installment 


Up Values. 


\ The most liberal conditions of any policy in the market. 
icies and terms before elsewhere. 
INSURANCE COMPANY See our at pall and terms before engaging 


J. C. CAMPBELL 
Agent for Ohio and West Virginia, Capital 
ae Trust Building, Columbus, Ohio, 











‘Stock Salesmen— Attention! 


Success in selling stock, as in everything else, depends largely upon the industry 
and ability of the Salesman. 


MEN OF PROVEN ABILITY 


will fail to succed unless the geqnodiice which they offer has merit. 
line up which talks for itself and helps the salesman to 


MAKE BIG MONEY. 
Strong pvillers. Exceptional leads. Address 


CONSERVATIVE LIFE INSURANCE COMPANY 
South Bend, Indiana 


We havea 























THERE'S A MILLION DOLLARS BACK OF THE NAME 


SECURITY 


LIFE INSURANCE COMPANY OF AMERICA 
W. O. JOHNSON, President 
CHICAGO, ILLINOIS 
Capital and Surplus over $1,000,000 
NON-PARTICIPATING ONLY 
District and County Agents wanted in Illinois, Indiana, Michigan and Ohio. 


ontracts Direct with Home Office. 


Address §. W. GOSS, Asst. to President, Rookery Bldg.. Chicago. 


SIMON P. GARY, President 

















#RED W. RITZMANN, Secretary fF. A. RAUCH, Treasurer 


German N ational Life Insurance Co. 
CHICAGO 


Authorized Capital $500,000.00 


LEGAL RESERVE 
$100,000.00 Deposited with the State 


Agents Wanted Contracts Direct with Company 


Home Office, < - Chicago, Ill. 


FOUR STATES LIFE 


THE QUESTION OF THE DAY 














Concerning life insurance is not so much the age and size of the company, 
but the POLICY CONTRACT, the NET COST and LIBERAL 
CONDITIONS. 


WE HAVE THEM ALL. 


IN NEED OF EFFICIENT FIELD MEN. ADDRESS HOME OFFICE. 
TEXARKANA, - - - ARK. 
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that by the American Experience table 
up to age 55, from which point it is 
somewhat greater than that by the 
American Experience table up to age 
75,, from which point it coincides with 
the American table. 
Parallels Present Experience 

It appears to the writer that the ul- 
timate rate of the Compound Progres- 
sive table more nearly parallels present 
insurance experience than any other 
existing table. That is, by it we should 
be more likely to obtain a uniform 
percentage of actual mortality to the 
expected. I should judge this to be 
true from the fact that almost all ex- 
periences measured by the American 
Experience table show a more favor- 
able mortality at the younger ages 
than they do at the higher ages, which 
indicates that this table should be re- 
duced at the lower ages and increased 
at the higher ages, in order to more 
equitably reflect the true American ex- 
perience at all ages, although, as al- 
ready indicated, the American Expe- 
rience table as a whole is only 5 per- 
cent or 10 percent in excess of the ul- 
timate American mortality for all ages 
combined. 

More Favorable at Younger Ages 

The peculiarity of the American 
table has been frequently noted. I re- 
call in particular a conversation which 
I had with the medical director of a 
large company a year or two ago when 
he put the query: “When are the ac- 
tuaries going to get out a mortality 
table better adapted to our purposes? 
Always in our mortality investigations 
I find that when measured by existing 
tables our experience reveals a much 
smaller percentage of the actual to the 
expected at the lower ages than it does 
at the higher ages.” To illustrate the 
peculiarity we are now discussing, let 
us now review the mortality experience 
of a large company at its younger ages, 
as compared with the older ages, when 
measured by the American Experience 
table. This company is the same as 
designated by “Company B” earlier in 
this article. 

Actual Company Experience 

The following table gives the ratio 
of actual to expected losses of this 
company grouped according to ages at 
entry, from which it shows a progres- 
sively increasing ratio with age: 
Company B’s Experience for All Policy 

Years 





Expected Ratio of 
death actual to 
losses Actual expected 

Ages by Ameri- death death 
at entry can rate losses losses 
15-28 --$ 17,839,115 $11,347,671 63.6% 
29-42 50,566,728 37,755,373 4.7% 
43-56 29,137,865 25,739,042 88.3% 
57-73 4,090,858 4,203,280 102.7% 
All ages at 

entry ..$101,634,566 $79,045,366 77.8% 


Experience by Policy Years 

In order to show the experience ac- 
cording to policy years, which is a 
more valid comparison than that af- 
forded by the preceding table, we have 
in the following table the ratio of ac- 
tual to expected death losses of Com- 
pany B according to policy years for 
two groups of ages, the younger group 
including ages at entry 15 to 42, and 
the older group ages at entry 43 to 73: 
Ratio of Actual to Expected Death Losses 

by the American Table. 


Policy 
Year 


ee 


ee 





It appears from inspection of the two 
preceding tables that the cost of in- 
surance is not properly apportioned 
among the various ages at entry; that 
the younger ages are at a disadvantage, 
as compared with the older ages. This 
is especially true if in the distribution 
of surplus a constant percentage of the 
American rate of mortality is used for 
all ages, too large an advantage is thus 
given to the older ages. The writer 





THE DETROIT 


Written business to July ist 
Written business to 


Commenced business on January 14, 1911 


WOMEBES BS6..0ccccccrvecccs 
All the above insurance was written in the aes of Michigan 


LIFE INSURANCE COMPANY 
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will come i 


increased 
DETROIT will be a large company? 


it not stand to reason that if 





The DETROIT LIFE INSURANCE COMPANY is now a 
small Company, but can you doubt that, with increased age, 
, and that in a few years t 


If you believe this, and if you can write Life Insurance, does 
you now connect yourself with 


Com ability and impress personali to be. made of th need the opening presented 
pt | ieee cael ty upon the $0 Be. DETROIT LIFE. and the DETROYT LIFE needs 
Ss 
Home Office, 733 Majestic Bldg. . - M. E, O’Brien President 


a am anxious to meet and discuss with Life Insurance men, with cosesée 
5 pe my behind them, the great ibilities which now exist a 
es resent of development of the DETROIT LIFE INSURANCE 

¢ most lucrative and responsible positions in every de- 

mn y A yet to be filled, and these positions will be filled by those 
who now see the rtunity here presented, and grasp it. Write me a 
tee and we will yt poe ant Sema page Spee TOs- 

pects who will not ve you a say when you ow 
S byt rR roe Lp road a as you expect the other fellow 











recalls in particular one or two com- 
panies which are noted for large divi- 
dends. The mortality factor in the 
dividend apportioned is-a very large 
percentage of the cost of insurance and 
the result is extremely low net cost of 
insurance at the older ages, the very 
first dividend at age 55, for instance, 
bringing the net cost considerably be- 
low the usual nonparticipating rate, 
whereas the net cost at the younger 
ages is somewhat higher than the usual 
nonparticipating rate for several years 
after issuance. 
New Business Cause of Savings 

It is to be hoped that when the life 
insurance business has been able to ad- 
just itself to all the changed conditions 
brought about by the legislation in re- 
cent years, we may have a mortality 
table more in conformity with our ac- 
tual experience, although it is believed 
that in the aggregate, taking all ages 
together, the present mortality rates 
are not too high. A change will simply 
mean more suitable conditions as be- 
tween entrants at the various ages. 

In conclusion, the thought should be 
reiterated that the mortality savings on 
policies a few years after issuance are 
comparatively small, and that it is only 
through the influx of new business that 
companies are able to secure any con- 
siderable savings in mortality on their 
business as a whole. 





FRESH MEN ARE THE BEST 


Industrial life superintendents and 
assistants are practicing more and more 
the theory that it does not pay to hire 
men who have previously worked for 
competitors. The matter was thor- 
oughly discussed at a recent meeting 
of Ohio assistants of one company and 
the sense of the symposium was that 
men would seldom, if ever, be ex-mem- 
bers of a competing staff unless they 
were unsuccessful or unreliable. It is 
as difficult to get good industrial men 
as good ordinary men and the passing 
of the district banquets and the elimi- 
nation of the free for all prize giving 
has removed the stimuli that spurred 
many workers on. But, withal, the per- 
sonnel of the industrial staffs is better 
today than ten years ago. 





If you don’t believe in your own 
ability, others won't. 





Seventeenth Year Claims Paid ‘On Sight.” 
Oldest Illinois Life Institution Writing 
Industrial Insurance 


Full face value of policy paid for permanent 
disability. 


Globe Mutual Life 
Insurance 
Association 


OF CHICAGO, ILL. 


M. H. HOEY, President. 





T. FP. BARRY, Secretary and General Manager 


LEADS IN THE WEST AND SOUTHWEST 


MISSOURI STATE LIFE 


ST. LOUIS, MISSOURI 


E. P. MELSON, President 
Our agents say we have the Best Selling Policies on the market. 
record proves it. The Company is writing a million a month. 
TO THE RIGHT MEN we are giving General Agency Contracts 
IN THE FINEST TERRITORY IN THE LAND 


That mean a competency if properly handled. We have the Age, the 
Experience, and the Backing. WRITE TODAY! 





Their 





YOU Me. Life Insurance Man— 


Are looking for better things, for op- 
portunities to increase your income. 





There is a demand for Moderate Priced 
Protection on the Reserve Fund Plan of 
the Merchant’s Life Association of Burlington, Ia. Hence: 





Many Prospects, Good Income. 
tracts for Producers. 


Good Renewal Con- 
Drop us a line. Let’s talk it over 








THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 

Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and 
Oklahoma. 

Liberal contracts to the right men. Address 127=2Q, 
care THE WESTERN UNDERWRITER. 


Our representatives are satisfied. 


In eight months we have built up 


an organization producing over 
$400,000 a month. 


We want salesmen who are 
BUSINESS BUILDERS 


THE TOLEDO LIFE INSURANCE COMPANY 


WILBUR WYNANT, President 








601-619 Nicholas Building, 


TOLEDO, OHIO 
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ANALYZ ES KIGHT’S PLAN 


FALLACIES OF THE ABSTRACT- 
ER ARE SHOWN 





For the Farmer’s Boy Mathematician 
Tries to Upset Confidence of 
Policyholders 





The Kight Audit & Abstract Com- 
pany of Indiana, operated by J. F 
Kight, is still abroad and causing con- 
siderable disturbance. The North- 
western Mutual analyzes the fallacies 
of the Kight proposition in a very clear 
way. It says: 

“The ‘Kight Audit and Abstract 
Company,’ so called, consisting, it ap- 
pears, of J. F. Kight assisted by a Mr. 
Case, formerly a railway mail clerk, is 
still, in spite of exposure by numerous 
state officials, furnishing ‘abstracts’ in 
different cities advising his clients to 
surrender all policies they have in force 
and to purchase something else of sug- 
gested companies. We have yet to see 
one of these documents which admits 
that the insured is warranted in con- 
tinuing a policy he already holds. Mr. 
Kight will never, like Warren Hastings, 
stand amazed at his own moderation. 

Tells About Kight’s Plan 

“The Kight proposition to his client, 
divested of all confusing pseudo tech- 
nicalities, is simply this, that after hav- 
ing followed the original plan of (say) 
limited payment life insurance for a 
number of years he should now throw 
it up entirely and substitute for it a 
series of payment to continue for life. 
Kight then takes the difference be- 
tween a year’s outlay for the limited 
periods and the first of a series of life 
ayments and calls it an ‘annual sav- 
ing,’ ignoring completely the present 
value of the life payments falling due 
after the limited payment policies will 
have become fully paid up. Further- 
more, in order to enlarge the alleged 
saving and for certain other reasons he 
recommends a nonprofit-sharing or 
nonparticipating premium rate, giving 
no further credit for dividends on the 
policies he attacks than to say his al- 
leged ‘saving’ is ‘less dividends, if any.’ 

Comprising Use of Cash Value 

“It would be impossible to bring any 
mind to accept such obviously false 
conclusions but for the confusing use 
he makes of the cash value of the 
policy he advises his patron to surren- 
der. His argument assumes that such 
surrender value will yield 5 percent in- 
terest annually. Of course that is a 
higher rate than pure long term invest- 
ments will yield, but the important 
point is that the insured is no better 
off with a policy for (say) $7,984 and 
$2,016 cash invested even at 5 percent 
in some bond than he is with his orig- 
inal 20 P. L. policy of $10,000, on which 
there is a cash value (subject to his 
loan) of $2,616.70, which sum is earn- 
ing each year 4% percent for the in- 
sured where it now rests in the hands 
of the insurance company. 

Would Upset Mathematical Science 

“If the above brief statement of the 
case does not convince the insured’s 
mind of the fallacy he is asked to ac- 
cept as expert advice, the matter may 





Inconpora Tap 1844 Burton H, Wauiaut, Press 


STATE MUTUAL LIFE 
ASSURANCE COMPANY 
of ,jWorcester, Mass. 


. Insurance in force........ $140,710,898 
Prosperity Figures { Increase over 1909 ....... 8,140,834 


Our agents had the most prosperous year 
tn the history of the company 


increase_of paid-for business over 190%, 15% 


ONLY HIGH CLASS MEN CONSIDERED 
Edgar C. Fowler, Supt. of Agencie 





be broadly stated as follows: That if 
Kight’s argument were correct and his 


' advice would result in the annual sav- 


ing alleged or any saving whatever, 
then this unknown, “farmer boy mathe- 
matician,” as he has called himself, 
would have proved that the whole 
mathematical foundation of this gigan- 
tic business of life insurance is but a 
madhouse dream and that the minds of 
all the eminent mathematicians for the 
past century and a half have been 
hopelessly deranged. 
All Would Fall in Buin 

“Thus would fall in absolute ruin the 
mathematical achievements of the as- 
tronomer Halley, of Blaise Pascal, De 
Moivre, Gauss, Laplace, Quetelet, De- 
Morgan, besides 2 host of modern 
mathematicians whose conclusions have 
been considered safe enough upon 
whick to erect all the engineering tri- 
umphs of modern times. If Kight were 
able to do this for a modest fee of a 
few hundred dollars, then he might 
claim to be the greatest mathematician 
since Isaac Newton; that the existence 
of Halley’s comet is an iridescent 
dream, and that Gatun Dam will by the 
same token fall apart of its own weight. 





AVERAGE EARNING POWER 


It takes from twenty-four to thirty- 
eight years for the average man earn- 
ing a salary or its equivalent to ac- 
cumulate by systematic saving an 
estate large enough to yield in a 4 
percent income half of his regular ex- 
penditures. In the meantime the fam- 
ily is not protected against the loss of 
this income through his death or inca- 
pacity. 

The statement is based on statistics 
gathered by the Massachusetts labor 
bureau and additional allowance should 
be made for the overestimation of in- 
come on the part of particularly physi- 
cians and lawyers, to whom .. is an as- 
set to have others believe their income 
is large. And furthermore, thirty out 
of every 100 save nothing. 

The attached table shows the aver- 
age yearly income, average expendi- 
ture, average saving, percentage of sav- 
ing to income and the approximate 
number of years necessary at this rate 
to accumulate at 4 percent compound 
interest an estate large enough to yield 
half the present expenditure. 
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Physicians ..... 3,907 3,190 717 18 29 
R. officials. ..3,441 2,813 628 18 39 
Supts. of Mfg. 
ompanies 3,262 2,583 729 22 25 
Clergymen ..... 2,950 2,581 369 18 38 
Lawyers ....... 4,159 3,185 974 23 324 
Professors an 


da 
2,878 2,335 5643 19 29 


Express officials.1,906 1.647 259 14 36 





SHOULD BE WELL EXPLAINED 


Every life policy should be fully ex- 
plained to the purchaser on delivery. 
The old theory that the less the buyer 
knew about his contract the better, 
has proven false. It is only in rare in- 
stances that 20-pay lifes are pawned off 
as endowments or other snides are 
“slipped over” nowadays. Companies 
and agents, as a rule, are today giving 
value received and there is no better 
way of impressing this on the mind of 
the assured than with a full explana- 
tion when the contract is delivered. 

It is not always necessary to explain 
all of the features and options to get 
the application and where the agent 
gets the cash with the signature it is 
often well to postpone the detailed ex- 
planation till later. But when the ap- 
plicant receives his policy he is entitled 
to know just exactly what he is getting 
and when he knows all about the con- 
tract he is enthusiastic. That means 
that he will, under ordinary circum- 
stances, pay his renewal premiums and 
recommend the contract, company and 
agent to his friends. ~ 





REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


Operates under the Compulsory Deposit Law or suum 
Reliable Agents Wanted. Address 















n Honest Contract, sold by Honest Men, by Honest Methods 
N Permanent connection for desirable agents 
to sell life insurance 


NEAL BROWN, President 
WILLIAM A. FRICKE, Vice-President and General Manager 














Wants a good man, NOW, for important, 
well-paid work. Address, with references, 


JEFFERSON WALLACE, Supt. 


SCRANTON, PA. 





A Twenty Million Dollar Company 
A Plan that Has Stood the Test for One-Third of a Century 


Life Insurance for protection on a MODERN RESERVE FUNDSYSTEM. Attractive policiesthat are 
absolutely incontestable after two years, with liberal DISABILITY BENEFITS that a toe > 


“ wae = and wegen. & ages 18 ~ 55, ume one to five thousand. » age y, $10.00 per 
> rtionate amounts on 
it you want from omias high priced or fodge insurance . this is your chance. Persons of standing 
rite ttracti tract itory . 
and SPA “AGENTS AND DISTRICT MANAGERS WANTED IN EVERY STATE IN THE 
UNION, north, east, south and west. 


Address HENRY PYLE, Sec’y and Mgr. 
National Life Association, Des Moines, Iowa. 


HOME COMPANY FOR HOME PEOPLE 


of character, business ability and wealth, with low administration expenses and a high 
em, ts favestmenta, the security behind the y contracts is given increased and unusu s 
ota’ 


; CAPITAL $250,000. STATE DEPOSIT $100,000 
STRAIGHT PROPOSITIONS TO PRESENT=—NO ESTIMATES, 


FIRST NATIONAL LIFE 
And Accident Insurance Company 
PIERRE, SO. DAKOTA 








JOSEPH STOUT, President CAPITAL, $100,000.06 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 


COMMENCED BUSINZSS JULY 1, 1910 
NEARLY $2,000,000.00 INSURANCE IN FORCE 


WANTED-STOCK SALESMAN 


ONE OP THE BEST PROPOSITIONS 
EVER OFFERED 


General Agent Wanted 


Headquarters, CHICAGO, Illinois 
OLD EASTERN LIFE INSURANCE COMPANY 


Low Rate. High Guaranties. Either participating or non-partici- 
pating. Monthly Income Insurance and all-up-to-date policies. 


Address, 39-O, Care The Western Underwriter 


‘DES MOINES LIFE 


INSURANCE COMPANY 
C. E. RAWSON, President 
Offers the insuring publica SOUND COMPANY, LIB- 
ERAL POLICY CONTRACTS (“The Dandy Line’’) 
Supariative Contracts | These are, at LOW COST. These are the features that appeal to 
advantages the public, and make this Company “differen ; 
Investigate for yourself. 
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Scranton Life 
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LIFE MEN AS ADVISERS 


SHOULD GUARD INTEREST OF 
THE INSURED 





Reliable and Disinterested Counsel Will 
Bring Returns in the Long Run 
to All Concerned 





Life insurance is a technical prop- 
Osition, even though its general fea- 
tures are such as can be understood 
without difficulty. When it comes to 
discussing the relative advantages of 
participating and nonparticipating pol- 
icies, income payments as against the 
single payment plan, endowment 
versus paid-up, etc. the layman is 
usually in need of expert advice. 

This being true, it is evident that 
there is a great field for the life under- 
writer who appreciates his professional 
responsibilities, and who makes a point 
of counseling his policyholders, as well 
as others who may call upon him, with 
the same impersonal and disinterested 
skill that a physician or a lawyer 
brings to the treatment of a case. 

Inspire Confidence by Fair Dealing 

It frequently happens that a man of 
means, who realizes that his estate 
should be fortified against business re- 
verses through an appropriate amount 
of insurance, does not know exactly in 
what form it should be written. If he 
asks for advice, it will probably be of 
the man whom he believes he can trust. 
The life underwriter who has inspired 
confidence by fair — is in a posi- 
tion to be called upon for assistance, 
and it is safe to assume that if the as- 
sured really determines that he needs 
additional protection, the underwriter 
to whom he appeals will get the busi- 
ness. 

“I try to keep in close touch with 
my policyholders,” said a well known 
life man recently, “for I believe that 
they are the best prospects for new 
business which we have. Inasmuch as 
it is frequently necessary to answer 
questions from them as to their poli- 
cies and to give other advice of a pure- 
ly professional character, I try to keep 
in mind certain definite principles for 
my own guidance in handling such a 
situation, which is always delicate. 

Change Usually Inadvisable 

“For one thing, I honestly advise the 
assured as to the policies he already 
has. If they are in other companies, 
and I can conscientiously tell hjm that 
they are good investments, which is 
usually the case, I never advise a 
change. If two or more premiums have 
been paid on a policy, it is usually im- 
possible to alter the insurance to ad- 
vantage, and I say so plainly. Occa- 
sionally personal friends wish to give 
me their business, and ask me to look 
over their policies with a view to plac- 
ing them in my company. In most 
cases I find, and so report, that it would 
be inadvisable to make any change. 

“In the next place, I advise that the 
assured should see that he has enough 
insurance to provide an income suf- 
ficient to keep his family from want 
in the event of his death. In other 
words, provided the assured can af- 
ford it, the proceeds of his insurance 
policies should be the principal, the 
interest of which would be sufficient 








3 GOOD POLICIES 


1—19 Pay-Premium Savings Policy. 
2—Ordinary Life 20-Year Settlement Policy 
3—Paid-Up Addition—20 Pay Life Policy. 


As well as all other regular forms 


Central States Life 


ST. LOUIS, MO. 


Capital $300,000 Deposited with State 
1300 Stockholders Sworn to Boost 


HOWARD C. BOONE 


J. A. MoVOY, 
President 











to take care of his family. This is a 
sound proposition and one which ap- 
peals to the man who is looking out 
for the proper protection of his es- 


tate. 
Manner of Payment 

“Another important consideration 
upon which the assured frequently 
needs expert counsel is as to the man- 
ner in which the policy should be 
paid. Should it be in a lump sum, or 
divided in the form of yearly pay- 
ments? ° 

“The circumstances usually deter- 
mine this factor. If the wife of the 
policyholder is a good business woman, 
the former may decide that it would be 
wise to have the insurance payable in 
a lump sum. On the other hand, her 
abilities in this direction may be lim- 
ited, so that it would be better to have 
the annuity feature inserted. 

“The welfare of the children must 
frequently be considered, and payments 
adjusted according to their individual 
needs. There are dozens of factors 
entering into each individual case which 
suggest to the underwriter methods of 
treatment varying with the results 
which it is desired to accomplish. 

Got Policy Easily 

“Being able to give good advice and 
actually giving it in a disinterested and 
unbiased way should be the aim of the 
real underwriter, in my opinion. I was 
called on only recently to go over the 
policies of a wealthy man of this city, 
and found that he had $81,000 of insur- 
ance. We figured out the income from 
these at the rate of 4 percent, and he 
decided that he needed a principal of 
$100,000, in order to assure an adequate 
income. He asked me to write him a 
policy for $20,000, and as he was over 
60 years of age the premium was ex- 
ceptionally large. 

“There was no special effort on my 
part to get the business; it simply re- 
sulted from my efforts to aid him to 
protect his estate properly. I im- 
pressed him with the fact that I was 
endeavoring to serve him, and the re- 
sult was that when he concluded that 
he needed more insurance, I was given 
the business.” 


RULING AS TO BANKS 

Life underwriters express some sur- 
prise at the decision of the comptroller 
of the Currency Lawrence O. Murray 
in deciding that it is without the prov- 
inee of the banks to insure the lives of 
their officials, Why it should be pos- 
sible to take out partnership insurance 
in its various forms in any other class 
of business and yet not be possible to 
insure a bank president does not seem 
easily understood. 

It is claimed that it would be a pro- 
tection to the depositors if the lives 
of the various officers were insured for 
in case of death or defalcation of any 
sort it would be possible for the insti- 
tution to take over the policies and 
have something tangible to realize 
upon. In case the bank failed it would 
be possible for the policies to be as- 
signed to the receiver and so it would 
be possible for collection to be made 
ultimately from this source. 

The comptroller holds that a national 
bank has no power to use the funds 





in paying life insurance premiums and 


says that under Section 5136 of the 
Revised Statutes of the United States 
the directors can make no contract 
with the president which will prevent 
their Gackersing him at pleasure, his 
tenure of office being entirely at the 
directors’ discretion, a discretion which 
cannot be divested by any act of theirs. 
It is argued that a large insurance 
policy might seriously interfere with 
the exercise of this discretion. 





The law of nature is, that a certain 
quantity of work is necessary to pro- 
duce a certain quantity of good of any 
kind whatever. If you want knowledge, 
you must toil for it; if food, you must 
toil for it; and if pleasure, you must 
toil for it—Ruskin. 








INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 





Fifth Floor, Tacoma Building, Chicago 





You Should See Our New 1912 


GENERAL AGENT’S CONTRACT 


It really talks—do you wish to hear it? 
Good territory in Illinois, Iowa, Michigan and South Dakota 





Union Life Insurance Co. 
OF CHICAGO 
HOME OFFICE 


1220 Stock Exchange Building 


S. W. Corner La Salle and Washington Streets 


Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 


Are You A Producer? 
’ Is Your Record Clear? 
Can You Manage Agents? 
@ Can You Develop Territory? 
An affirmative answer will secure you a fine, Jim-dandy renewal contract 
with a live wire company in the Middle West. Address $$1-EA, care The 
Western Underwriter. 














SEVERAL MEN of good address 
under a special arrangement. 
Phhiladelphia Life Insurance Co. 
Write Perry today. 











Majestic 
Life Assurance Co. 


HOME OFFICES: INDIANAPOLIS, INDIANA 








FOUR MILLIONS INSURANCE IN FORCE 
$160,000 DEPOSITED WITH INSURANCE DEPT. 


1,000 BOOSTING STOCKHOLDERS 
LIVEST PROPOSITION ON THE MARKET 


























REAL INSURANCE AGENTS WANTED 
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A GOOD POINT IS MADE 


A double argument for life insurance 
was recently brought out in the sale of 
good sized policy by a Chicago general 
agent. The prospect carried ,000, 
the last policy of which amount had 
been taken out eight years ago. The 
assured felt that he needed no more 

rotection as he had figured the income 
rom that insurance estate would take 
care of the beneficiaries. The agent 
displayed a newspaper clipping showing 
that a government investigation had 
led to the conclusion that between 65 
and 70 cents six years ago would go 
as far as a dollar now. This being 
true $100,000 of insurance was now 





necessary where $68,000 was formerly 
sufficient. And the prospect furnished 
the other phase of the argument him- 
self. He showed how the rate of inter- 
est had dropped steadily during recent 
years and the agent was not long in 
getting the application and having the 
examination made. 





Remember to do your grumbiing in 
a whisper. Save your megaphone for 
praises—it was invented to advertise 
good things, anyhow. 





Enthusiasm often measures the dif- 


ference between those who succeed or. 


fail. 





Northwestern Mutual 1912 Dividends 


Ordinary Life 
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46 47.85 7.56 8.03 8.52 9.08 72.45 9.34 
47 49.22 7.81 8.31 8.82 9.85 78.14 9.55 
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10-Payment Life 


15-Payment Life 
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8.84 9.59 10.37 50.91 6.82 7.38 7.86 8.40 
8.91 9.67 10.45 61.22 6.91 7.48 7.96 8.50 
9.01 9.77 10.55 651.55 7.00 7.52 8.05 8.60 
9.10 9.86 10.64 61.92 7.10 7.62 8.16 8.71 
9.21 9.97 10.75 652.383 7.22 7.74 8.28 8.88 
9.33 10.09 10.88 52.78 7.88 7.86 8.40 8.97 
9.45 10.22 11.01 53.29 7.47 8.00 8.56 9.12 
9.59 10.36 11.15 63.84 7.61 8.15 8.71 9.2% 
9.75 10.52 11.82 64.46 7.77 8.82 8.88 9.47 
9.92 10.70 11.50 65.15 7.95 8.51 9.08 9.68 
10.10 10.89 11.70 55.91 8.15 8.71 9.30 9.91 
10.32 11.12 11.94 56.75 8.86 8.94 9.54 10.16 
10.56 11.87 12.19 657.69 8.60 9.20 9.82 10.45 
10.83 11.64 12.47 58.73 8.88 9.49 10.12 10.77 


11.18 11.95 12.79 59.87 


11.45 12.28 13.13 61.13 9. > , 
11.81 12.65 13.50 62.52 9.88 10.54 11.22 11.91 
12.20 13.05 13.91 64.06 10.30 10.98 11.67 12.38 
12.64 18.51 14.38 65.75 10.75 11.45 12.17 12.89 
18.13 14.00 14.88 67.61 11.25 11.97 12.71 13.45 
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56... .46.83 11.55 12.26 12.99 13.73 83.62 12.78 18.66 14.54 15.43 69.65 11.79 12.54 13.20 14.00 


°°? Gas 12.18 12.92 18.68 14.45 85.46 13.34 


14.23 15.13 16.04 


71.79 12.87 18.65 14.43 15.23 87.50 18.97 14.88 15.80 16.71 74.85 18.04 13.84 14.65 15.47 


59... ..74.88 18.62 14.43 15.25 16.08 89.74 14.65 


15.58 16.52 17.45 77.05 13.77 14.60 15.43 16.28 


60... .78.10 14.43 15.98 16.18 17.00 99.21 15.41 16.86 17.81 18.25 80.00 14.56 15.42 16.29 17.1" 








Y closing its first year with $3,089,500 in paid-for business on 
its books and with over $300,000 “in suspense,” the Mid- 
Continent Life, of Oklahoma, proved its right to the title: “The 
Young Giant of the Southwest.” A hustling and enthusiastic bunch 
of “go-getters” did it. It is easy to write life insurance in Oklahoma, 
Kansas and Arkansas. 
Ask FRANK K. KOHLER, Agency Director 


Mid-Continent Life Insurance Cc. 
MUSKOGEE, OKLA. 
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HE GREAT NORTHERN LIFE 
INSURANCE COMPANY, ‘“énniy' 
WANTS AGENTS. All Stock and Policy Holders are live wires 
and boosters. Stock well scattered. Located in the very heart of the 
most prosperous country in the world, where money is easy and people 
want insurance. A MILLION WRITTEN THE FIRST YEAR. A 
most liberal contract to men with clean records. Write AT ONCE. 


THE GREAT NORTHERN LIFE INSURANCE COMPANY 
Room No. 17 Clifford Building, Grand Forks, N. D. 


Dakota Western Assurance Company 


WATERTOWN, SOUTH DAKOTA 
PAID UP CAPITAL $120,000.00 
WANTED—LIVE LIFE AGENTS FOR THE DAKOTAS 
BEST FIELD FOR LIFE AGENTS IN THE UNITED STATES 
_ GREAT OPPORTUNITY FOR MEN OF ABILITY 
WRITE DIRECT TO COMPANY 


LOs’T 


An opportunity to increase your earning capacity, if you fail to write us 
relative to our new Twenty Payment Life and Accidental Death Policy, 
issued in amounts of $1,250.00 or multiples thereof. Paid up in 
ay years. Pays double the amount in event of death by accident. 
Pays four times the amount if death occurs by reason of railroad, street 
car, steamboat or public passenger elevator wreck. If you area live wire, 
and appreciate a good proposition, write us. Operating in Wisconsin, 
Michigan, and South Dakota. 


WISCONSIN NATIONAL LIFE INSURANCE CO. 
OSHKOSH, WISCONSIN 
































By a Non-Participating 
Company, a GENERAL 


AGENT for the entire state 


of Ohio. Or will divide the state into three agencies: Cleve- 
land, Columbus, and Cincinnati. Only men with clean 
records and who can deliver the goods need apply. A REAL 
GENERAL AGENT’S CONTRACT will be given to the 
right party or parties. Address communications to 12-N, care, 
The Western Underwriter 


MODERN LIFE INSURANCE CO. 


SOUTH BEND, INDIANA 
(Commenced Business Jan. 28, 1909) 


THREE MILLION INSURANCE IN FORCE 


$112,363.00 SURPLUS TO POLICYHOLDERS 
Modern Policy Forms Modern Agency Contracts 








Desirable Territory Open in Indiana and Illinois 
GEORGE SWARTZ, President 








